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1 EDUCATE THE PUBLIC 


—+ 


THAT IS THE IOWA PROGRAM 





Agents Will Endeavor to Show the 
People Where Better Laws Will 
Benefit Them 





OFFICERS OF IOWA ASSOCIATION 
President—H. W. Binder, Council Bluffs. 
Vice-President—George H. Henderson, 
Waterloo. 

Secretary—W. C. Ballard, Des Moines. 
Executive Committee—Officers and W. 
¥. Grandy, Sioux City; Frank W. Coates, 
Dubuque; B. F. Kauffman, Des Moines; 
Lew W. Anderson, Cedar Rapids. 

lative Committee—First district, 
Z. &. Phelps, Burlington, chairman; Sec- 
ond district, Frank SBalluff, Davenport; 
Third district, N. J. Schrup, Dubuque; 
Fifth district, Milo BR. Whipple, Vinton; 
Seventh district, L. E. Ellis, Des Moines; 
Finth district, John I. Lutz, Council 
Bluffs; Eleventh district, J. M. Lynch, 
fioux City. President to appoint mem- 
bers for Pourth, Sixth, Eighth and Tenth 
congressional districts. 

Grievance Committee-—J. P. Montrose, 
Des Moines; Phil. J. Kieffer, Waterloo; 
George RB. Norris, Marshalltown; John BR. 
Hewins, Sioux City; James R. Grant, 
Boone. 


DELEGATES TO NATIONAL CONVEN- 
TION 


B. FP. Kauffman, Des Moines; H. W. 
Binder, Council Bluffs; C. H. Reynolds, 
Dubuque; J. H. Lute, Mt. Pleasant; Jas. 
tT. Rogers, Jr., Red Oak; John I. Lutz, 
Council Bluffs; L. W. Klein, Keokuk; W. 
8. MacLafferty, Cedar Rapids; C. B. Stil- 
son, Waterloo; S. A. Swisher, Iowa City; 
E. D. Paine, Decorah. 


PLACE OF 1910 CONVENTION 
Des Moines. 


CONSTITUTIONAL AMENDMENTS 

Art. VL. The grievance committee shall 
consist of five members. 

The legislative committee shall consist 
of eleven members, one of whom shall be 
appointed from each congressional district 
in the state. 


Art. X. All matters pertaining to bet- 
ter laws governing the fire underwriting 
business shall be referred to the legisla- 
tive committee, who shall use all proper 
methods towards securing just legisla- 
tion and shall do all in their power to cor- 
tect any existing evils of the business; 
to , under the direction of their 
the , their respective districts for 

purpose of carrying on a system of 
Saaation; the appointed committee of 
en to meet at the call of the chair- 
he their . ‘eee te a 
rted dir oO e executive 
committee for final action. 





(Prom a Staff Correspondent) 


Waterloo, Ia., June 18.—“To show 
the assured. where there is something 
in it for him” to have better insurance 
aws, is the work the Iowa Association 
of Local Fire Insurance Agents has cut 
Out for itself for the coming year. 
ao Ucation of the public as a prelim- 
ee . condition precedent to bet- 
- gislation was the keynote of the 

Hvention which closed with a ban- 
quet at the Ellis in this city tonight. 
jon aders, in the movement appreci- 
ode oe is the one thing lowa 
won “eg only way in sight is to get 

me et oo this is what the mem- 
do, if t k IS Organization propose to 

ye aking an early start and going at 


the Matter f . 
" rom - 
complish it. om the ground, will ac 


Th Best Meeting Held Yet 
three thoy cation was the best of the 
hem ershi Owa agents have held. The 
sents the id of about a hundred repre- 
deenc € Done and sinew of the Iowa 
Y system and it is showing a 


(CONTINUED ON PAGE 12) 








Aetna Insurance Company 


AN AETNA 
AUTOMOBILE POLICY 


Insures against loss by fire arising from any cause whatsoever. Loss by theft if exceeding twenty-five 
dollars. Loss by stranding, sinking, collision and/or derailment while in the hands of a transportation 
company. And provides for automatic reinstatement for full amount as originally written when repsirs 
are completed without payment of additional premium. Protection of the insured without restrictions 
anywhere within the limits of the United States and/or Canada, including while in building, on road or 
railroad car or other conveyance, ferry or inland steamer, or on coastwise steamers bound from a 
United States and/or Canadian port to a United States and/or Canadian port. 
his contract is a valued policy and places no restrictions on the use or storage of gasolenc. 


WESTERN BRANCH, 159 LA SALLE STREET, CHICAGO 


THOS. BE. GALLAGHER, General Agent L. 0. KOHTZ, Ass’t General Agent 
J. S. GADSEN, Gen’! Agent, Marine Dept. 








(ree) 
German American 
Insurance Company 
New Pork 


ORGANIZED IN 1672 
STATEMENT, JANUARY 1, 1909 


$1,500,000 


RESERVE FOR ALL OTHER LIABILITIES 


NET SURPLUS 


5,467,353 


14,737,077 


WESTERN DEPARTMENT 
AMERICAN TRUST BUILDING 
CHICAGO 
WALTER H. SAGE, MANAGER 
JOHN C. INGRAM, - Ass’'T MANaGtr 
WILLIAM L. LERCH, 20 Ass’T MANAGER 











D. W. C. SKILTON, President 
EDW. MILLIGAN, Vice President 
. N, Vice President OMAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $4,169,174.58. Total Losses paid, $63,645,039.49 


Cash Capital, Two Million Dollars 


Re-insurance Reserve, - $3,967,497.71 
Reserve for Outstanding Losses, 450,440.38 
Reserve for all other Claims, - 247,159.23 
NET SURPLUS, - 2,169,174.68 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 


JOHN B. KNOX, Secretary 





SONNEN MADE PRESIDENT 


ILLINOIS STATE BOARD HEAD 








Annual Meeting of the Field Organiza- 
tion at Lake Delaware Was a 
Pronounced Success 


(Prom a Staff Correspondent.) 


Highland Hotel, Lake Delavan, Wis., 
June 23—The annual meeting of the 
Illinois State Board closed this after- 
noon after two days’ profitable work. 
Officers were elected as follows: 

President—W. J. Sonnen, St. Paul F. & M. 

Vice-president—G. A. Arens, North America. 

Secretary and Treasurer—Miss Edith E. Ed- 
wards. 

Executive Committee—F. H, Jones, 
F. B. Luce, Phoenix of Hartford; F. C. Hasel- 
ton, Northern of England; R. M. Bennett, 
New York Underwriters. The hold-overs are 
Carroll L. DeWitt, of the Newark and (¢ 
Goode, of the Niagara. J. B. Tallman, of the 
Royal Exchange, resigned. 

IF. B. Luce nominated Mr. Sonnen. 
Mr. Sonnen has had a long experience 
in committee work and is a thoroughly 
capable and high-grade man. FF. 
Burke of the Fire Association, vice- 
president of the Illinois State Board, 
declined to serve as president. 

Mr. Arens, also an experienced exec- 
utive committeeman and possessed of 
sound judgment, was presented as the 
candidate for vice-president by Guy A. 
Richards 

Success of the Administration 

President F. T. Wise has piloted the 
state board through a trying and some- 
what turbulent year, successfully. Both 
he and his associates deserve credit for 
their work. 

At the afternoon session Wednesday, 
the impromptu remarks took the trend 
of accounting for the evolution in field 
work. With the labor of the special 
agent in part given over to experts, 
along different lines, the field forces 
are directing their efforts to a proper 
cultivation of the business, and the de- 
veloping of agents. Thos. E. Gallagher 
of the Aetna in his talk deplored the 
diverting of some of the accustomed 
duties of special agents. Some com- 
panies, he said, were practically making 
their specials mere business-getters. In 
the stiff competitive strife, they over 
stepped the bounds. 

Mr. Gallagher also looks with dis- 
favor on the growing encroachment of 
large city agents on the preserves of 
agents of smaller places. He was fol- 
lowed by H. N. Kelsey of the Sun, W. 
N. Johnson of the North America, C 
M. Cartwright of Tue Western UNDER- 
writer, T. R. Weddell of the Record- 
Herald and W. W. Mack of the In- 
surance Field 

BH ™M .Hess’ Address 

At Wednesday morning’s session, R. 
M. Bennett, of the New York Under- 
writers, said the Illinois Sate Board 
was the foster father of the Dean sched- 
ule. It was first used and tested in Illi- 
nois and the state board was the first 
rating organization to put its stamp of 
approval on the Dean system. Mr. 
Bennett said it was to the advantage 





Aetna; 


of every field man to know something 
of the schedules. He believes that be te s 
the work-out of the schedules is exee : 
plained to the assured, it will prove the 
most effective instrument of publicity. 
H. M. Hess, of the governing com- 








(CONTINUED ON PAGE 27) 
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OFFICIAL ORGAN DEFENDED 


STATEMENT FROM E. J. CLARK 





Goes Into Detail as to Financial Spon- 
sorship and Value of Life 
Association News 


E. J. Clark of Baltimore, state agent 
of the John Hancock and chairman of 
the finance committee of the National 
Association of Life Underwriters, says 
in a circular letter to officers of local 
associations regarding the official organ 
of the association, Life Association 
News: 

Owing to the publicity recently given by our 
friends, the insurance journals, to certain reso- 
lutions passed by the Iowa Life Underwriters 
Association, criticising the National Association 
of Life Underwriters and its official organ, Life 


Association News, it seems advisable that I, 
as chairman of the finance committee of the 
National association, should address a commu- 


nication to the various local associations through- 
out the country, particularly those associations 
which were not represented by ecither delegates 
or their executive committee members at the 
Los Angles convention, or even the last two 
midyear meetings of the executive committee 
in New York—at all of which the Iowa_asso- 
ciation was conspicuous by its absence. Had it 
been represented at any of these meetings dur- 
ing the past two years, I feel very sure its 
resolutions, as recently passed, would not have 
contained such gross misstatement of facts. 
Purpose of Increase of Dues 

The unanimous action of the Los Angeles 
convention in approving a constitutional pro- 
vision for the increase of annual dues from the 
local associations to double the former require- 
ment was not “expressly to provide funds for 
the continued publication of Life Association 
News,” but was for the purpose of enabling the 
National association to meet the entire legiti- 
mate expenses of its extension work, legislation, 
meetings, secretary’s office, etc., for _which the 
original amount of dues was wholly inadequate, 
thereby necessitating from time to time volun 
tary contributions on the part of associations 
pon | individuals to make good the deficiency. 
Almost $5,000 has been raised in this manner 
during the past four years, beside a large amount 
of personal funds spent by our officers in travel- 
ing and miscellaneous expenses. 

This unfair and unbusinesslike pecans was 
so thoroughly realized by all of our officers, 
members of the executive committee, and conven- 
tion delegates, that the recommendation of the 
finance committee respecting the increase of 
dues was approved at the midyear meeting in 
New York, on March 27, 1908, with only one 
dissenting vote, and at Los Angeles, in con 
vention assembled, even that one vote appeared 
on the floor as a delegate and made the final 
motion that the new constitution be adopted as 
a whole, which included the increase in dues; 
his motion being unanimously carried. 

Paper Now About Self-Sustaining 


The further recommendations of the executive 
committee that Life Association News be con- 
tinued under the direction of the executive 
council, and that same “be supported by the 
National association” were also, on _ regular 
motion, unanimously approved. In order that 
every member might receive the paper in view 
of the necessity of our having a regular paid 
subscription list, to secure proper postal rates, 
the National association treasury was to be 
charged one dollar per member acordingly; all 
profits, however, derived from publication of the 
paper, to revert to the National association. As 
the recent report of our E. M. Ensign, pub- 
lisher of Life Association News, to the midyear 
meeting of the executive committee, as held in 
New York, April 16, 1909, demonstrated that 
Life Association News was now practically on a 
self-sustaining basis, through the medium of 
high-class advertising and agency cards, the 
Iowa association should again revise its resolu- 
tions, wherein it stated that “the publication 
of Life Association News as an organ of the 
National association we regard as a clear waste 
of the funds of the association.” As to the 
excellent literary character of Life Association 
News, the paper needs no defense. 

Reasons for Official Organ 


As to its “publication for which there is no 
sufficient demand,” as seems to be the opinion 
of our Iowa friends, rmit me to say that 
while occupying the position as secretary of the 
National association for a period of three years, 
the printing, postage and express bills, cover- 
ing official communications, addresses and gen- 
eral propaganda, which are now being carried 
by Life Association News, amounted to an 
average charge of $600 per annum against the 
National association, besides the burden im- 
posed upon the secretary's office in handling the 
enormous detail and correspondence connected 
therewith. 

_ Again, while it is true that the life insurance 
interests of this country are most generously 
supported by more than forty long-established 
insurance journals, yet their columns cannot 
be commanded at any and all times by the offi- 
cers and members of the National Association of 
Life Underwriters, for the purposes to which 
the columns of Life Association News are 
dedicated. 

Quorum Present at oLs Angeles 

The statement has also been made that the 
action taken at Los Angeles was “by dele- 
gates constituting less than a quorum as pro- 
vided for in the constitution in force when the 
convention assembled.” This is also not in 
accordance with the facts, as the question was 
most carefully canvassed by the officers and 





members of the executive committee before the 
convention was called to order and it was 
definitely and conclusively established that a con- 
stitutional majority of all associations in good 
standing by the payment of their annual dues 
was represented at Los Angeles by regularly 
accredited delegates. 

Another charge made is that “the creation 
of an executive council of seven persons, clothed 
with all the authority conferred upon the execu- 
tive committee, when the latter is not in ses- 
sion,” provided “for an undemocratic centraliza- 
tion of yn Formerly the president, secre- 
tary and chairman of the executive committee 
were compelled to act on all matters between 
meetings of the executive committee; now they 
have in addition the cooperation of four care- 
fully selected men from the executive committee. 

ail to see wherein this is more “undemo- 
cratic’ than the previous order of procedure. 


Present Dues Should eB Continued 


In conclusion and on behalf of the finance 
committee, and especially those who have had the 
welfare of the National association at heart 
during the past several years, giving so gener- 
ously of their time, energy and personal funds 
to the interests of this important movement 
which means so much to every life insurance 
man in America, let me urge the continued 
and unanimous support of your entire member- 
ship, and most of all in that part of the work 
pertaining to the financial necessities of the 
National association, which must be cared for 
through the medium of the present schedule of 
dues, in order that the influence and work of 
this great organization may not languish or 
deteriorate, 





To Sell Schedule 

The governing committee of the 
Western Union has arranged to have 
a large supply of Dean schedules to be 
distributed to all who desire them. Each 
copy will be sold at a moderate sum. 
Application can be made to J. V. 
Parker, American Trust building, Chi- 
cago. 





Life News from New York 

New York, June 23—(Special)—A. M. 
Jonham, a self-styled life insurance ex- 
pert, of Indianapolis, is working on 
policyholders through New York state, 
claiming to be able to save them money 
by recommending other policies. He is 
working the old twisting idea. 

Negotiations between the Pittsburgh 
Life & Trust and the New York de- 
partment with a view to licensing the 
company to do business in this state 
are likely to be consummated today. A 
final conference is now being held at 
Albany. 

The Inter-Southern Life of Louisville 
has refused to allow Lee J. Wolfe to 
make an examination for the Texas in- 
surance department and has withdrawn 
from that state. 

W. W. Tate, formerly with the Equit- 
able Life at Wheeling, W. Va., has 
been appointed manager of the Pruden- 
tial at Cincinnati. 

The savings bank insurance scheme, 
operated in Massachusetts, produced 
three-quarters of a million insurance 
for the first year of operation, which 
closed June 22. 





Late Casualty News 

New York, June 23—(Special)— 
Among the laws passed by the Minne- 
sota legislature is one requiring all lia- 
bility companies to furnish the insur- 
ance department with a complete record 
of all accidents reported under their 
policies in Minnesota for the past two 
years. It is assumed the data is re- 
quired as a basis for a workmen’s com- 
pensation act. 

The Ocean Accident appointed the 
Welles-Bowen Company of Toledo rep- 
resentatives for the personal accident, 
health, automobile and steam boiler 
lines; also the Wheeler-Welpton Com- 
pany of Omaha, agents for all lines. 


Death of James W. Lee 

Cleveland, Ohio, June 23—(Special)— 
James W. Lee, head of the insurance 
firm of James W. Lee & Co., died to- 
day as a result of an automobile acci- 
dent, which occurred about five weeks 
ago. Mr. Lee was one of the oldest 
and most highly-respected fire agents 
of this city. 








The Indiana & Ohio Live Stock Insurance 
Company has been granted a license in Wis- 
consin. 

M. Lewin Hewes, formerly of Baltimore, but 
more recently of Hartford, has been granted a 
charter far a fire insurance company by the 
Connecticut legislature. It is to have a capita! 
of $500,000, and an equal amount of surplus. 


—eeeeeee 





OF CLEVELAND, OHIO 
MARS E. WAGAR President ROBERT E. 


APRIL 1, 1909 


SURPLUS TO POLICY HOLDERS 


The Western Reserve 


CASH ASSETS - - ° $549,065.61 
REINS. RESERVE - - - 237,917.00 


275,298.61 





Insurance 
Company 


GOOCH, Secretary 





eee 





Insures against Fire, Lightning, Tornad 





TECUMSEN 
CHIEF OF THE SHAWNEES 
Established Oyer a Quarter of a 





You May Not WANT the Agency for A 
Company, But You NEED O — 


PROVIDED IT’S THE RIGHT COMPANY. 
WE’LL FURNISH THE RIGHT COMPANY 
IF YOU'LL FURNISH THE RIGHT AGENT 

The Shawnee Fire Insurance Co. 


TOPEKA, KANSAS 


Storm—Assets over one million five hundred thousand dolla 
Losses paid over three million five hundred thousand dollars, “ 


ne, 


0, Cyclone and Wind 


Century 
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Western Department, Erie, Pa. 


J. F. Downinc, Gen’l Agt. 


Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 116 Years, $140,302,105.87 
Established in 1864 


W. N. Jounson and B. L. West, Ass’t Gen'l Agts. 











Liverpool & London & Globe In 


LOSSES PAID!IN THE UNITED STATES 
LOSSES PAID IN SAN FRANCISCO OVER 


UNITED STATES NET ASSETS, $13,212, 
UNITED STATES NET SURPLUS, 4,973, 

New York Office, 45 William St. 
J.M. DE CAMP, General Agent 


Ohio, indiege. Kentucky, Tennessee, Arkansas, 


GEO. H, 
West Virginia at Cincinnati. HUGH R. LOU 


CONFLAGRATION PROOF 


ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


Northwestern Department: 
205 La Salle Street A 

WILLIAM S. WARREN, Resident Secy, 
MOORE, Assistant Sec 


surance Co. 


749.70 
879.20 


- CHICAGO 


y 
DON, Deputy Ass’t Secy. 











MARSHALL S. DRIGGS, President. F, H. WAY, Sec’y 
——ORGANIZED 1853——— 


150 Broadway, New York 


Assets .......... 


FREEPORT, ILL. 


F. H. DOUGLASS, Gen. Agt. 


Williamsburgh City Fire Insurance Company 


Liabilities, except Capital eae Bes peeps 1,647,866.07 
Policyholders’ Surplus ........-....... 884,487.19 


F, M. GUND, Manager Western Department 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 














FIRE 
TORNADO 


PHENIX 


OF BROOKLYN, N. Y. 








J. H. LENEHAN, General Agent 





Western and Southern Department, 205 La Salle Street, CHICAGO 


C. R. STREET, Ass’t General Agen! 


INSURANCE 
COMPANY 
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NEW “MARKET PRICE” CLAUSE 
Recent Action of Rocky Mountain Fire 
Underwriters May Be Followed 
in This Section 





The Rocky Mountain Fire Underwrit- 
ers Association has recently adopted a 
new clause to be used in the forms of 
beet sugar factories and storage ware- 
houses in that section. The ‘market 
price clause formerly in use read as fol- 
lows: ' 

“It is mutually agreed that in case 
of loss hereunder the following value 
should ‘be a basis of settlement: The 
American Beet Sugar Company’s de- 
livered price as shown on their last 
card pricelist that applies to Denver, 
Colo., on the day preceding day of the 
fire.” 

The new clause which has been added 
to this will be as follows: 

“From this price shall be deducted 
the freight from factory to Denver and 
also 5 cents per 100 pounds to cover 
brokerage and selling charges and the 
amount of loss shall be determined and 
adjusted in accordance there.” 

A similar clause has been added for 
use in warehouse forms. 

The impression seems to prevail that 
similar action will be taken in this part 
of the country in due time. Kansas 
City and Detroit are important beet 
sugar centers and the conditions in the 
business in territory adjacent to them 
are very similar to those prevailing in 
the Rocky Mountain beet sugar dis- 
trict. 





Dixie’s New Officers 


The officers of the newly consolidated 
Dixie and North State Fire Insurance 
companies, which will be known here- 
after as the Dixie, are as follows: Ash- 
ley Thorne, president; H. R. Bush, 
vice-president; George Hackney, sec- 
ond yice-president; I. W. Rockey, sec- 
retary and F. M. Garner, assistant sec- 
retary. The election of the treasurer 
has been postponed until June 25. 





Bissell in Full Charge 


_ President Chase of the Hartford Fire 
having requested that he be relieved of 
all underwriting duties of the company, 
the entire charge of that department 
8 Now given to Vice-President R. M. 
Bissell, who takes the title also of man- 
ager of the underwriting department. 
Mr. Bissell is one of the brainiest com- 
pany officials, a man of western educa- 
tion and training, whose work at the 


cmnd Fire’s home office has been 
elt. 





Dismiss German Union Suits 
The receivership suits brought by 
minority stockholders of the German 
Union Fire of Baltimore have been dis- 
missed. As this litigation is out of 
the way, the company will now seek to 
secre its license in the states that de- 


ayed action until the outcome of the 
Suits was known. 





Rules on Anticompact Law 


_ Commissioner Folk of Tennessee has 
‘ued the following statement: 

x. mule, Judgment of the commissioner that 
od ef Local eeulation by any association or 
orman et; aeents inhibiting any member of 

Banization or board from having any 
ith any agent or 


™srance business relations w 
wat ye whether a member of the board or 
impact boonies with the spirit of the anti- 
regulation W, in that said proscriptive rule or 
employed teen to or is susceptible to being 
d aoe p Ge enforcement of a fixed schedule 
ped lentes’, all members of said board or 
oe - one other agents and hereafter such 
:o oe will be treated by this de- 
— + evidence of violation at the anti- 
pees concerned” “ the state in so far as those 
toremed, who permit their actions to be 
This comprehen 
res Mature but 
p oT more a 
a ma 
trence. 
‘he insur: 
* judicial ¢ 
Pact law. 


ds not only a written rule of 
one whose existence between 
_ fa may be concluded either 
' of direct evidence or by necessary 
ance people may finally seek 
onstruction of the anticom- 


a 
to unlearn what we have learned 


wien 





CLAIM FILED AGAINST BANK 


Trustrees of Ohio German Contend 
That They Have a Valid Credit 
Amounting to $107,700.16 


Toledo, Ohio, June 23.—(Special.)— 
By permission of the circuit court, the 
trustees of the Ohio German Fire have 
filed proof of their claim against the 
Citizens State Bank of Napoleon, Ohio, 
amounting to $107,700.16, with Assign- 
ee Donovan of the bank. The trustees 
contend that $80,000 of their claim is 
represented by a certificate of deposit, 
and $19,550.13 by a credit balance on 
a bank book, both issued by the bank 
to the trustees on Dec. 3, 1908; and the 
remainder of the claim, amounting to 
$8,150.03, consists of items in dispute 
between the bank and the trustees, 
which by agreement were reserved for 
future adjustment at the time of the 
certificate of deposit and bank book 
were issued. 

The trustees say in their petition that 
they are informed that Assignee Don- 
ovan now claims that the Ohio German 
and the trustees have no deposit with 
the Napoleon bank and that the certi- 
ficate of denosit and balance shown on 
the bank book are not valid claims 
against the bank, and has stated that 
the Ohio German claim would be 
wholly disallowed. 


The trustees add that thew are ad-| 


vised that the officers and directors of 
the Citizens State Bank on various oc- 
casions have certified to the Ohio in- 
surance department that the Ohio Ger- 
man had a large deposit with the bank, 
and that one of the said certificates 
was given Oct. 31, 1908, which stated 
that at the close of the business on 
that day the Ohio German had a bal- 
ance of $104,743.32. The trustees con- 
tend that these various certificates of 
deposit were given with full knowledge 
of all the officers and directors of the 
bank, and that if the claim of the in- 
surance company is not valid, by the 
actions of the officers and directors of 
the bank a fraud had been committed 
upon the creditors of the Ohio German 
and the directors of the bank are per- 
sonally liable to the creditors of the 
Ohio German for the full amount of the 
claim, $107,700.16. 





Can Regulate Lloyds 

Attorney-General O’Malley of New 
York has decided that the amendment 
to the insurance law adopted this year, 
giving the state superintendent power 
to take possession of the property of in- 
surance companies under certain con- 
ditions, applies to Lloyds associations 
or individual underwriters. From this 
it follows that if these associations re- 
fuse to allow their affairs to be exam- 
ined by the superintendent or if their 
officers do not submit to be examined 
under oath, the superintendent may ob- 
tain an order to show cause why he 
should not be put in possession of their 
books and property and continue their 
business. The opinion also holds that 
these associations are taxable, as other 
insurance companies, under the fran- 
chise tax law; that failure to file an 
annual report as required by law is a 
misdemeanor by the officer whose duty 
it is to make such report; that liabili- 
ties incurred by Lloyds association 
must be carried in every financial state- 
ment which it makes until they are 
satisfied, even though a new set of 
underwriters may have taken over the 
business, and that such associations are 
compelled to keep records and books 
showing their financial standing and 
their methods of transacting business. 





The Arkansas Association of Local Fire In- 


surance Agents has elected officers as follows: 
Allen Kennedy, Fort Smith, president; 
R. W. Rightsell, Little Rock, vice-president; 


Arthur W. Mills, Pine Bluff, secretary-treasurer. 
The delegates to the national convention are: 
Ww 


Henry Offenhouser, J. O. Blakney, R. 

Rightsell, A. W. Mills, Alcorn Ferguson, B. E. 
Scott, Hal Cravens, A. L. Malone, W. W. 
Anderson, Felix Rosenbery, Joe Myers, C. F. 


Renner and S, R. Williams. 


Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 
207-209 E. Madison St. 
Telephone Main 275 CHICAGO 
SOUTHERN DEPARTMENT: 

1005 Washington Ave., ST. LOUIS 


1. F. Small, Superintendent 
Bell Telephone 3081 





OF RICHMOND 
Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 
Assets - - - $844,501.74 
Surplus to Policyholders 285,146.38 


Agents Wanted in Illinois and Indiana 
SHIPMAN & WAYNE 
General Agents 


159 La Salle Street 


CHICAGO 
ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 


OF MILWAUKEE, WIS. 





SE iin dn nncusiecseateontnxsnined $ 300,000.08 
Reinsurance Reserve...................... 867,558.81 
Reserve for all other Liebilities........... 156,991.14 
Gin ceesgdachbsabenswansinanns 161,078.62 
at des ctnet dali nhin ces 1,487,620.57 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr., Vice President 
H. AUG. LUEDKE, Vice President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General Agents for Michi 
and Ohie, Whitney Opera House 
troit, Michigan. 


SPECIAL AGENTS: J.T. KIRKWOOD, Ci 
land: FRANK M. GAGE, Dee GEO S. 
SEDGWICK, Ishpeming, Michigan. 





Fire, Theft and 





Telephone Main 2010 


MOONEY & COMPANY 
(INCORPORATED) 
184 La Salle Street 
CHICAGO 


EXCEPTIONAL FACILITIES FOR 





The HARTFORD FIRE 
INSURANCE COMPANY 


ISSUES 
Automobile Floater Policies 


INSURINCG ACAINST 


HANDLING SURPLUS BUSINESS. 


VIRGINIA STATE |@ 1 ' 
poukaeee came ERMANIA 


FIRE INSURANGE CoO. 
NEW YORK 


ORGANIZED 1859 


| 
| 
| 


Cash Capital, . - 
Assets, - - - $5,874,016 00 
Net Surplus, - - $1,509,442 33 
Surplusfor Policy Holders $2,509,442 33 


$1,000,000 00 


HEAD OEFICE: 
Cor. William and Cedar Streets 


ORIEN 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 





CHARLES E. DOXx 
MANAGER 
Block, De- | 


WESTERN DEPARTMENT 


BO. B.| 971 La Salle Street, @hicago, Ill. 





While in Transit 


Aliso the Best and Most Convenient 


Tourists’ Floater Policies 
Salesmen’s Samples Policies 
Horse and Wagon Floaters 
and Transportation Policies 


Applications for Agencies should be addressed to 
Cc. &S. Timberlake, General Agent 


Marine and Transpertation Dept. 


HARTFORD FIRE INSURANCE COMPANY, HARTFORD, CONN. 
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STOCKHOLDERS WIN VICTORY 


Stocks Held a Credit from Which In- 
debtedness Must Be Deducted 
for Taxation Purposes 


Owners of insurance company stocks 
in Des Moines have won a most im- 
portant victory in the Polk county 
courts in an appeal from the board of 
review, which assessed them for stock 
in insurance companies and refused to 
deduct their indebtedness. Judge W. 
H. McHenry sustains the contention of 
the insurance men in an opinion of in- 
terest to every man who owns stock 
in any corporation. 

The Des Moines Fire, Century Fire 
and W. D. Skinner and H. R. Howell 
of the Hawkeye were plaintiffs in the 
case. In brief the oninion of Judge 
McHenry is as follows: 


The plaintiffs are stockholders in the Des 
Moines Insurance Company and the Hawkeye 
Insurance Company. Each of the plaintiffs was 
assessed for the year 1908 upon the stock held 
by him in the respective companies. The plain- 
tiffs contend that when such assessments were 
made, a valid and subsisting indebtedness owed 
by each of the plaintiffs should have been de- 
ducted from the actual cash value of the stock 
owned by such plaintiffs. The assessor refused 
to so deduct indebtedness from such stock, and 
plaintiffs appealed to the board of review of the 
city of Des Moines, where the same holding was 
made and from that holding they appealed to 
this court. 2 

The question to be decided is this: Does the 
owner of stock in a corporation have a right 
to deduct from the actual value thereof the 

ross amount of all debts in good faith owed by 
at the time of such assessment? 

The case of Bridgman against Keokuk flatly, 
plainly and unequivocally holds that corpora- 
tion stocks are not credits, and that debts can 
not be deducted therefrom in assessing stock- 
holders’ property. The Equitable Life Insur- 
ance company against the board of equalization, 
and the First National bank against Albia, all 
three hold plainly and unequivocally that the 
stock of the corporation is a debt owing to the 
stockholders. If it is a debt owed to the stock- 
holder, when considered from the corporation 
standpoint, it is a trifle difficult to see how 
it can be anything other than a credit due the 
stockholder from his standpoint. How can there 
be a debtor without a creditor? But, in the 
Kauffman case the supreme court reafirms the 
case of Bridgman against Keokuk in so_ many 
words, stating that the rule is settled. In the 
case of the bank against Rearick 96th Iowa 242, 
the court seems to take it for granted that the 
rule in Bridgman against Keokuk is the law 
of this state. . : 

Under these conditions this court is required 
to choose between two lines of decisions, en- 
deavoring to the best of its ability to arrive 
at that which is the true law in this case. The 
argument in the case of Bridgman against Keo- 
kuk appears to me to be unsound and falacious. 
Considering it as an original question, it appears 
to me that when a citizen becomes a_ stock- 
holder in a corporation, he parts absolutely with 
the title to the money he invests therein. The 
corporation becomes a legal entity, seized and 
possessed in its individual character of all the 
assets of the corporation. The corporation 1s 
one person, and the stockholder is another. 
The stockholder is not the owner of the cor- 
porate property. His ownership of the stock 
does not give him any vested interest in the 
property of the corporation. His fight as a 
Seotuholder is to receive back his investment 
with the accrued profits, if any; to receive 
the dividends, if any, and his right to receive 

ck the original investment on accrues at 
the termination of the corporate existence. 

It appears to my mind that the logic of the 
court as set out in the Equitable case, the Hawk- 
eye case, the Albia bank case and the Redhead 
case proceed upon the true theory, namely, that 
corporate stock is a chose in action, leaving 
the right of the stockholder to receive from 
the corporation such dividends as may 
earned, and his original investment when the 
corporation’s existence is concluded, and that 
such stockholder is a creditor of the corpora- 
tion to the extent of the par value of his 
capital stock. 

This being so, it follows inevitably that the 
stockholder in a corporation should be per- 
mitted to treat his capital stock held by him as 
credits due him, and that his indebtedness should 
be deducted therefrom and the taxes should 
levied only upon the remainder. 

This being so, the plaintiffs in these several 
cases are sustained in their appeals, and decrees 
ordered in accordance with this finding. 





Categorical denial was made Monday in the 
executive offices of a recurrent report published 
Sunday in one of the Columbus papers, that 
Governor Harmon, of Ohio, is about to appoint 
Charles A. Kloeb, of Celina, to succeed judge 
C. C. Lemert as head of the Ohio insurance 
department. Judge David C. Rockwell, of Kent, 
also is a candidate for the insurance superin- 
tendency, and among politicians Sunday’s story 
is regarded as an attempt on the part of Kloeb’s 
friends to discount the activity of the Rockwell 
partisans. 





T. M. Henry, commissioner of Mississippi, is 
urging the legislature to pass a bill requiring 
all insurance companies in the state to deposit 
with his department cash or collateral guar- 
antees as evidence of good faith for the pro- 
tection of policyholders. It is predicted that 
such a law will be enacted. 





AS VIEWED FROM CHICAGO 


ANDRUS GETS GEORGIA HOME 

S. D. Andrus, western special agent 
of the Commonwealth of New York, 
and formerly assistant western man- 
ager of the Providence Washington, has 
been appointed western general agent 
of the Georgia Home to succeed the 
late T. W. Eustis. He will assume his 
position July 1. 

President Rhodes Browne arrived in 
the middle of last week and narrowed 
the applicants down to Mr. Andrus and 
a prominent Wisconsin state agent. 

Mr. Andrus has had a long experi- 
ence in the western field and is finely 
equipped to step into the Georgia 
Home’s department and develop its 
business. 





* * * 
CENTRAL NATIONAL DOING WELL 

The Central National Fire of Chi- 
cago as of June 1 shows a net surplus 
of $92,179. It expects to write $200,000 
in premiums this year, mostly on the 
annual basis. It will increase its cap- 
ital to $200,000 some time before Jan. 1. 

* * * 
HARTFORD’S NEW PAPER 

The Hartford Fire’s new official or- 
gan, the Hartford Agent, makes its 
first appearance with the June number. 
It is a most creditable publication and 
if the standard is maintained, it will be 
the most helpful fire company official 
paper in the field. Its matter is prac- 
tical. The paper discusses the Hart- 
ford’s general campaign of advertising, 
its reason, object and benefits it may 
bring. It tells the story of the first 
grain field fire and its results. One 
department is devoted to the automo- 
bile and tourist floater work. Unusual 
hazards receive treatment, as does the 
coinsurance clause. There are a good 
short story or two, items from the 
branch offices and other readable arti- 
cles. 

* * * 
MAGAZINE ADVERTISING 


With the departure of the Hartford 
Fire into the realm of magazine or gen- 
eral advertising, there has been pre- 
sented varied comment. The Hartford 
is following a well-defined policy which 
many believe will reach the ends for 
which it is striving. It certainly de- 
serves credit for backing up the prop- 
osition in an effective way and testing 
the plan in no uncertain manner. 

It is interesting to note the viewpoints 
assumed on the subject. One of the 
veterans of the business furnishes THE 
WESTERN UNDERWRITER with the follow- 
ing dissertation: 


Does it pay to advertise? Well, it depends. 
The usual purpose of a printed advertisement 
to the general public is to attract patronage, and 
if the patronage is of a kind that may be 
accepted without condition other than the price 
of the service, or article advertised, all well and 
good. If a prize package is offered in the 
same connection, so much the better. There 
are, however, enterprises whose patronage must 
largely be secured by a different method, dis- 
crimination must be exercised, the patronage 
must be selected. The business of fire insurance 
is of this class. It calls for intelligent and 
careful selection by trained local representa- 
tives, hence the local agency system. This 
method or way of reaching the general public 
is now so well recognized that companies ignor- 
ing it subject themselves to a doubtful regard. 

Again, a company that handles its business 
through or from local agents, but appeals to 
the general public through newspaper or peri- 
odical advertisements for patronage, likely would 
depend upon its local representatives to exercise 
the necessary discrimination to avoid undesir- 
able risks or customers who might be encour- 


Position W anted 


as stenographer in local or general 





agency in Chicago by young lady 
who has had experience in railroad 
and banking offices. Very rapid 
on dictation. Will start any time 
after July Ist. Address, 11-K, 
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FIDELITY | “*"asderg°" 
mee | $3,452,202. 


INSURANCE Co. 
46 CEDAR ST., N. Y. 


$872,613. 


SURPLUS TO POLICY HOLDERS 


$2,579,669. 

















WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 
. INCORPORATED 1854 
Pittsburgh Insurance Co., of Pittsburgh 
INCORPORATED 1851 
Lumbermens Insurance Co., of Philadelphia 
German Fire Insurance Co., of Wheeling 
INCORPORATED 1867 
COOD ACENTS WANTED 
CHAS. E. MANN, EXECUTIVE SPECIAL 
189 LA SALLE STREET CHICAGO, ILL. 
Marine and Transportation Insurance 
FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CQ. 





of San Francisco, Cal. of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO.. Led 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes, 
Ocean cargoes— Export rt. 


Automobiles under transportation forms. 
Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merchandise. 

Currency and Securities by registered mail and express. 


Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., 


Agents wanted in desirable localities 


Chicago, Ili. 








A PROGRESSIVE COMPANY, FOR PROGRESSIVE ACENTS 


EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 


Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, $222,517.50 


W. MALCOLM LOWRY, Special Agent 
Illinois and Missouri 


4515 Washington Blvd., St. Louis 


C. R. BARBER, Special Agent 
Illinois, Michigan, Ohio, Wisconsin 
153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, Il. 


NATIONAL UWBRR insurance 


COMPANY 
LUMBER SPRINKLERS WOODWORKERS WAREHOUSES 














Agents controlling special hazards wanted at points in Indiana, Illinois 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 








Home Office: BUFFALO, N. Y. 
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This is an invaluable compilation of 
new, up-to-date forms in active use by 
hundreds of the leading companies, an 
never before printed in book form, 
embracing forms used in anticompact- 
states, under valued policy laws, stand- 
ard and official clauses, the forms re- 
quired and approved by boards of un- 
derwriters for cities and states, with 
official permits for electric lights and 
motors, for coinsurance (made com- 
pulsory by several states), and a large 
number of forms upon all kinds of mis- 
cellaneous mercantile and manufactur- 
ing property—from which all obsolete 
forms have been excluded. 

This work has been in preparation 
for twelve months, and has involved the 
examination of over five thousand 
forms, from which the selections have 
been made, with explanatory notes and 





NOW READY—FOURTH EDITION 











HINE’S 
oF FORMS 





(FIRE INSURANCE) 




















The preparation of this volume has 
involved to a large extent the practi- 
cal obliteration of the ordinary forms 
which were in common use a quarter 
of a century ago, when the last edition 
of Hine’s Book of Forms was printed. 
Various causes have combined to set 
aside, as it were, a large majority of 
the old forms—not always in the inter- 
est, or in accordance with the best 
judgment, of underwriters. The most 
potent cause may be traced to the in- 
creased eagerness of brokers, agents 
and consenting companies for premium 
income, and the readiness of the latter 
to grant almost any and every modifi- 
cation to please the customer, and very 
often upon the demand of intermedi- 
aries to give the policyholders more 
than they required. The adoption of 


[ ‘ SIXTEENTH THOUSAND the standard policy in Massachusetts, 
references to some of the new points New York and other states, intro- 
involved. duced new clauses and the abrogation 

prone Prnse ms Rag Forms has been al- of old clauses to an extent which rev- 
most universally used by companies, REVISED AND ENLARGED BY olutionized the whole system of policy 
agents “~. brokers throughout the forms previously in use. Some of these 
country. The sale of the Third Edi- changes amplified the old provisions, 
tion hag ge even when it was unde- but destroyed the accustomed phrase- 
= y ml _—— — out “ © ology. Then the states and the public 
Amend 4 8 ae Of the New York Board of Fire Underwriters and the New York Fire >¢gan to demand fresh concessions 
emand for a new and revised edition. h 
. - which were onerous, but the companies 
The publishers have been fortunate in Insurance Exchange yielded. The coinsurance clause was 
securing for the task of revision (which amended and in some states it was pro- 
has in reality amounted to a complete hibited by law. In a few it was only 
= pe Fe ag bf. . allowed by a discount in rates ond, the 
1 q e ri f th olicyholder. 
therefor by long experience in com- A New and Enlarged Book of Forms for Fire Insus [he ssiusd policy laws of several states 
pany management, agency, brokerage ‘ously interfered with the freedom 
and board work, and also by editorial  Yamce Companies, Agents and Brokers, being  {7'vyhi?act “Then the courts still fur- 
a ES a on an enlargement and revision of the original ther disturbed the question of forms by 
find a most complete and up-to-date Book of Forms prepared by C. C. Hine, aoe on be com eames oclisian 
guide to standard and special forms hich h b The newer cancellation clause was 
and clauses in the greatest possible whic as been for over forty years amended by the action of state legis- 
variety. ard Boo latures 

ADVICE TO POLICY WRITERS the “ ~ U it nm — Forms in ste Seeamien was Custos comeinsies by oe 

e United States. en Ey ET, 

, ‘ § g Associa- 

‘ (From Hine’s Book of F ) tions. The companies, in . audable endeavor 

orms t c something like uniformity in the forms 

T used, "guesealiy ‘tesuod her own blank forms 

One of the marked essentials of a by the thousand, and flooded the opaey Ses 

competent underwriter is the ability to wo companion cael G2 cane westien oan Os 

dictate a straightforward, unambiguous Chapter 1 14 pages Dwellings and Furniture.....................:. 17 forms idea of uniformity was destroyed. The forms 
policy upon any given subject. It = .. Churches, Schools, Colleges, Public Buildings, approved by one District Association differ 

would seem a very easy task, but that Hotels and Stables................+.eeeeees 14 Seems enleyel one diationt ebvamtage—thay were 

such is not the case is clearly evidenced ye 3 42 “ Mercantile Buildings and Stocks............... 57 “ designed to avoid conflict with the laws of the 

by the suggestive fact that the large ey a. 2 * Fixtures and Furniture and Improvements..... 10 “ —— on. 5 —~@ . ~ giterseres 

majority of insurance lawsuits grow 5 43 “ Manufacturing Buildings and Contents......... 50 ~ YSldtecs te cecstewsce Ge Gene o> 

out of inquiries into the intent of the " 6 2 “ Storage Warehouse, Cotton, Tobacco and Grain scribed by ‘underwriters’ associations and com- 

written portions of the policy. The e " in Elevators .............. eeeeseesssscoeees <n ee Oe ee Se ee ee | ae 

| printed stipulations are usually worded 7 25 Transportation, Common Carriers and Automo- of the public, the old forms have nearly dis- 
to meet the requirements of the law, = - _ biles abide hia al ete ab tees esse eee eeeeeeseeees - appeared, Y , 

’ but the written portion is usually com- 8 13 Miscellaneous, Open Policies, Mortgagee, Lease- An illustration of the destructive 
posed on the spur of the moment, with ‘ a hold and Rents, Etc..............seeseeee + 20“ process applied to time-worn and fire- 
little thought as to the legal bearing 9 8 Electric Permits, Warrantees, Transfers, Assign- tested forms used for a half century 
of the words used, and when a loss ” " ments, and Other Clauses.................. priar to 1880 is offered in the treatment 
occurs, a misundertanding readily fol- ‘3 10 12 = Acetylene Gas, Gasoline and Kerosene......... a of the old merchandise form covering 
lows, with the advantage always to the a. 8 Co-insurance, Percentage, Distribution and Aver- on goods described as not hazardous, 
assured if the dispute is carried into i. . Eh | aaa esses 21 “ hazardous, or extra hazardous. Hun- 
the courts, doubtful and obscure lan- 12 11 vor aes Occupancy, Vacancy and Builders’ 7 dreds of merchants and agents today 
guage being always construed against . P _ Risks ........ sees eee eeeseseccseneseseens , are using this form, and if called upon 
the company. : Ss + * Miscellaneous Subjects Not Classified.......... ee to define the meaning of these age 

ti : : they would have difficulty, in case o 
PRIN In addition to which there are six pages devoted to THE ART OF POLICY : : ahlishi ' i. 
nage ae pager WRITING, also A COMPLETE INDEX, classified and alphabetically arranged. _“UisPute, in establishing. such a classi 
0 avoid the difficulties above sug- In the advice on policy writing is given “REQUISITES F THE neation. it is ou rhs . Serr 
gested, and to promote concurrency of POLICY,” “GENERAL OBSERVATIONS” «SHORT AND LONG day there is any available source of in- 
writing, printed forms of the usually TERM INSURANCBS” and ‘“‘VALUABLE HINTS ON INSU- formation which would be accepted in 
written portions of the policy are much RABLE INTERESTS.” a court of law to define the well-known 
used. Ma : terms as conclusive. They might find 
and ny of these are defective, the subdivisions on the reverse sides 
s ‘ risions se sides 

ome of them are constructed for Thirteen Big Money and Time-Saving Chapters ¢; the old policies issued pri 
the express purpose of getting undue of the old policies issued prior to 1880, 

concessions from the underwriter; but, Showing Sample of Every Conceivable Form but long since discarded. 

on the w : The mod forms differ so widely f those 
| oy ote rtm Cat Bs 
| ? in this volume to harmonize or reconcile them. 
regen than the THE ONLY BOOK OF ITS KIND ON THE MARKET = fissesnse ‘otc sitio ti 

s variety. in i A. with “State. laws thet they 

can har stray. 
I 1; ANTAGONISMS these are. some of the reasons on Ay new 
n poli retes * * ook of Forms on modern lin seemed neces- 
ne policy writing, as in all else con AQ Bound in Cloth. Postage Paid GD AQ) 2s ise ner Ber irs 
° : ’ as are given, with the names and locations of those 
terests of insurer and insured are an- who use them epoented, which ‘anaes eve well 

S tagonistic. The insurer seeks the spe- known to the world and are a guarantee that 
fine with a view to ultimate salvage in ; i A ts | 

| € event of loss; the insured seeks the The Western Underwriter Company Date —_— noted that the words frequently found at the 

is general, with the object of covering a INSURANCE PUBLISHERS bottom = ame in ae en 
ar : ec -d’’—refer to the mandatory clauses an 

an amount of property with the 145 La Salle Street, CHICAGO, ILLINOIS Scortedens seauited by enmeenies, ouch 60 6 

est possible outlay. In the strife + : “ eae Lightning Clause, Mechanics’ Permit, Gasoline 

consequent upon this antagonism, aided GENTLEMEN :—Please send us at once copy of the Fourth Edition or Kerosene Privilege, Coinsurance Clause, Oc- 

y heavy competition — of HINE’S BOOK OF FORMS, for which we agree to pay $2.10 upon cupancy Limit, Vacancy Permit, etc. In some 

}. themselves, the insered has been grad- receipt of same in a satisfactory condition, charges wodtined ; of the lengthy forms on city risks these clauses 





ually the gainer, the tendency of the 
times being strongly towards general- 
ization in -his favor. To harmonize 
these conflicting interests into a form 
ot contract which shall be acceptable 
to both parties is the height of suc- 
cessful policy writing. 


Tune 94 1009. 
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TOWN 


ADDRESS 











STATE 
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will be found in extenso. It is usually the 
case that the companies furnish these clauses, 
although in cities they are prescribed by the 
rules of tariff associations under particular 
wording. 

The Index will serve to acquaint the reader 
with the particulars of the clauses in question. 
We believe the information conveyed, under 
the various headings, as “‘Notes” to forms and 
methods will be interesting and valuable to 
readers of this volume. 





tection of policyholders, At 
such a law will be enacted. 


is preaicirea that 


j|care Western Underwriter. 





6 


THE WESTERN 


MOMCe ViIlICce, DUPL LL, ste Se 


UNDERWRITER. 


June 24, 1909. 








aged or prompted to call for the policies of 
such company. From the point of view of the 
local agent two objections to this practice might 
arise: 

First, it is not unusual for an agent to be 
upon peaceable terms with a given party whose 
insurance the agent for good reasons would 
prefer to avoid, and with the least possible 
embarrassment. The newspaper or periodical 
appeal is to everybody. The appeal through the 
agent, for well understood reasons, is not. 

Second, usually an agent represents a number 
of companies and it is important, certainly in 
so far as his interests are concerned, that he 
keep control of the distribution of his business 
among his companies. An appeal to the general 
public as we have indicated over his head 
naturally would operate to disturb such control. 

The foregoing brief criticism of one long in 
the business and a close observer has no appli- 
cation of pertinency whatever to printed adver- 
ti ts of compani in regular insurance 
publications that now are valuable mediums of 
communication between companies and their 
agents. In such publications or periodicals cer- 
tainly it is important that a a ae | present 
to the great body of local agenes all possible 
attractive features entitling the company to 
their confidence. Neither has the criticism an 
intended application to an occasional modest 
mention of a fire insurance company in general 
publications. The criticism is prompted by 
what now seems to be a marked tendenc 
imitate methods adopted by other lines of busi- 
ness, which for reasons stated are not suited 
to the business of fire insurance, or conducive 
to the best interests of companies, or lo 
agents, 








to 


* * * 
SOME LOCAL EVENTS 

C. W. Greene, the Chicago surplus line broker, 
who has been organizing the Lakeside Mutual 
Fire, began operations yesterday with offices in 
the Tacoma building. He will have surplus 
line relations with several of the other state 
mutuals and will operate generally throughout 
the state. 

The June luncheon of the Chicago board will 
be held at the Great Northern hotel on June 29. 





Secretary Mulkey Resigns 

H. P. Mulkey, secretary and treas- 
urer of the Florida Home and secretary 
of the Blue Ridge Fire of Marianna, 
Fla., has tendered his resignation, ef- 
fective at once. The resignations were 
made necessary on account of the de- 
sire of John H. Carter, president of 
the two companies, to have Mr. Mulkey 
associated with him at Asheville, N. C., 
in the management of his various bank- 
ing and insurance interests. 

Mr. Mulkey has been associated with 
Mr. Carter for the past ten years, and 
greatly assisted him in organizing the 
Florado Home and Blue Ridge Fire, 
and much credit is due him for the ex- 
cellent manner in which he managed 
the companies during the recent finan- 
cial panic, a very trying experience for 
a new and small company to encounter. 

No successor to Mr. Mulkey has been 
announced or considered, the matter 
being deferred until the consolidation 
of the two companies is finally passed 
upon. 


WANTED 


In a General Fire Insurance 
office, a young man familiar 
with accounts and general 
statistical work. State exper- 
ience and salary expected. 


Address §2-L 


Western Underwriter 








OHIO AND WEST VIRGINIA 


ROYAL AND HOME’S POSITION 
Reasons Why These Two Companies 
Are Not Members of the Cleve- 
land Exchange 








The Cleveland correspondence last 
week was not correct in intimating that 
the Royal and Home in that city re- 
fused to join the Cleveland Exchange 
because by being outside they could 
pay higher commissions for preferred 
business. Both companies Have sala- 
ried managers there and have adopted 
a consistent attitude. Legal counsel of 
eminence advised them that to have 
their managers subscribe to the ex- 
change exposed them to prosecution 
under the antitrust law, under its rules 
that have been in vogue up to the ‘pres- 
ent period of amending these regula- 
tions. In spirit, so far as: the evidence 
shows, both companies have lived up 
to the rules. President Maxson states 
in letters that the exchange has no 
charges of violation of the rules that 
could be lodged against the two com- 
panies. They have been willing to join 
if they felt they could do so and not 
violate the law. This paper believes 
that both these honorable companies 
have followed a consistent course. 

If the changed constitution and by- 
laws are such as will permit these com- 
panies to have their managers join and 
not expose them to danger, this paper 
has every reason to believe the Cleve- 
land agents will find the two companies 
in the local organization. Both sub- 
scribe to the rating bureau, but have 
paid no exchange expenses for reasons 
already given. 





Will Appoint Fire Marshal Soon 


It is reported that the appointment 
of the fire marshal and assistant, cre- 
ated by a recent act of the West Vir- 
ginian legislature, will be announced 
within the next few days by Commis- 
sioner Darst. The law has just gone 
into effect and fire insurance men are 
naturally very much interested in the 
appointment. 





No Action Taken Yet 

No action has been taken by the com- 
mittee on unauthorized companies in 
Ohio, appointed at the meeting held in 
Columbus some time ago, and the prob- 
abilities are that no move will be made 
during the summer months. The com- 
mittee met last week with J. O. Dye 
of the German American presiding, but 
nothing was done except to compare 
notes and discuss the proposition. 


Echo of Tracy-Wells Fire 

Echoes of the Tracy-Wells fire in 
Columbus, Ohio, in April, are reverber- 
ating through the Franklin county 
courts in a way to interest the insur- 
ance companies. A receiver has been 
appointed for the Columbus Sporting 
Goods Company on motion of a stock- 
holder who in his petition averred the 
the manager of the company has misap- 
plied its funds. Assets consist of a 











Tennyson could take a worthless sheet of 
$75,000.00—that’s GENIUS. 


that’s CAPITAL, 
The United States can take an ounce and 


that’s SKILL. 
A merchant can take an article worth 75 
A lady can purchase a 75-cent hat, but she 


be without it—that’s GOOD COMMON SENSE. 


Bird” and make it worth $20.00—that’s MONEY 
mechanic can take material worth $5.00 and make it into watch springs worth $1,000.00— 


THE DIFFERENCE 


paper, write a poem on it, and make it worth 


Vanderbilt can write a few words on a sheet of paper and make it worth $5,000,000.00— 


a quarter of gold and stamp upon it an “Eagle 


cents and sell it for $1.00—that’s BUSINESS. 
prefers one for $75.00—that’s FOOLISHNESS. 


But you can get a first class Fire Insurance Policy in the CINCINNATI MUTUAL FIRE 
INSURANCE COMPANY, CINCINNATI, OHI 


O, at a price so low that you cannot afford to 








COOPER 


Fire Insurance Co. 
of Dayton, O. 








DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 


ORGANIZED 1851 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 


G. W. POHLMAN, Jr. 
EDW. A. WINTER 


~ President 
Secretary 








ComPANY 
SPRINGFIELD, On10 


THe SPRINGFIELD UNDERWRITERS 
MUTUAL Fire INSURANCE 


ORGANIZED 1002 


N. H. FAIRBANKS, pncsv. 
ML. MILLIGAN, vacas. 
EZ. C. PRICE, auoivon «ev. Pnser. 


JOHN G. WETZEL, sze'ry. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 





TEUTONIA 


Fire Insurance Company 
of Dayton, Ohio 
INCORPORATED 1865 





Cash Assets - = © = + $709,743.35 
Net Surplus over capital and all liabilities 509,281.56 





EDWARD PAPE, Pres. T.A.LEGLER, Vice-Pres. 
J. LINXWEILER, JR., Sec’y. 


THE CINCINNATI 
UNDERWRITERS 


CoMPOSED OF 
The Eureka F. & M. Insurance Co. 
The Security Insurance Company 
OF CINCINNATI, OHIO 


Statement Jan.1, 1909 
SE ttinintsiniabetasioivessveneet $250,000.00 
rns, Reinsurance -.. 208,166.78 
SEP eane 
BE En cnccevecsscasssaccsnaccoseses 
Total Assets 
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PF, A. ROTHIER, Prest. ADAM BENUS, Sec’y 





The Akron Mutual Fire Insurance Company 
AKRON, 


RELIABLE AGENTS WANTED in every town in Ohio where we are not 


OHIO 








Ha me Office: Rooms 315-316 


W. M. HILTABIDLE, General Manager 


satisfactorily represented. 


a 
WE PAY both top price commissions to Agents — and our ‘losses promptly. 
Net assets above all liabilities January 1st, 1909, $124,246.51. 


Hamilton Bldg. Akron, Ohiv 


C. E. MITCHELL, Secretary 





E. J. Forney, Pres. J. M. Cook, See’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 


INCORPORATED 1850 


RICHLAND 


MUTUAL INSURANCE COMPANY 
MANSFIELD, OHIO 


UNITED STATES FIRE INSURANCE CO. 
NASSAU FIRE INSURANCE CO. 
DUTCHESS FIRE INSURANCE CO. 
EMPIRE CITY FIRE INSURANCE CO. 


CRUM & FORSTER, General Agents 
NEW YORK CITY 
Agents wanted in Ohio and Indiana 


ADDRESS 


F. F. MURRAY, Special Agent 
Commercial Tribune Bldg. Cincinnati, Ohio 


Tnsuran DIRECTORS: 
ce. . $4,716,161 H.R.Smith .R. Barnes Lewis Brucker 
Premium Notes . 667,871 | S:genist FiW:fomocr™ & A fete 


An Agency Company Assets, $2,227,851.88 


Business Confined to Ohio. B. R, SMITH, Pres. R. SMITH, Sec’y 


NORTHERN INSURANCE CO. 
OF NEW YORK 1 Liberty Street, 


N E Ww yYoRE 
FINANCIAL STATEMENT, JANUARY Ist, 1909 99 
Capital, $350,000.00 Assets, $1,041,638.91 © Surplus to Policyholders $510,670. 








RELIABLE AGENTS WANTED IN 





Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 
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gl ARERR EES Utiterests into a torm 
of contract which shall be acceptable 
to both parties is the height of suc- 
cessful policy writing. 


June 24, 1909. 

















AVDURE SDD with the particulars of the clauses in question. 
We believe the information conveyed, water 
TN ~ the various headings, as “Notes” to forms anc 
TOWN STATE methods will be interesting and valuable 
readers of this volume. 





ry 





small amount of salvage from the fire 
and about $28,000 of insurance claims. 
On top of the appointment of a re- 
ceiver comes an order from the court 
for the hiring of an expert to audit the 
company’s books. Now it is known 
that the fire marshal’s office has again 
taken up its investigation of the fire, 
twice before abandoned. 


THINK BANK AGENCY A BLUFF 








Local Agents at Cleveland Will Watch 
Any Move by Trust Com- 
panies Very Closely 





Cleveland, Ohio, June 22.—(Special 
Correspondence.) — Prominent agents 
here state that they will insist that the 
trust companies discontinue the insur- 
ance business and that they do not 
make use of any kind of subterfuges to 
evade the spirit of the law which At- 
torney-General Denman has construed 
against them. Any corporations formed 
to take over their insurance business 
will be carefully looked into and com- 
pelled to conform to the laws govern- 
ing such. In fact, the agents believe 
that the trust companies have no right 
to interests in corporations engaged in 
the insurance business, unless they have 
been in successful operation for five 
years and showed a profit each year. 
The threat to form such an organiza- 
tion is regarded by the agents as a 
bluff. They believe that no definite 
plans have been made to continue in 
the business, and that the rumored 
plan will be given up when it comes 
to the test. 

In this connection it is said that 
some of the members of the exchange 
who favored taking the banks into 
membership have been hurt worse by 
having business taken away from them 
since the question was decided than 
any of the others. This may have been 
a coincidence, but it strikes the other 
members as rather ludicrous, to say the 
least, and they are taking a quiet laugh 
in their sleeves. 


J. B. Hoge and other leading inde- 
pendent telephone men are working 
upon a plan of insurance of their own. 
No details have been announced, but 
the natural supposition would be that 
the scheme is in the nature of coopera- 
tive insurance, with the idea of secur- 
ing lower rates than the stock com- 
panies have been willing to grant. In 
Some cases the interurban and city 
traction companies have been able to 
Secure very material reductions in rates 
by equipping their plants and submit- 
ting to frequent and critical inspections. 
It may be their success that has en- 
couraged the telephone people to for- 
mulate a plan for their properties. As 
this State is one of the most important 
in the independent telephone move- 
ment, the new plan will perhaps be 
adopted here first and tried out. Mr. 

oge has been prominent in the move- 
a for years and is a good business 


Francis P. Bergin of Williams & Ber- 
N, advisory engineers for the Civic 
eague of San Francisco, was in this 
city recently, studying the high-pres- 
sure system that has been in operation 
Some time. His city has set apart 
5,200,000 for the construction of a 
System of this kind and it is now under 
way. When completed it will afford 
potection to 5,400 acres of territory 
coered by the business district and 
il perhaps be the most complete in 
any. Mr. Bergin, however, is 
fin ‘te for all the good points he can 
ad ~ adoption by his city in order 
mo ere may be nothing lacking, if 
mc e.. He also went into some other 
atters here not connected with the 
Subject of fire protection. 





Complaint from Martinsburg 


the Martinsburg, W. Va., agents 
; es Sent out a letter complaining of 


operations of the Martinsburg In- 





surance Agency, which has refused to 
join the local board and is charged with 
being a disturbing factor. The Paul 
Turner general agency of Baltimore, it 
is claimed, is supporting the agency. 
Martinsburg is in the field of the Mid- 
dle Department. . 





Ohio Agency Appointments 
Boston—Stuhldreher Brothers, Barberton. 
California—Wm. L. Mulligan, Bellaire; Wm. 
M. Trainer, Steubenville; Gill & Hostetter, East 
Liverpool. u 

Calumet, Ill.—Uhl & McCoy, Millersburg. | 

Connecticut—H. M. Smith, Milledgeville; 
Henry Eckes, Elmwood Place; J. J. Kuntzler, 
St. Bernard; Isaac H. Ewing, Mt. Cory; Robt. 
H. Brenenstul, New London; Geo. J. Munger, 
Perrysburg. 

Delaware—Wm. J. Schroeder and Chas. C. 
Baither, Toledo; J. H. Ebright, New Philadel- 


phia. 

Federal Union—Geo. F. Round, Norwalk; 
o M. Andress, Elyria; Albert Henry, Ashta- 
ula. 

Fire Assn.—L. S. Bradley, Chagrin Falls. 

Ger. Amer., New York—J. W. Fenton, Fees- 
burg; Brown & Thomas, Clarington; J. S. Hoss- 
ler, Bloomville; M. L. Coffin, Rawson; Harry 
G. Wagner, Toledo; J. L. Farnum, Prospect; 
Reigh Smith, Tontogeny. 

Ger. Amer., Pa.—J. J. Welsh, Loudonville; 
Cc. W. acques, Ashtabula; Henr Means, 
Geneva; Brady & McCurdy, Salem; J. R. Fry, 
Bucyrus; C. M. Crumley, Lancaster; The Field 
Agen Co., C. A. Pryce and R. C. Pearce, 
Columbus; W. B. Green, Cambridge; E._ T. 
Johnson, Newark; Lord & Snow, Elyria; Geo. 
Oroczy, Lorain; L. E. Burgner, Oberlin; P. E. 
Fullerton, Lodi; D. S. Hoover, Mansfield; D. C. 
Lioyd & Son, Fostoria; Ferrell & Schultz, Mas- 
sillon; C. B. Eberly, Bowlinggreen. 

German Alliance—J. R. Fry, Bucyrus; G. Ed 
Griest, Franklin; E. L. McDole, Fostoria; B. F. 
Reichard, Alliance. 

Home—The _ Evarts-Tremaine-Flicker _Com- 
any and F. P. Shumaker, Cleveland; F. D. 
hipps, Pleasantville; M. E. Bidlack, Oakwood; 
F. E. Dlapper, Louisville. 

Hartford—Pfau Faunce, Youngstown; 
Harry Taylor, Miamisburg; C. L. Waggoner & 
Co., Loudonville; W. N. Elder, South Vienna; 
S. F. Heinlen, New Washington; G. Kibler, 
Chatfield; A. C. Setchell, Havana; Gurney & 
Howard, Bellville; T. H. Hockwalt, Akron. 

State of Pa.—J. G. Wetzel, Springfield. 

Ss. E. Gooch, Cleveland. 

onongahela—J. 3 Michael, Ashtabula; 
Denny-Hagen Company, Zanesville; J. F. Wag- 
ner, Fremont. ss 

Milw. Mech.—F. H. Clary, Monroeville. 

Newark—H. G. Smith, Bellevue. 

North B. & M.—M. D. Rice, Osborn; Miss 
Daieg W. Fletcher and John W. Long, Dayton; 
J. W. Guehring, Englewood. 

Phoenix, Ct.—A. B. Maurer and Chas. L. 
Weaver, Greenville. 

Palatine—Ziegenfelder & O’Brien, Springfield. 

_one City—Nance & Russell, Ironton. 

och. German—F. C. Darrall, Cleveland; Bale 
& Main, Delaware; Buckingham & Clark, Mon- 
roeville. 

Reliance—Geo. W. Bendure, Coshocton; W. 
J. Schroeder, Toledo; W. N. White, Hiram. 

Royal—Sigmund Engel, Youngstown. 

Sun, La.—Margaret MacKenna, Lima. 

Security, Ct. . A. Heinlein, Bellaire. 

St. Louis, Mo.—A. J. Loftus, Youngstown; 
E. G. Lahr, Cuyahoga Falls. 

Shawnee—M. V. McCorkhill, Mantinsferry; 
Walter Kirby, Marietta. 

Spring Garden—A. W. Fritzinger, Ashland; 
Geo. M. Gray, Coshocton. 





Ugly Charge Is Made 
Prosecutor Hunt of Hamilton county, 
Ohio, has received a letter from Super- 
intendent Lemert, charging a Cincin- 
nati insurance man with accepting 
premiums on a policy after the com- 
pany in which the business was written 
had failed. The exact facts have not 
been made known, but the case will be 

investigated in the near future. 


Will Hold Summer Meeting 


The two field organizations of Ohio, 
the Ohio Fire Prevention Association 
and the Ohio Blue Goose, will hold 
their annual summer meeting and out- 
ing at the Hotel Victory, Put-in-Bay, 
July 14-15. It is expected a paper will 
be read by one of the members of the 
publicity committee of the Western 
Union. 

The feeling is that the work hereto- 
fore done by the fire prevention bureau 
will as far as possible be handed over 
to the rating and inspection bureaus. 
The association will be more of a gen- 
eral organization and not attempt to 
do regular town inspection work. 








Close Huntington Stamping Office 


The Huntington, W. Va., agents have 
issued a protest against the discontin- 
uance of the stamping office there, 
which has been in charge of Mark 
Poore. Beginning July 1 the Hunting- 
ton agents will report to C. B. Gerth 
of Charleston, who will cover the coun- 
ties of Cabell, Mason, Lincoln, Logan 


PITTSBURGH INSURANCE COMPANY °"“:37" 


1808-11 Commonwealth Bidg., Pittsburgh, Pa. 


Capital... 200+ see+ cece cece cceeseees see $100,000.00 Net Surplus.....----.0. seer eeeeecceenees $144,465.34 
Assets, January 1, 1909 .....---- 22-0 375,250.59 Surplus to Policyholders........ +--+ ..00es 244,465.34 


Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


R. J. WILSON, President D. C. SHAW, Vice-President R. J. McKNIGHT, Sec’y and Treas. 
W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, General Agent 


ALLECHENY FIRE INSURANCE Co. 
1627 Beaver Ave., N. S., PITTSBURG, PA. 
CAPITAL, $200,000 SURPLUS TO POLICYHOLDERS, $226,000 


AGENTS WANTED ‘.2xs:2tss THOS: ©- PARSONS, Spocial Agent 
INCORPORATED 1849 GERMAN FIRE 
WwW E S T E R N Insurance Company 


of Wheeling, West Va. 
INSURANCE COMPANY 


ORGANIZED IN 1867 
of Pittsburgh 








Cash Capital $200,000.00 Net Surplus $237,557.58 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


$ 300,000.00 DANA E. LATIMER 
406,162.75 | WILLIAMSON BLDG. CLEVELAND, OHIO 
881,944.34 Special Agent for 

4,453,215.00 Ohio, Indiana and Michigan 


The Pittsburgh Casualty Company 


Announces its admission to Ohio, and desires to secure responsible Agents in every City and Town in the 
State at once. rites 


Accident, Health and Plate Glass Insurance Exclusively 
Apply te JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 


PxrTrTrsBuURG UNDERWRITERS 
IRVAN NECKERMAN, Manager. Commonwealth Bidg. PITTSBURG, PA. 
» te ie 4a COMBINED STATEMENT 


FIRE AND TORNADO 


CAPITAL - -© © © * 
SURPLUS TO POLICY HOLDERS 
ASSETS - - *2© * - =» 
LOSSES PAID TO DATE - - 











; Fire Ens. Co., Capital, - ~ - - $1,3000,000.00 

- Bee tt: hy ae . Poe. Net Surplus, - - _ 7 1,624 334.93 
Teutonia Fire Ins. Co., of A y. Pa. Assets, - - - - 5,632.724.06 
National Ins. Co.. of y. Pa. Surplus to policyholdera ‘ - 2,924,334.93 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE CO. 
All of Pittsburgh, Pa. 





I iiss cnnenaeensse ieee antenscucs concn seseseeees- 700,000.00 
pO Or nen ree (seubenvewncGudaabee 2,107,872.81 
Surplus to Policyholders................seeeeseeees 1,187,282.90 


HENRY WACHTER, Manager 
218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in Illinois and Ohio 


lOHIO FARMERS INSURANCE COMPARY 
LEROY, OHIO 
FIRE, LIGHTNING AND TORNADO INDEMNITY 
aie STATEMENT JANUARY 1, 1909 











Reserve for Reinsurance - $1,487,930.64 
Reserve for Losses - . 49,554.79 
Reserve for Contingencies - 125,000.00 
Net Cash Surplus - - 637,926.86 

Total Assets, - - $2,300,412.29 


JAS. C. JOHNSON, President 
M. L. BENHAM Secretary 


Organized in 1848 
Losses Paid More Than $14,000,000.00 














Brokerage Business—W A N T E D—Brokerage Business 
We have excellent facilities for placing 
INSUR.ANCE ON SPECIAL HAZARDS 
of every description anywhere in United States. LIBERAL COMMISSIONS PAID 


Cc. R. CHADWICK & CO. 
203-04-05 Lyric Theatre Bid. 
Long Distance Telephone Canal 460 


CINCINNATI, O. 
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Huntington and Charleston offices is | F, Il, Hint Oo. B . 
: q ll, Martinsb 
made on the ground of economy in ex-| "Northern Eg — teat ca, 0. ROLLINS & BURDICK 
, : i isi ing- odebaug uckhannon; wards, West- 
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ter that as their premiums last year North State—D. E. Stutler, Grantsville; M. > Ph Central 4076 
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The sole agency of the Queen City 
at Cincinnati has been transferred from 
George W. Pohlman to George W. 
Gano. Mr. Gano was for a long time 
secretary of the Cincinnati board, be- 
fore its reorganization as a club, and 
for the past two years inspector of the 
rating bureau at Louisville. He re- 
turned to Cincinnati last winter and has 
since then done some insurance work, 
having offices with the Cincinnati Mut- 
ual. His application to the Cincinnati 
Underwriters Club has been sent in and 
will be voted upon shortlv. 





All Lovely at Circleville 

Rates estimated under the Dean 
schedule have been in effect at Circle- 
ville, O., since June 1. There is no 
complaint, except that the agents see 
no necessity for taking off the exposure 
charges for dwellings, as they claim 
there was no demand for this from the 
public. The agents are working to- 
gether in such harmony that they have 
no need of a local board. 

The farmers mutual that writes con- 
siderable of the farm property around 
the city has been having heavy losses 
this year, and its next assessment -is 
expected to be high. 





West Virginia Agency Appointments 
Aachen & Munich—J. L. Lym, Fai nt; . 
T. Doyle, Keyser. v . ne 
Aetna—S. M. Lawrence, Sistersville. 
Allemannia—C,. C. Grummitt, Hinton. 
American Central—H. C. Ta lor, 
ton; W. G. Agnew, Sistersville; iw WwW. 
S. A. Waller, Grafton. 
American—S., Lawrence, Sistersville; 
Waller, Grafton; Wesley Wilkes, Beckley. 
Atlas, Eng.—Harvey hn Taylor, Huntington; 
Bruce L. Holland, Logan. 
Buffalo German—Gundlin & Nohilly, hg heel- 
ing; Blair & arena fruntin ton; Ww. 
Anderson, Morgantown; A. E. Scherr, Charles. 


ton. 
Caledonian—F. M. Arbuckle, Lewisburg. 
Montgomery and M. B., 


Hunting- 
Law and 


S. A. 


Camden—J. J. 


N 
Elhany, Princeton; Chas. D. - 


Springton, Spencer. 


Citizens, Mo. —Chas, T. — N 
ie iC Shriver, Star Cit Jionaenamane 
om nion, En yas om W. 
Thos. J. Reid, Wellsburg. oo, eneeaens 
Continental—Jas. T. Doyle, Keyser; Wm. B. 
Johnson, Logan; S. W. Lawrence, Sistersville; 
1 ae a Tranmel, Martinsburg. 
Dixie—Brook O. Beall, peertndiang; 3. Be 
Regar and Howard Post, Clarksburg. 


Dubuque—Robt. 
Equitable F. 
burg. 


t. M. Brown, New Cumberland. 
& M.—Brook O. Beall, Martins- 


Fidelity—F. M. Noble, West Union; S. W. 
Lawrence, Sistersville. 

Fire Assn.—S. W. Lawrence, Sistersville; 
Harry D. Karnes, Princeton; M. Sisler, 
Mesgnmtown. 

‘iremans Fund—H. C. Taylor, Huntington; 
W. G. Agnew, Sistersville. , . 


Firemens—Hans Watts, Huntington. 

Franklin, W. Va.—S. Lawrence, 
ville; Wesley Wilkes, Beckley. 

Franklin, Pa.—Howard Post, J. P. Regar and 
H. L. Cunningham, Clarksburg; Harry Sanders 
and Chas. E. Miller, Morgantown; G. W. Park, 
Ravenswood; N. R. Coles, Lewis and 
J. B. Kemp, Montgomery. 

German, Ind. . D. Swearinger, Parkers- 
burg; B. F. Gibbs, Pt. Pleasant. 

Germania—S. W. Lawrence, Sistersville. 

Girard—S. W. Lawrence, Sistersville, 


Sisters- 


Granite State—Thos. S. Hoffman, Morgan- 
town. 

Hartford—Robt. Forrest, Wheeling; S. W. 
Lawrence, Sisterville. 

Hawkeye—W. H. Darnall, Gem Jean. 

Home, N. Y.—Hans Watts, Huntington; Peter 
Madden, Coalton; S. W. Lawrence, Sistersville. 

Home, W. Va.—C. H. Bronson and m. in 
Broh, Huntington; J. H. Carpenter, McMechen. 
_Ins. Co. of N. A.—S. E. Harman, New Mar- 
tinsville; M. W. Reynolds and W. D. Thorn- 
hill, Bluefield; Alex Bishop and Harry 
Williams, Williamson; S. W. Lawrence, Sisters- 
ville; arry D. Karnes, Princeton; E. R. 
Juhling, Williamson; M. T. Sisler, Morgantown. 


International—D. W. Patterson, Charleston. 


Waller, Grafton. 
Peoples Natl.—Curtis R. Hayes, Morgantown; 


H. Knapp, Parkersburg; Lawrence, 
a are ee L. V. McIntyre, New Martins- 
ville; Nichols, Fairmont; W. G. Piterken, 


Parkersburg; Lawson Stancher, Grafton; . 
Thompson, . Thornburg and Hans Watts, 
Huntington. 

Phenix—C. E. Corder, Philippi; Hans Watts, 
Huntington. 

Phoenix, Eng.— Hermes, New Martins- 
ville; L. M. Rioright and D . J. Gibson, King- 


wood. 
Royal—G. H. Gwinn, Alderson. 


OHIO NOTES 


D. C. Lloyd & Son succeed D. C. Lloyd at 
Fostoria, Ohio. 


B. E. & M. E. Bugh get the sole agency of 
the Palatine at Columbus, Ohio. 
The Baker-Herbig-Royer Company of Cos- 
hocton, has been incorporated for $10,000. 
Sigler, Sigler & Williams, of Piqua, O., have 
moved their office to the Orr-Flesh building. 
V. W. Herrick and H. R. West, as Herrick 
& West, succeed H. O. Snyder & Son at Uhrichs- 
ville, Ohio. 


M. Weinberg has opened an agency at 
Youngstown, Ohio, with the Northwestern Na- 
tional as his first company. 

The Coyne-Beauregard Company has been 
incorporated at Cleveland to do insurance ad- 
justing. Eugene A. Coyne and Frank J, Beau- 
regard are the main factors. 


The Ohio insurance department has licensed 
the International Insurance Company, of New 
York, a reinsurance organization, with E. 
Gooch, of Cleveland, as state agent. 


The Jakor Fire Insurance Company, a Rus- 
sian reinsurance organziation, has been licensed 
to do business in Ohio. Gooch, of 
Cleveland, secretary of the Western Reserve, 
has been licensed as the first agent. 


John Craft and Charles Miller, his father- 
in-law, have been arrested at Grove City, 
Ohio, as the result of an investigation by the 
state fire marshal’s office of a fire which burned 
the grocery of Joseph Harry, in the village, 
June 13 

George C. Rings, of West Unity, Ohio, former- 
ly prosecuting attorney of Williams county, has 
been appointed by Fire Marshal Zuber as as- 
sistant deputy in charge of a new district to be 
created in northwestern Ohio. This district 
will embrace all the terrtiory fromerly in- 
fested by the notorious Williams county gang 
of firebugs. 





WEST VIRGINIA NOTES 


The West Virginia department has licensed 
the International of New York, a reinsurance 
company, and also the Buffalo German. 

W. C. Miller of Bluefield, W. Va., who has 
been connected with the office and field force 
of the Flat Top Insurance Agency of that city, 
has accepted the position of secretary and treas- 
urer of the Wilkes Insurance Agency of Beck- 
tuly 1. W. Va. He will enter on his new duties 
uly 1 





Important Law Publication 


The Rough Notes Company of In- 
dianapolis has just published a general 
index to the first twenty volumes of the 
“Digest of Insurance Cases,” prepared 
by Guilford A. Deitch, author of the 
Digest for several years past. Concur- 
rently with the publishing of this gen- 
eral index there has been put upon the 
market a subscription edition of the 
Digest in six, regular size volumes, 
bound in art buckram with gold titles. 

The work contains a full abstract of 
every insurance decision that has been 
rendered by every court of last resort 
in this country during the twenty years 
following 1887, and also the leading in- 
surance cases in all other English- 
speaking countries. The work is writ- 
ten in a style that is perfectly clear to 
the layman and where the insurance 
decision has been the result of peculiar 
conditions the circumstances are given 
with the decision so that one is en- 
abled to give proper weight to each 





Lon. & Lan.—Harvey Cc. Taylor, Huntington. 
Michigan Coml.—C. A. Miller, Terra Alta; 
F “ Re es Parsons; H. C. Taylor, Hunting- 
ton; O. Beall, Martinsburg. 
RB Ct—S, Lawrence, 
a Ws Payne, Beckley. 
Natl. Lumber—Alexander & Alexander, Clarks- 
ange. 
Natl. Union—Roy W. 
Lawrence, Sistersville. 
Nia; W._ Patterson, vo} u 
Cammack, 


Sistersville; 


Isner, Harrisville; S. 


Pitchford and G. D. Bryan, St. Albans; 
Cammack, Wm. L. Rice and C. W. 
Huntington. 





point. As many as 12,000 cases are 
covered in the work. 

The General Index with the table of 
cases makes a volume of 1,500 pages, 
is minutely subdivided under 450 gen-+ 
eral heads, 1,000 cross-references and 
2,700 minor subclassifications. The 
work will be kept up-to-date through 
the publication of an annual indexed 


Also Binding Contract at Lloyds, London 
Immediate Binders given 
10% Commission 


Floating Insurance Written. Automobile Insurance Written 














Individual Fire Underwriters of St. Louis 





DECEMBER 3ist, 1908 


Cash ASSCHS.........cccceccee ecco ceeee occcce ceccescces cc cccess ccccces0escee Agee Oe 
Surplus to Policy Holders.. ae incinen en seseeess 324,460.09 
Additional Responsibility w Watenmatbess.. cccccecessecees £590,000.00 





Our policy is the best indemnity obtainable on 
high grade surplus lines. Ample facilities. 


W.H. MARKHAM & CO., Attorneys and Managers 
Pierce Bulliding, ST. LOUIS 
D. H. DUNHAM, President | CHARLES COLYER, Vice-Pres. 


FIREMEN’S INSURANCE 





A. H. HASSINGER, Secy 
COMPANY OF 


ORGANIZED 1855 


Assets, $5,052,624.09 
Capital, $1,000,000 Net Surplus, $2,237,124.31 
Surplus to Policy Holders, $3,237.124.31 


NEAL BASSETT, General Agent, 159 La Salle St., Chicago. 
Illinois, Wisconsin, Minnesota, Iowa, Nebraska, Missouri, Kansas, Colorado, Oklahoma, 
Utah, Kentucky, Tennessee, Arkansas 


A. F. McKAY, Special Agent, Delaware, Ohio. 
Ohio, Indiana, Michigan, West Virginia, Western Pennsylvania. 


SURPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 
LLOYDS LONDON. empowering me to bind up to $12,500 on risks in the 
United States and Canada. 


FLOATERS The property of manufacturers and merchants located in any 
« number of cities insured under one policy at low rates. 


Prompt and careful attention assured. 
Liberal Commission to Agents. 


F. R. THOMPSON 


Insurance in all its branches. 


159 La Salle Street, CHICAGO, ILL. . 
Long Distance Phone Central 18. Cable Address ‘*Thomarian.« 








I have a contract with a syndicate of underwriters 












Your patronage invited. 
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MICHIGAN AND INDIANA) « 


MAY DRAG ALONG TILL FALL 





No Great Progress Being Made in 
Hearing Demurrer in Indiana 
Injunction Suit 





Indianapolis, Ind., June 23.—(Spe- 
cial.)—It was expected by many insur- 
ance people that the injunction suit by 
the state of Indiana against the “insur- 
ance trust” would have come up Mon- 
day, on the companies’ demurrers— 
about 130 of them—but there was noth- 
ing doing in the court that day and it 
is not known when the case may be 
called for argument on the demurrer. 
The demurrer is in four paragraphs: 
First, that the court has no jurisdiction 
in the subject matter; second, that the 
plaintiff (the state) has not the legal 
capacity to sue; third that the state is 
not a proper party plaintiff, not being 
the real party at interest, and fourth, 
that the complaint does not state suf- 
ficient facts to constitute a cause of 
action. 

Some believe the case will be allowed 
to drag along, like a similar case in an 
adjoining state, and that it never will 
come to trial. Others say that the tak- 
ing of depositions next Saturday means 
the prosecution of the case with due 
diligence. As July and August are va- 
cation periods for courts, it looks as if 
the present condition of the litigation 
is likely to last until fall, at any rate. 
And there are some insurance men that 
might not be sorry to see this. It is 
said that local agents are getting a val- 
uable education and they ought to be 
allowed to continue getting it until they 
are graduated. They are learning to 
settle their own troubles instead of put- 
ting every little problem up to the com- 
panies for solution. They realize that 
under the injunction companies cannot 
now aid them, however it may be after 
the suit is settled. They are learning 
self-reliance, to the distress and loss of 
the long-distance telephone companies. 


The continuation of the preliminary 
examination of E. M. Sellers, head of 
the Indiana Inspection Bureau and of 
Thomas S. McMurray, Jr., head of the 
Indianapolis Fire Inspection Bureau, 
was to have been continued before the 
attorney-general of the state Monday, 
but the illness of Mr. Sellers’ father 
interfered, and it will be held Saturday. 





Michigan Agency Appointments 
Atlas, Eng.—Abraham Lieberthal, Ironwood. 
Estodonien—V, S. Nystrom, Norway. 


p 

os -—George Schrander, Monroe. 
—Wilcox Agency, Menominee. 
. Pike & = , ee 

otal Leach, 

Hartlond—W_ "A. ying *‘Selleville; E. A. 

right, Pentwater. 

Millers Natl. — enters W,_ Hagerman, Sturgis. 

N. B. & M., Eng.—W. G. Eilings, Davison. 

Peoples Nat. —E. Clayton Badgely, Jackson. 





a B. & M., N. Y¥.—John Robertson, Mar- 


Roch, Gerntan—J. G. Hayden & Son, Cassop- 
olis; H. L. Ross, Hastings. 

Royal, Eng. =. Os B. Chase, Covert. 

oe U. & N.—Foley & Finley, Houghton; 
W. W. Burdick, Marcelona; E. A right, Pent- 
water; “EB. H. otchkiss, St. Ignace. 

Svea—John O. Blixh, Iron Mountain. 

Sun, La.—C. A, Burr, Saginaw. 





Agency Changes at Anderson 

Neel M. McCullough has purchased 
the interest of J. C. Henderson in the 
agency of Vinnedge & Henderson at 
Anderson, Ind. Mr. McCullough is 
paying teller in the Citizens bank and 
son of C. K. McCullough, president of 
the Liberal Life. Vinnedge & McCul- 
lough will do a general real estate and 
insurance business. 

J. C. Henderson has purchased the 
interest of K. M. McMahan in the 
agency of Braden & McMahan. 





ADJUSTMENT FIGURES GIVEN 





Dillon Loss Not Exactly as Previously 
Reported—Two Risks Burn With 
Short Insurance 





Detroit, Mich, June 22.—(Special 
Correspondence.)—The daily papers are 
printing in each day’s issue the evi- 
dence as given in the case of Dillon 
vs. Craig, Wright & Walker. This evi- 
dence is forming quite interesting read- 
ing matter and is creating some com- 
ment. The matter published in THE 
WESTERN UNDERWRITER is largely copied 
from the reports as published in the 
Detroit daily papers. Of course, it is 
possible for the reporters to make 
some mistakes, even though they get 
their matter direct. The correspond- 
ent of THE WESTERN UNDERWRITER at 
Detroit has no disposition to bear down 
too hard either on the companies’ ad- 
justers or on Craig, Wright & Walker, 
but is simply trying to give the insur- 
ance readers the facts as to how the 
Dillon settlement was reached. We al- 
ways thought a fee of $10,000 for set- 
tling a $60,000 loss was altogether out 
of reason, and at the time the loss was 
settled we commented on the fact, 
though we did not have confidence 
enough in the report made at that time 
to say to the public this adjustment 
cost $10,000, so we reported it $5,000. 
In last week’s issue we made a state- 
ment which seems to be a little off. 
Mr. Wright furnished the following as 
being the facts of the case: The ad- 
justers for the companies offered the 
Dillons $42,000 cash and the salvage. 
This they would not accept. The ad- 
justers raised their offer to $52,000 and 
salvage, which amounted to $14,000, 
making $66,000. This was the basis of 
the settlement. Mrs. Dillon presented an 
inventory amounting to $89,000 which 
they refused to present, this inventory, 
so they claim, being made up by Mrs. 
Dillon in order to get credit in the 
bank. She afterward corrected the in- 
ventory, making it $75,000, which was 
offered as the correct inventory and the 





ORGANIZED 1881 


Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
STATEMENT JANUARY Ist, 1909 


Assets s 7 . 


Capital se s - 7 


Losses Paid - . 


Cash on hand and i rr 67,486.69 
and in ban 
State, County. and Muni- 


Ma.pa! Bonds. ........... 440,119.00 
Ortgages on Real Estate _ 491,613.00 
in 1 Betate Ee 89,399.35 
noe due and accrued 10,700.97 
Due from Ag’tsandothers 91 973.02 
$1,191,292.03 

M. W. O'BRIEN F. H. WHITNEY 

President Vice-President 


$1,191,292.03 
400, -00 
5,620,000.00 


LIABILITIES 

Capital Stock ............ $ 400 
Amount required to re- 
insure all outstanding 


eee eee eee eee eee 


000.00 


463,930.07 


38,131.24 
289,230.72 


$1,191,292.03 


E, P. WEBB 
Ass’t Secretary 
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FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 
Insurance Company 
Lansing, Mich. 


Total Assets . . ° 
Surplus to Policy Holders - 


$1,338,923.18 
481,083.02 





F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass*t Secretary 





























AUTOMOBILE INSURANCE 


FIRE, THEFT AND COLLISION 
LIABILITY and PROPERTY DAMAGE 


BEST AND MOST UP-TO-DATE POLICIES ON THE MARKET 


Fire, Explosion and Theft Policies issued by the 


SECURITY CASUALTY COMPANY of Indianapolis 


($100,000 deposited with Auditor of State for protection of policyholders) 
Liability Policies issued by 


LONDON GUARANTEE & ACCIDENT CO. Ltd., of London, Eng. 


ACENTS WANTED LIBERAL COMMISSIONS 


GEO. M. COBB & CO., inoianarouis, inoiana 

































MICHICAN OHIO WISCONSIN KENTUCKY MINNESOTA ILLINOIS 
GENERAL ACENTS, DETROIT, MICH. 
COMPANIES REPRESENTED TERRITORY 
CONCORDIA FIRE INSURANCE CO., of Milwaukee, Wis. ichigan & Ohio 
NORTH RIVER RANCE of New York ichigan & Wisconsin 
GERMAN FIRE INSURANCE CO., of Pittsburgh, Penn n & Wisconsin 








n, Wisconsin, Ohio, Minnesota 














Ni n n, Ohio, Wisconsin & Minnesota 
B FRANKLIN INSURANCE CO., of Alleghe nigan Ohio, Wisconsin & yo. 
COMMONWEALTH FIRE INSURANCE CO.., my Ottumwa, la. icine Ohio, Wisc., Ills., 


We write a general class of business and desire agents in every City, Town or Village where we are not monet 


SPECIAL AGENTS 


. T. KIRK WOOD, GEO. B. SEDGWICK, 
Garheld Bidg., Cleveland, Ohio 612 Pabst Bidg., Milwaukee, "Wis. 


Address applications for agencies to 


BIERCE @ SAGE, Detroit, Mich. 
Motor Boat Insurance 


Full Marine Policies, or Fire Only 


FIREMANS FUND INSURANCE CO., of San Francisco. 
AETNA INSURANCE CO., of Hartford. 
FEDERAL UNION INSURANCE CO., of Illinois. 
UNION MARINE INSURANCE CO., of, Liverpool, 
MANNHEIM INSURANCE CO., of Germany. 
COLUMBIA INSURANCE CO., of Jersey City. 


Active Agents Wanted 
ADDRESS ALL CORRESPONDENCE TO 
E. Ss. KELLEY, Manager Motor Boat Department 
ST. JOSEPH, MICHIGAN 


GEORGE F. REEVE, Vice-P res. 
“THE OLDEST NEWARK COMPANY” 


CHARTERED i6ii. 





SSS: 

















F. M. SAGE, A. M. WEIR, 
Detroit, Mich. Springfeld, 








JOHN J. HENRY, Pres. CHARLES M. HENRY, Sec 








N EWAR K WN. oJ. 


Being desirous of increasing its western agency plant, invites corr dence 
from responsible agents. This company is nearly a century old, liberal in its under- 
writing policy, conservative in financial management. It would be a valuable 
addition to any union agency. Address 





CARROLL L. DeWITT, General Agent, 153 La Salle St., Chicago 
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claim was settled on this basis, with a 
deduction of 10 percent for deprecia- 
tion and $14,000 salvage. 


There seems to be some queer make- 
ups in the insurance business. I drifted 
into an office a few days ago and heard 
the following story: A gentleman re- 
ceived by mail a policy of insurance on 
his automobile, premium $100. He had 
an auto all right, but did not insure it. 
He returned the bill to the agent who 
issued the policy. In due course of 
time he had a telephone call from the 
agent asking why he returned the bill. 
The gentleman asked him why he wrote 
the policy. He replied, “I knew you 
had an auto and supposed you wanted 
it insured, so I insured it.” The gen- 
tleman replied, “I propose placing my 
insurance with whom I please.” This 
is a new thought. I have heard of 
agents who wrote renewals a month 
ahead, but this is the first case I have 
heard of where an agent wrote busi- 
ness without an order. 


Fire Wednesday night of last week 
burned out two busy factories. One 
was a frame plant, the other a brick. 
The brick plant had been inspected and 
rated by the inspection bureau. When 
the rate was made known to the pro- 
prietor of the plant, he was indignant. 
His factory was fireproof and the rate 
was ridiculous. He would not stand 
for any such hold up, so he placed the 
insurance up to less than half its value 
and took the balance of the risk him- 
self. The companies will pay about 
$40,000, it is reported, and the other 
fellow will pay the balance, about 
$60,000. The American Manufacturers 
Mutual of Indiana had $16,000. It has 
another thought coming as to what con- 
stitutes a fireproof building. The frame 
factory carried $14,000. The companies 
will probably pay total loss on this. 
Value about $40,000. 


The Boston Insurance Company, 
which reentered the state some time 
ago and placed the agency for Detroit 
with Guthard & Son, has taken up the 
fire insurance department and placed it 
with F. J. & J. B. Stevens. The auto- 
mobile department will remain in the 
Guthard office. 

Op DETROITER. 


Ohio Farmers Men to Meet 


The Indiana Agents Association of 
the Ohio Farmers will hold its annual 
meeting at Winona Lake, Ind., July 
27-28. The officers are John W. Sage 
of Rockville, Ind., president; J. W. 
Kirkpatrick of Muncie, vice-president; 
Curtis G. Heckenlively of Angola, Ind., 
secretary. 


MICHIGAN NOTES 


The question of the ageing of the average 
clause in Michigan has been raised and the 
question has been submitted to the attorney- 
general for an opinion. Commissioner Barry 
believes that the clause is illegal. 

After having been strenuously “sweated” by 
the fire marshal, 12-year-old Julius Nilz admitted 
that he had set fire to his father’s house and 
several others during the past two months in 
Menominee, Mich. 


INDIANA NOTES 


The German Insurance Agency of Indianapolis 
ets the supplies of the American National of 
Rock Island, Il. 

*The Pittsburg Underwriters has been trans- 
ferred at Indianapolis from George E. Brewer 
to James L. Barnett. The Dixie goes to Leib 

o., from Gregory & Appel. 

The Rosedale Improvement Association, of 
Elkhart, Ind., $60,000 capital, will do an in- 
surance business. Geo, E. Compton, J. ; 
Wolverton and L. J. Chapman are incorporators. 

Fielding L. Wilson has sold his large agency 
at Jeffersonville, Ind., with fifteen union com- 
Renton, to Wm. L. Voight, a real estate dealer. 

“a ilson goes to Portland, Ore., and will 
open an agency there. 


WANTED 


Fire Insurance Agents, in Indiana 
who are in need of an additional 
Company that will write Farm bus- 
iness and other lines. Address P. O. 
Box 437, Cincinnati, Ohio. 








IN ILLINOIS AND WISCONSIN 


RULES ON 





ANTIREBATE LAW 


Commissioner of Wisconsin Holds Fire 
Agents Cannot Receive Commis- 
sions on Own Policies 


Commissioner Beedle of Wisconsin 
has ruled on the meaning of certain sec- 
tions of the new antirebate law apply- 
ing to fire insurance companies. A 
number of questions were put to Mr. 
Beedle by a compay official, among 
them whether an agent or company of- 
ficer can receive a commission on his 
own policy. The commissioner an- 
swers these two questions in the neg- 
ative. 

Apparently this law, as construed by 
the department, will have a marked ef- 
fect on the business in Wisconsin. Per- 
haps no other western state is so rid- 
den with subagents. Hundreds of 
cross-roads storekeepers and the like 
have been appointed agents, who write 
little besides their own property. If 
they cannot get a commission on their 
own policies, it is difficult to see what 
object some of them will have in-re- 
maining in the insurance business. 

Commissioner Beedle’s ruling is as 
follows: 


In your recent letters you asked this depart- 
ment for a ruling on the following questions 
arising under section 1943L, Chapter 159, 1909: 

Can a commission lawfully be paid to an 
agent of a company on a policy issued to such 
agent? ; : 

2. Can a commission lawfully be paid to an 
officer or employe of a company on a policy 
issued to such officer or employe? 

. Can a change of rate and a return of 
premium lawfully be made in case of a decrease 

discount 


of hazard? 
lawfully be 
granted to the insured? 


4. Can a 

Section 1943L reads: “No insurance company 
doing business in this state, other than a life 
insurance company, and no agent, officer, or 
employe thereof, shall offer to pay or allow, or 
offer or agree to pay or allow, as an inducement 
to any insurance, any rebate of the premium 
paid or payable under its policy, or any special 
favor, advantage, benefit, valuable consideration 
or inducement whatever not specified in its 
olicy. Any person violating this section shall 
be subject to subsections 4, 5, 6, 7 and 8 of 
section 19550 of the statutes.” 

1. In case of a policy issued by a company 
to its agent, the agent necessarily acts for him- 
self as one of the two contracting parties. He 
cannot occupy the inconsistent position of act- 
ing for the company. Any commission paid him 
on such policy is not for services but would 
be a rebate prohibited by section 1943L. 

2. Likewise no commission can lawfully be 
paid to an officer or employe of a company on a 
policy issued by the company to such officer or 
employe. 

3. ‘This section does not prohibit a change of 
rate or a refund of a part of the premium in 
case of a decrease of hazard. : 

4. From the standpoint of this section there 
may be no discrimination in a cash discount 
provided it is given uniformly to all and pro- 
vided credit is uniformly extended to all who 
take insurance. However, in actual practice it 
is assumed that no company would willing 
to extend credit to every person who may 
take a policy and to the extent that credit is 
given to some insurants and denied others there 
would be a discrimination which is prohibited 
by this section. 

Questions 1, 2 and 4 are therefore answered 
in the negative, and question 3 in the affirmative. 


Other uncertainties have arisen out 
of the new law, one being the legality 
of allowing other agents commissions 
on exchange business. To clear up all 
doubt on this point another bill 
was passed, but Governor Davidson 
vetoed it. 


for cash 


New Milwaukee Agency 

C. M. Park & Co. is the title of a 
new firm, composed of C. M. and 
T. Park, which has gone into the fire 
insurance business at Milwaukee. They 
have been elected members of the board 
as agents of the Pittsburg. C. M. Park 
was in the insurance business in Min- 
neapolis before coming to Milwaukee. 
The firm has offices in the Pabst build- 
ing. 


Liquor Dealers Mutual Forming 


The Liquor Dealers Mutual Fire is 
being organized at Manitowoc, Wis., 
by a committee headed by William M. 
Willinger of that city. The new com- 
pany, which will be formed by the lead- 
ing liquor dealers of the state, was au- 
thorized by a bill recently passed by 


the legislature. More than $10,000 of 
the required $100,000 of insurance has 
been secured and it is expected that the 
company will begin to issue policies 
within two months. 


Post With City of New York 


Forrest E. Post of Milwaukee has 
been appointed special agent of the 
City of New York in Wisconsin by 
General Agent W. E. Main of Madison. 
Mr. Post formerly acted as_ special 
agent for the United American of Mil- 
waukee. 

The City has decided to become more 
liberal to lines and classes and will 
increase its business in Wisconsin, 
when it has been very successful under 
the guidance of Mr. Main. 


TELLS ABOUT PLAN IN ELGIN 


Secretary Terhune of Commercial Club 
Explains What It Is Doing to 
Get Lower Rates 


C. Frank Terhune, secretary of the 
Elgin (Ill.) Commercial Club, in a let- 
ter to this paper, says as to the insur- 
ance plans of that organization: 


There is now being organized in Elgin the 
Elgin Mutual Insurance Company. This com- 
pany expects to do the ordinary insurance as 
carried by any other mutual fire companies. The 
other companies that are to be allied with us 
are simply companies who have offered to 
write insurance in Elgin at 20 percent less than 
the Dean schedule now in effect here. We 
have ten stock companies and five mutuals that 
are giving us this relief. This is work that 
was undertaken some years ago, but has dra; ged 
along until recently, when the Commercial c ub 
was organized and took up the matter in 
earnest. Previous to this we addressed all the 
local agencies asking their companies to grant 
us a reasonable reduction in fire insurance, 
which, from the history of this town and from 
the splendid protection we have, we thought 
was due us. his em was met by publish- 
ing the Dean schedule which raised the rates 
instead of decreasing them, so we are acting 
in self-defense, writing them in first class com- 
nee and giving the assured 20 percent from 

oard rate. 

It would be needless to ask the names of these 
companies, from the fact that they do not care 
to be published as doing this work. They, how- 
ever are companies of absolute responsibility, 
and, as the Commercial Club, we are willing 
to offer them to our patrons, which we could not 
do unless we were satisfied as to their standing. 


Takes Up Field Work 


J. F. Throgmorton of Marion, IIL, 
a local agent, who has done considera- 
ble inspection work for companies, has 
been appointed Illinois special for the 
New York Underwriters. He will have 
the southern part of the state under the 
supervision of State Agent R. M. Ben- 
nett. 


Galesburg Agents Elect 


At the recent annual meeting and 
banquet of the Galesburg (Ill.) Under- 
writers’ Association, Lake W. Sanborn 
was elected president, Henry L. Ar- 
nold vice-president and F. S. Bartlett 


secretary. Among the speakers were 
Fire Chief Peterson, who in his re- 
marks emphasized the need of a steam- 
er in the business district, and the es- 
tablishment of another fire house at 
Main and Farnham streets, which 
would eliminate the danger of the de- 
partment being blocked by trains when 
called to Nelsontown. The new rate 
books for Galesburg are expected in 
August. 


Rate Commission to Meet 
The investigating commission ap- 
pointed a few weeks ago by Governor 
Deneen of Illinois to look into the sub- 
ject of fire rates in the state will meet 
at Springfield on Tuesday, June 29. 


Atlas to Enter Illinois 

The Atlas of Des Moines will soon 
enter Illinois and appoint agents in 
the best points in the state. It is a 
nonunion company and writes farm 
business. The Atlas has $200,000 cap- 
ital paid up, and is now selling $50,000 
more at $175 a share. About $30,000 
of this has already been subscribed. 
President Wilkinson of the company 
was in Chicago last week, looking over 





the local field preparatory to selecting 





an agent there. For the time being, 
one of the Iowa spetials of the Atlas 
will cover Illinois. 


Threat From Jefferson 


Agents at Jefferson, Wis., are threat- 
ening to get out a rate book of their 
own, as the agents at Watertown did a 
short time ago. The agents claim that 
the inspection bureau, after rating the 
town, did not submit the advisory rates 
to them for approval, but sent them di- 
rectly to the companies. 


Say There Is a Leakage 


Complaint is made that information 
is leaking out of the stamping secre- 
tary’s office at Hillsboro, Ill. For that 
reason one or two Offices there refuse 
to report through the stamping secre- 
tary until there are changes made in 
the bureau. An effort may be made to 
get the situation on a more satisfac- 
tory basis. 


Wisconsin Agency Appointments 


Allemannia—F. F. Shippy, Stevens Point. 

Camden—W. C. Hintze, ausau. 

City of N. Y.—Lee L. Beers, Janesville. 

Connecticut—J. F. Van Dooser, Ashland; Ole 
A. Abrahamson, Bloomer; L. C, Larson, Clinton- 
ville; C. O. Hefferman, Platteville; C. R. Smith, 
Sawyer. 

Continental—Louis P. Mettesen, Shennington. 

German Alliance—E. Jeske and T. J 
Pereles, Milwaukee. 

Ger. Amer., N. Y.—F. J. Glanville, Montfort; 
Charles H. Museus, Cameron; E. R. Jeske and 

. J. Pereles, Milwaukee. 

lobe & Rutgers—Theodore Herfurth, Madi- 
son. 
Granite State—James Morgan, Milwaukee. 
Hanover, T. E. Barrett, Kennan. 
Hawkeye—C. D. Doig, Park Falls. 
Home—Henry L. Payne, Glenwood; Norris 
Getts, Oregon. 

L. & L. & G., Eng.—G. G. DeBroux, Den- 
mark; Henry L. Payne, Glenwood. 

Milwaukee—C. F. Happle, Camp Douglas; 
a Steele, Hustler; C. H. Mandeville, Lodi. 

~ een Printz, Milwaukee. 

North B. M., Eng.—P. F. Langenfeld, 
Theresa; Simon Clough, Laona; George W. 
Dudley, West Salem; A. E. Fuller, River Falls. 

Northwestern F. & M.—F. J. Keli, Sheboygan. 

Old Colony—A. C. Hoene, Marshfield. 

Peoples National—W. M. Hathaway, 

reen. 

Phoenix, Ct.—A. E. Fuller, River Falls; J. S. 
Baker, St. Croix Falls; F. E. Peschel, Waterloo. 
Scott. U. & N.—Kennedy Scott, Rio. 

St. Louis—W. Maertz, Antigo; Lloyd 
Breck, Merrill. 

State, Eng.—Baensch & Atler, Manitowoc. 

St. Paul—J. A. Berg, Galesville; T. A. Rich- 
ardson, Wabeno; A. S. Casterton, Laona; 
Charles_F. Crane, Weyauwega; Howard A. 
Wood, Burlington; C. M. Hopkins, Fennimore; 
George Philbach, Dodgeville; E. C. Bullock, 
West DePere. 

U. S. Lloyds—Alton J. March, Charles E. 
Davis, Mrs. G. F. Disch, and Mrs. M. E. 
Shattuck, Milwaukee. 

Teutonia, La—C. W. Beals, Oshkosh. 

United American—M. R. Libo, Cudahy. 


Spring 


Situation at Palestine 
There is more or less rate cutting at 
Palestine, Ill. Unless the agents get 
in line the authorities will doubtless 
declare rates off. So far the agents 
have refused to cooperate. 


ILLINOIS NOTES 

Promiscuous rate cutting is reported at Sum- 
ner, 

At Rock Island, Ill., the Buffalo German has 
transferred to Hubbard & Tonn. 

L. E._ Fenouille of Kankakee, Ill, is at 
Mercy Hospital, Chicago, where he underwent 
a second operation for gall stones. 

A competitive rate of 50 cents has been made 
on the General Roofing Company plant at 
Marseilles, Ill., blanket with 90 percent coinsur- 
ance. 

It is said some agents at Belleville, Ill, 
representing nonunion companies are still re- 
fusing to send dailies through the stamping 
office. 

P. A. Brosseau of Kankakee, Ill, who re 
cently was operated on for gall stones, is Te 
cuperating among the Wisconsin summer resorts. 

Carl Hellpenstell, vice-president and cashier 
of the Peoples National Bank of Rock Island, 
received a letter from Governor Deneen, © 
Illinois, appointing him a member of the fire 
insurance commission for the state, to take uP 
the question of rate regulation. The former 
member appointed at Rock Island resigned. 


WISCONSIN NOTES . 

Murray B. Huntley succeeds E. M. Phoenix 

at Elroy, Wis. ‘ 

Ole A. Abrahamson, who has had a union 

agency at Bloomer, Wis., has taken the Con- 
necticut. 





The stockholders of the Blue Ridge Fire base 
approved the proposition to amalgamate with t “ 

lorida Home. The stockholders of the mar 
met June 21 and ratified the deat. Headquarte® - 
will be removed to either Macon, Atlanta 
Jacksonville. 
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OUTLINE DEPARTMENT’S WORK 








Fire Commissioner of Nebraska and 
His Assistants in Conference 
at Lincoln 





Omaha, Neb., June 23.—(Special.)— 
At a conference being held at Lincoln 
today, by the appointees of the newly 
created fire commissioner’s department 
in this state, the policy of that depart- 
ment is being outlined from the time 
that it begins business, July 1. The 
fire commissioner is the governor, A. 
C. Shallenberger, who was so named 
because the state constitution, made 
many years ago, provides that no new 
state office shall be created. To ob- 
viate the difficulty, the governor is also 
made fire commissioner, and a chief 
deputy will be the actual head of the 
department. That chief deputy is A. 
V. Johnson, a cigar dealer of Lincoln, 
who, though not familiar with the in- 
surance business, comes highly recom- 
mended as a man who can efficiently 
handle the affairs of the office; and his 
deputy is Andrew M. Gallagher, an 
experienced insurance man of this city, 
who was for eight years deputy clerk 
of the courts. The chief deputy re- 
ceives $2,000 a year, and the deputy 
$1,500; each must give a $5,000 bond 
and each must devote his full time to 
the business. The chief deputy is au- 
thorized to employ such office help as 
needed. The fire commissioner may ap- 
point additional deputies without pay. 
The department is to be maintained by 
a tax of one-fourth of 1 percent on gross 
premium receipts of the fire insurance 
companies, excepting the farmers mut- 
uals, payable in January of each year. 

The insurance companies were the in- 
stigators of the department, and though 
the law contemplates a January tax, 
when, as a matter of fact the January 
of this year had passed before the de- 
partment was authorized by the legis- 
lature, it is said that it will not want 
for financial backing for the balance of 
the present year. 





Construes Resident Agent Law 


In regard to the resident agent law 
recently passed in Nebraska, State 
Auditor Barton, in a letter to agents 
Says in part: 

Section | 3 prohibits licensed resident agents 
tom paying or giving, directly or indirectly, 
= commission, brokerage, rebate or other 
valuable consideration to any person or persons, 
Partnership, association, or corporation that is 
a nonresident of this state, or to any person 
of persons, partnership, association or corpora- 
tion that is a resident of this state but not 
legally authorized and licensed by this depart- 
ment to act as an agent. Any division of com- 
mission with, or rebate of premium to, the as- 
sured, or to a nonresident of the state, or to a 
resident of the state not licensed by this depart- 
ment to act as an agent, or the countersigning 
of any policy or renewal in any other way than 
to regularly issue and duly record it and to 
collect the full premium thereon by a licensed 
agent will, in the judgment of this department, 
be a violation of the act. 

In this connection I desire to call attention 
: house roll No. 171, which is already a law, 
fining an agent and providing for revocation 
of an agent’s license for cause. 

This law provides that it shall not be lawful 
or any agent or individual to act for any 
imsurance company in taking risks or transact- 
fe business of insurance in this state without 
“rst procuring from the auditor a license grant- 
7 him authority to so act for said company. 

t is our understanding that state and special 
agents and adjusters p Bony under the pro- 
vistons of this act, be regularly appointed agents 
Ike the company or companies they represent, and 
icensed as agents by this department. 


Stock Now Paid Up 


The Iowa Manufacturers of Water- 
Co recently finished paying up its 
100,000 capital and was examined by 
the Iowa department. Secretary Her- 
man Miller states that it will go on in 
the same way as it has been doing and 


will not do any spreading out for the 
Present. noe . 








Rules on Vacancy Clause 
Replying to an inquiry from the com- 
missioner of insurance, the attorney- 
Seneral of Minnesota has given an 





opinion that under the terms of the 
standard fire policy of that state a pol- 
icy becomes void if a dwelling house is 
left unoccupied longer than thirty days. 
This question arose out of the action 
of so many people in moving to the 
country for the summer, and it was a 
question whether a temporary unoccu- 
pancy constituted vacancy under the 
terms of the policy. 


Snyder Takes the Dakotas 

E. S. Snyder of Watertown, S. D., 
has been appointed special agent of the 
Firemans Fund for North and South 
Dakota. He will continue to have his 
headquarters at Watertown until Jan. 
1, when he will move to Fargo. Mr. 
Snyder has been in the local business 
at Watertown for many years and in- 
cidentally has done a large amount of 
field work for different companies. 


BETTER DAY FOR DES MOINES 











More Hopeful Spirit #f Cooperation 
for Good Practices Is Found 
Among Local Offices 





There are better days for Des Moines, 
Ia., local agents if the “tote fair” spirit 
prevails. Des Moines has been a hot- 
bed of bad practices, old sores and un- 
friendly spirit. It is believed the agents 
are now in a frame of mind to observe 
the ethics of the business. If every 
one boosts the spirit of friendly coop- 
eration, both agents and companies will 
be better off, and can render fuller 
service. 

Rates in Des Moines are none too 
high. Advisory estimates on special 
hazards, mercantile stocks and business 
buildings are not excessive. It is be- 
lieved there will be a closer observance 
of the estimates as giving the fair sell- 
ing price. 

On frame dwellings 30, 60 and 90 
cents, and on bricks, 20, 40 and 60 
cents are regarded as proper estimates. 
Tornado business will, no doubt, be 
written at 20, 40 and 60 cents. 

There has been some complaint over 
the distribution of public and semipub- 
lic business. It is stated this will now 
be done on a prorata basis according 
to the size of each agency. 





Vacancies Not Yet Filled 


The Iowa State has not appointed 
any home office manager yet to suc- 
ceed C. W. Crossan, who resigned to 
become an adjuster at Kansas City. 
The Iowa State has two field vacancies, 
one in Missouri, due to Jeff W. Tin- 
dall resigning to go with the Con- 
necticut, and the other in southwest- 
ern Iowa, formerly covered by O. J. 
Davis, who went with the Des Moines 
Fire in Minnesota. 





Missouri Agency Appointments 


Aetna—J. W. Meyers, Sikeston; J. H. Hale, 
Oran; Kimber & Tappmeyer, Owensville. 

+--+" A. Turner, Poplar Bluff; W. 
O. Sullivan, Farmington. 

American—Barrows & Cabanne, St. Louis. 

Boston—Musselman, Grigg & Becker, Joplin. 

Buffalo German—J. J. Sensenbrenner. St. 


uis. 

Calumet—M. H. Davis & Co., Fayette; Geo. 
E. Lynott & Co., Louisiana; H. D. Corwine, 
Frankford. 

Delaware—C. B. Oldham, Kansas City . 

elie gee ge & Jones, Marshall. 

Firemens—W. A. Steele, St. Louis; L. F 
Pues, Washington; F. M. Minor and J. M. 

ord, Louisiana. 

Georgia Home—Cook & Weiler, Jefferson City; 
Montgomery & Jones, Sedalia. - 

rman Alliance—W. A. Godlewiski Realty 
Company, St. Louis. 

Glens Falls—A. Schoenherr, Cartersville; John 
Schmook, Springfield. 

Hartford—J. Robert Settle, Fayette; J. E. 
Engle, Grant City; E. L. Ward, Chula; O. A. 
Gregory, Northview; E. S. Butt, Mayview; H. 
P. Liggett, Wheatland; J. E. Ream, Green 
Ridge; E. E. Wilson, Hermitage; G. A. Bliss; 
Cross Timbers; Otto Kruh, St. Louis; R. J. 
Walters, Valley Park; H. M. Johnson, Man- 
chester; A. H. a St. Louis; John Bone- 
wits, St. Clair; J. R. Wrenn, Marce ine; A. P. 
Oliver, St. Louis; F. S. Huey, Eureka. 

L. & L. & G.—Gerwitz & Vaeckel, St. Louis; 
Stubblefield & Marshall, Oran. 
ilwaukee—G. F. Hartwell, Butler. 
fil. Mech.—J. W. Biggs, Clearmont; Lowe 
& Terhune, Mound - 

[ational Union—J. C. Harrison, Webb City. 
Northern—Honk & Evans, Joplin. 


Age 








NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3ist, 1908 


Total Assets, $610,698.28 Capital, $300,000.00 
Net Surplus, $32,457.08 
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JAMES B. HOBBS, President HENRY P. MAGILL, General Manager 
FRANK M. RICE, Secretary 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 
184 La Salle Street, Chicago 





First Class Agents wanted in Illinois, Michigan, Wisconsin, Minnesota, the Dakotas 
and Kansas. 


FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 


HAWKEYE 


ge INSURANCE CO. 
DES MOINES, IOWA 


ASSETS ee ee ee ee 
RESERVE . . =. « -« 
CAPITAL .-- + « 
SURPLUS . - + « -« 








$877,496.93 
647,971.26 
00,000.00 
106,674.60 


H. R. HOWELL, President 
W. D. SKINNER, See'y. GEO. A. HOWELL, Asst, Sec. 


A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 
ST. LOUIS, MO. 


EDGAR M. DAVIS, President 








BERNARD B. SAWYER, Secretary 


CAPITAL $100,000 


C. W. DAVIS, Mgr. Cook County Dept., 159 La Salle St., Chicago, Ill. 
J. EDGAR LYONS, Special Agt., Ohio and Michigan, Tuller Hotel, Detroit, Mich. 
C. C. BOWERSOX, Special Agent, Missouri and Southern Illinois, Home Office. 


nae M. ROBERTSON, Special Agt., No. Ill., Wis., Minn., 159 La Salle St., 
hicago. 


CONSOLIDATED 
FIRE & MARINE INSURANCE COMPANY 


ALBERT LEA, MINN. 





JANUARY I, 1909 


eT ee 
Surplus to Policyholders.......+eeeeeeeeeeeeeees 191,863.55 


44,640.08 
Increase in Net Surplus..........ceeeeseeeeeeee 3,925.18 


ee Oi EE. k. ccctanes oe cededseeeeaees 
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N. W. Nati—A. D. Thompson, LaBelle; Rus- 


kin Cook, Sikeston. 

North B. & M.—W. J: Buley, Monett; E. M. 
gt Cardwell; W. P. Johnson, Osceola; O. 
H. Thias, Washington. s 

Phoenix Ct.—E, L. Frerking, Blackburn; Cox 
& Morrison, Brandsville; E. M. Card- 
well; G. W. Moore, Clarkton; C ames, 
Dawn; Sam L. Long, H. R. Ennis and E. W. 
Bishop, Kansas City; H. B. Clay, Monticello. 

Prussian Natl—Bert Miller, Grant City. 

Queen—G. E. Rowland, Richland; q: 
Wainwright, Dixon; H. J. Larkins, Frankford; 

& bon 





Carroll Clarksville. 

Scott. N.—Bowman Bros., Cape Gi- 
rardeau. 

Shawnee—W. C. Roupe, Belton; G. W. Moore, 


Clarkton; Central Trust Company, Jefferson 
City; E. D. Dodge, Bynumville. y 
Civerei —H. & Ennis & Co., Kansas City. 


Spring Garden—Gratiot & Co., Poplar Bluff. 
St. Louis—Bailey Bros., Greencastle; Stowell- 
Meeker, Kansas City. 


PROBLEMS BEFORE COMPANIES 








Number of Questions Affecting Iowa 
Farm Business Are Up for Con- 
sideration of Underwriters 





Farm companies in Iowa are still 
confronted with changing hazards of 
farm business. With the introduction 
of different machines operated by gas- 
oline or other power in barns or out- 
buildings, automobiles being stored, in- 
cubators being operated in residences 
or other buildings, the farm risk of 
today is different from that of some 
years ago. But few companies are 
making extra charge for the additional 
hazard. Many underwriters feel that 
the rating bureaus should prepare a 
barn schedule to cover that class so 
that proper charges could be made for 
hazards introduced. The big stock barn 
with immense area is not a risk con- 
templated in the old ordinary sized 
structure. 

Another feature before farm under- 
writers was brought out by the big 
storm of last winter. Live stock was 
smothered by the snow. Some became 
confused and got into streams, and 
were drowned. Others were driven 
against fences and injured or killed. In 
most of these cases claim was made 
under the tornado policy. In the stress 
of competition some small claims were 
paid. Companies that view this sub- 
ject from a business standpoint, see a 
dangerous precedent established by al- 
lowing such claims. 





Must Report Revocations 

Auditor Barton of Nebraska rules 
that if an insurance company does not 
report to his office the revocation of a 
license of one of its agents, the com- 
pany will continue to be held responsi- 
ble for his acts as agent until such no- 
tice does arrive. 





Hawkeye Leaves Oklahoma 
The Hawkeye of Des Moines has fe- 
insured its Oklahoma business in the 
Atlas of Des Moines, and will retire 
from that state. 





Nebraska Ganders to Meet 
After a long vacation, the Nebraska 
Pond of the Ancient and Honorable 
Order of the Blue Goose will hold a 
warm session in Omaha on July 20, and 
will then elect new officers. 





Minnesota Agency Appointments 


Aetna—O. T. Olson, Dassel; C. C. Swenson, 
Hendricks; Oscar Peterson, Mora. 

American—C. C. Champine, aoe Godley, J. 
E. Keefe, A. H..Polley and S. 5. Staring, Min- 
neapolis (solicitors for D. C. Bell Investment 
Company). 

Central Nat’l—L. Lofgren, Ulen; P. Glove, 
Breckenridge; J. S. Gimelson, Belview; G. J. 
Piersol, Clarkfield; A. H. Lowe, Wood Lake; 
A Piersol, Delhi; J. W. Alexander, Pipe- 
stone; Henry Beckman, Morton; A, Peterson, 
Dawson; T. Bjornlie, Madison; , a jaa, 


joyd. 
Conpections—D. L. Evans, Delavan; G. L. 
Brozich, Eveleth; Wm. Duncan, Jr. = & y . 
Truman; F. J.. Moilan, Virginia; J. E. 
Johnson, Winthrop. 
Des Moines—P. C. Cornish, Jackson; R. W. 
Palmer, Fairmont. 
Germania—E. E. Maple, St. Paul. 
Ger. Amer., N. Y.—A. S. Dean, Sandstone; 
r.. i; Borte, Seaforth; C. C. Swenson, Hen- 
ricks. 


Hawkeye—C. K. Goodnow, Hutchinson. 
Home, N. Y.—Nils Anderson, Adams; C. H. 
Wessel, A. D. Alton, Ceylon; Amelius E. Wood- 


P. 


T. Holmes, Rothsa 
Anton George, J 
Northern, N. 
ro. 


COMPLAIN ABOUT LA BRANDE 


y; C. R. Beattie, Glenville; 
r. Lyle; J. R. Lukes, ndon. 
¥.—Sydney Anderson, Lanes- 





St. Paul Agents Say Head of Service 
Bureau Advises Assured to De- 
mand Unlimited Permits 





Local agents at St. Paul, Minn., are 
making serious complaint to their state 
agents concerning the action of Geo. 
W. La Brande, former inspector at St. 
Paul. Mr. La Brande resigned about a 
year ago and more recently has started 
a service bureau for the assured. The 
agents charge that Mr. La Brande is 
advising his customers that they have 
been deprived of numerous privileges 
in the past which they might have had 
if they had demanded them and that 
he is advising them to insist upon forms 
and permits of a character not re- 
garded as consistent with good under- 
writing practices. Among these privi- 
leges, which he is alleged to be advis- 
ing his customers to demand, are per- 
mits for idleness and vacancy without 
limit and permits for the use of the ex- 
plosives, inflammables and the like, 
without definite limitations on quantity 
or method of storage and handling. 
State agents have taken the subject up 
with their companies and are urging 
that they stand fast in refusing to 
grant these unlimited privileges. The 
fear has been expressed, however, that 
some companies will fail to do this. 

It has been reported to field men in 
Minnesota that some sort of arrange- 
ments have been made there with some 
agency in Chicago whereby assured 
who are denied these unlimited permits 
can secure them through the Chicago 
agency. There appears to be no defi- 
nite information on this point, however. 


IOWA NOTES 


J. E. Kintigh, county treasurer at Onawa, 
Iowa, has opened a fire agency with the North 
British & Mercantile as his first company. 

E. B. Barnum, of Des Moines, former special 
of the National of Connecticut, who recently 
went with the Security of Iowa, will take the 
western Iowa field. 

Louis D. Burkhalter, who recently resigned 
as manager of the insurance department of Mal- 
colm V. Bolton Co., at Cedar Rapids, Iowa, 
has established a local agency at that point. 
The American of Newark, Fire Association and 
United States Fidelity & Guaranty have trans- 
ferred their agencies from the Bolton office to 
Mr. Burkhalter. 


GENERAL WESTERN NOTES 


The Home Fire of Utah is seeking admission 
to Montana. 

The Oklahoma Fire is moving its headquarters 
from Tulsa to Oklahoma City. 

Brownlie & McCutcheon gets the local agency 
of the Sovereign Fire at Denver, Colo. 


The Northwestern National, Shawnee and 
Phenix have been admitted to New Mexico. 


McCormac & Burton have purchased the 
ageney of Rutherford, Holman & Co. at Hunts- 
ville, Mo. 

Benedict & Nelson, agents at Benedict, Kan., 
have unionized. They have the Aetna, Royal, 
Shawnee and Springfield. 

Ss. D 


F. A. Countryman, of Watertown, ee 
formerly with the Northwestern F. & M., who 
became special agent of the American in South 
Dakota, is adding to the plant of that company 
in his state. 


Business men of Lincoln, Kan., have ap- 

inted a committee to endeavor to have the 
insurance department secure a rerating of that 
town or a readjustment of present book rates 
to make them correspond more nearly with the 
cut rates which have been in effect there. 


TO EDUCATE THE PUBLIC 
(CONTINUED FEOM PAGE 1) 
healthy growth from the same sort of 
material. Nearly 140 men registered at 
this meeting, of whom those beyond 
the 100 mark were mostly special agents 
and company officials. As a rule the 
papers were good. The earnestness of 
the assembled men was evident. The 
Waterloo agents, as entertainers, left 
nothing to be desired. The weather 
was ideal. 
President Grandy’s Address 
The convention was called to order 
shortly after 10 o’clock this morning by 
President W. F. Grandy of Sioux City. 
President Grandy felicitated the asso- 














ruff, Mountain Lake; O. H. Olson, Bricelyn; C. 


PAID-UP CASH CAPITAL - - 


NET SURPLUS AS TO POLICYHOLDERS, - - 


INCORPORATED 1886 


The Commonwealth Mnsurance Co. 


of Tew Work 


TOTAL ASSETS, - - - - 


- $1,834,336.77 
500,000.00 
1,401,577.50 





E. G. RICHARDS, President 
J. F. HASTINGS, Vice-President 


JAMES F. JOSEPH, Vice-President 
CHARLES E. CASE, Secretary 





Commercial 
Union 
Assurance Company, Ltd. 
of London 


UNITED STATES BRANCH: 
orner Pine and William Streets, NEW YORE 


WESTERN DEPARTMENT: 


125 Monroe Street - - - - CHICAGO 


California Insurance Company 
OF SAN FRANCISCO 


CHARTERED 1861 
W.E. Dean, Pres. Gro. W. Brooks, Secy 


Capital Stock $400,000 
Assets $1,000,465.27 
Surplus to Policyholders $623,837.30 


Losses Paid in San Francisco Fire 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen. Agent Western Dept. 
159 La Salle St., Chicago 





Agents wanted in Illinois, Indiana, 
Michigan, Wisconsin, Minnesota, 
Missouri and Ohio 
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NEWHAMPSHIRE 


[ _2,937,319.76 | 840,940.17 \ 


FIRE INSURANCE CO. 




















3.911,743.34 . 1.199,685.49 
[ 4,069,140.67 1,.252.267.06 \ 


; 4.310, 836.19 1.257, 058.25 - 
4.500.404.12 1.322.978 .14 
| 4.861.149.81 1408,.681.54 |\ 
TOTAL LIABILITIES $2,352,468.27~ 
POLICY-HOLDERS SURPLUS $2,508,681.54~ 


























WESTERN SPECIAL AGENTS—J. O. Lz, 
Minneapolis, Minn.; M. S. Moors, Terre Haute, 
Ind.; Gzoncz K. Marcu, Hillsdale, Mich.; D. C. 
Zzxcuer, Kansas City, Mo.; C. W. Kruzcz, 
Omaha, Neb.; A. T. Bamezy, Denver, Colo.; 
A. W. Jonzs, Columbus, Ohio. 





EASTERN DEPARTMENT 
PROVIDENCE, R. I. 


THE SOVEREIGN FIRE 


Assurance Company of Canada 


Home Office: TORONTO 
H. S. WILSON, Managing Director 


UNITED STATES BRANCH 


WESTERN DEPARTMENT 
153 La Salle Street 












ciation upon having now the largest 


Starkweather & Shepley, Inc., Mgrs. CHICAGO 
SAN FRANCISCO: DALLAS: 
Conroy & Grim, a—_—_ J. S. Aldehoff & Co. 
Managers. P r EN SS General Agents. 
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membership in its history. He then 
proceeded to answer the questions, 
“Why should I join? What is there in 
it for me?” with which association men 
constantly are confronted when they 
endeavor to secure new members. To 
show the value of the National associ- 
ation, he read the letter which Secre- 
tary Putnam wrote, in aswer to the 
question, “What’s the use?” Regard- 
ing the state association, he took up 
the value of meeting others, exchang- 
ing ideas and learning something, but 
showed that the great work is in the 
direction of legislation. This subject, 
referred to the committee on legisla- 
tion last year, was reported upon at the 
executive committee’s meeting last win- 
ter. It was then deemed advisable for 
the local agents to hold off, as the com- 
panies and the special agents had plans 
for new laws of the desired character. 
The companies and the special agents 
failed, and it is now up to the local 
agents to see what they can do. 

At this time the danger of a rate war 
at any point in the state depreciates the 
value of every agency of standing in 


Iowa. Nobody knows what may hap- ' 


pen to his agency and no experienced 
person would pay for an agency under 
such conditions what it ought to be 
worth if they were absent. 

N. J. Schrup’s Remarks 


The first speaker was N. J. Schrup, 
secretary of the Dubuque Fire 
Marine, who was asked to discuss “Con- 
ditions in lowa From a State Manag- 
ers Point of View.” Mr. Schrup did 
not attempt extended remarks, but gave 
a highly entertaining talk in which he 
advised the agents of other cities to do 
as those in Dubuque had done and keep 
conditions good by the exercise of busi- 
ness sense. 

M. B. Stafford of St. Paul was un- 
able to be present and speak on “The 
Business Man and Fire Insurance,” as 
the National Credit Men’s Association, 
with which he is connected, was hold- 
ing its convention at the same time. 

Blauvelt on Protected Risks 

Albert Blauvelt of Chicago, manager 
of the Western Factory Insurance As- 
sociation, gave a very instructive talk 
on “Protected Risks.” Losses in pro- 
tected risks are mostly due to smoke 
and water damage. The fire insurance 
on this class of business resembles 
steam boiler insurance in that it is 
more a guarantee against sprinkler fail- 
ure than indemnity for loss sustained: 
It is largely a service proposition, the 
problem being to see that the equip- 
ment constantly is in order. 

The factory insurance associations 
Were organized to meet competition. 
They are variously regarded by com- 
panies and field men, some looking 
upon them as competitors and others 
as the best organizations through which 
to handle large risks. Assured have a 
tendency to prefer to have their insur- 
ance concentrated, especially where the 
lines are large. The advantages of this 
are accentuated by the factory associ- 
ations, the equipment companies and 
the secretaries of manufacturers’ asso- 
Ciations. The factory association is in 
no sense a company; it is rather a 
method of handling this particular class 
- business. While under it the agent 
Oses his power to distribute the line 
among his companies as he sees fit, he 
gains the advantage of being relieved 


of much detai) work, of securing much 
en, of getting quicker action 


ere there is a charge in risk, form or 
rate and of permanency in holding the 
share of the line allotted his compa- 
—. When the assured has placed his 
Ine through the factory association he 
seldom changes his mind. The speaker 
said that in fifteen years he never had 
Seen a local agent build up a large 


canes on sprinklered manufacturing 


Hirsch Discusses Adjustments 
Ralph J. Hirsch of Minneapolis, spe- 
al agent of the Prussian National, de- 
ivered a practical address on “Adjust- 


—. He said agents should advise 
€ir customers in case of loss to do 


ci 





exactly as they would do if they had 
no insurance, except that they should 
not destroy the evidences of the loss. 
They should protect the saved goods, 
get rid of the water, dry the wet goods 
if possible, dispose of the perishable 
stock and clean and oil the machinery. 
In case of smoke damage, they should 
open windows and get all ventilation 
possible. If the insurance is larger 
than the loss, the companies will pay 
the expense of these operations; if less 
than the loss, the assured has been sav- 
ing his own property. 
Different Classes of Losses 

If possible, have books brought up 
to date; if they are destroyed, have 
duplicate invoices secured at once. In 
household furniture losses, have the as- 
sured list the articles destroyed, with 
their cost price and age, but do not 
suggest that he also list what he thinks 
is the damage. In a building loss do 
not suggest that estimates for repairs 
be secured from a contractor. Often 
the contractor will overestimate, either 
because he hopes to make a fat profit 
on doing the work or to be on the safe 
side in case of error, he often labor- 
ing under the false impression that the 
adjuster is a professional skinner. In 
such cases the adjuster must first 
prove the contractor wrong and then 
disappoint the misled assured. 

Mr. Hirsch said it is not diversified 
knowledge that is so necessary to an 
adjuster as horse sense, tact, control 
of one’s temper and patience. Remem- 
ber that the average claimant is not in 
a normal frame of mind when he gazes 
into the ruins of his home or his busi- 
ness. Because he overestimates his 
loss then, do not jump at the conclu- 
sion that he is a fraud, but be patient 
and show him. When an agent is in- 
structed to adjust a loss, he is not 
merely expected to make a settlement, 
but an adjustment with the emphasis 
on the “just.” 

Marshall on Publicity 

John Marshall, Jr., western manager 
of the Firemans Fund and a member 
of the Western Union’s committee on 
publicity, read one of the chief papers 
of the meeting on “Publicity and Edu- 
cation.” 

After making brief mention of the 
work cut out by the Bureau of Pub- 
licity and Education and what had been 
done already by it, the speaker took up 
the duties of the local agent in this 
work. The public generally is densely 
ignorant on the subject of fire insur- 
ance. It will not read what the com- 
panies send out and it will not attend 
meetings of fire insurance men. The 
only representative of insurance who 
constantly comes in contact with the 
people is the local agent, and he must 
be the real educator. He should be 
well informed on the subject and he 
should insist that the assured read his 
policy and understand it, thus saving 
much trouble when losses occur. 

Show Public Benefit to It 

After all, the most effective way to 
interest the public is through its pocket 
book. If it can be impressed with the 
fact that the fire rate depends largely 
upon the fire waste, much could be ac- 
complished in securing better water 
supplies, fire departments, building 
codes and other fire preventive and 
protective agencies. In further con- 
sideration of this subject, Mr. Marshall 
quoted freely from the address issued 
by a special committee of the National 
Board last December, dealing with the 
fire waste, how to reduce it and what 
the insurance companies have done in 
this direction. 

To assist in reducing the fire waste 
is the duty of every agent, not only 
from the standpoint of business, but 
of patriotism and good citizenship. This 
work can be accomplished only by co- 
operation, which implies uniform rates, 
the necessity and logic of which have 
been recognized recently by the legis- 
latures of several heretofore antag- 
onistic states. The first duty of Iowa 
agents is to bring about the repeal of 





the Blanchard law, which breeds dis- 
crimination and makes the many pay 
for the favored ones, while at the same 
time it renders the indemnity question- 
able. While the Bureau of Publicity 
and Education has been inaugurated by 
union companies, its work should be 
carried on by all companies, agents 
and field men regardless of affiliation 
or nonaffiliation. 
Local Agent as Underwriter 

On the subject, “The Eyes of the 
Company,” Wm. S. Crawford of THE 
WESTERN UNDERWRITER spoke of the im- 
portance of the local agent in judging 
the desirability of risks by reason of 
their knowledge of the owners and oc- 
cupants. The physical hazard, shown 
by the advisory rate, is only part of 
the hazard, the remainder being that 
relating to the owner or occupant. No- 
body at a distance can judge that part 
of the hazard. It must be judged by 
somebody on the ground. When the 
local agent shows he has the judgment 
and that he exercises it in the com- 
pany’s interest, the speaker held he is 
entitled to be given much leeway in 
deciding what shall be written, as well 
as what shall not. He urged high- 
grade agents to stand by high-grade 
companies that show consideration for 
their judgment. 

The hour for luncheon having ar- 
rived, the president announced the com- 
mittees on nominations, location of 
next convention and resolutions. 

Kaufman Discusses Legislation 

At the afternoon session B. F. Kauff- 
man of Des Moines, former president 
of the association, presented his paper 
on “Legislation.” After calling atten- 
tion to the unfortunate inconsistency 
of Iowa laws which require life com- 
panies to charge an adequate rate based 
on experience, but forbid the fire com- 
panies to pursue a similar course, the 
speaker reviewed briefly the attempts at 
legislation made in the past few months. 
Following the recommendations of the 
Council Bluffs convention of local 
agents, the commitete on legislation 
drafted a bill, which in brief, required 
companies to file their schedules and 
classifications with the insurance de- 
partment and required them to follow 
the rates worked out according to such 
schedules, without discrimination. It 
laid the company, which provided for 
inadequate rates to injure other com- 
panies, liable to damages to the injured 
party in addition to the other penal- 
ties provided. 

The penalties for violation were a 
fine of not over $500 for the first of- 
fense and suspension or revocation of 
license for the second, this last action 
being subject to review by the execu- 
tive council. It was also recommended 
that a uniform rate of commission for 
agents be provided for. Many com- 
panies criticised the measure, although 
agents and field men favored it almost 
unanimously. 

The Iowa Legislative Reform Asso- 
ciation was organized and drafted the 
Harding bill, and the agents dropped 
their own measure and supported the 
Harding bill, but it failed. Now the 
agents ask the companies to help them. 

Some Points to Be Covered 

Mr. Kauffman said that the people 
of Iowa are not willing to give the 
companies power to fix and maintain 
rates without some control exercised 
by the state. Fire insurance is a tax 
and any tax should be compensatory 
and be applied without discrimination. 
What is a compensatory rate and a 
fair percentage of profit? Nobody will 
deny that companies are entitled to 5 
percent on their capital and enough 
more to pay them a substantial divi- 
dend as well as lay aside enough to 
eventually build up a large and 
strong company. However, the com- 
panies endeavor to divorce the banking 
from the underwriting profits in their 
appeal to the public for an underwrit- 
ing profit. He holds that the policy- 
holder is entitled to interest on the re- 
insurance reserve in reduction of rates. 
If companies demand rates sufficient to 





enable them to build up a conflagra- 
tion reserve, they should be compelled 
to build up such a reserve in addition 
to the reinsurance reserve. 

The primary object of the state au- 
thorities is to pass laws that will give 
the people the best protection for the 
lowest cost. To reduce the cost of in- 
surance premiums should be taxed only 
enough to pay the expenses of the in- 
surance department; and a uniform 
maximum scale of commissions for 
agents should be fixed, preferably 15 
percent flat. 

Closing Work and Banquet 

The results of the committee reports 
are summarized at the bevinning of this 
article. As the committee on resolu- 
tions was not ready to report when 
called upon, no_ resolutions were 
adopted. The thanks of the associa- 
tion to the retiring officers were voted. 

President Binder, upon taking the 
chair, made some arrropriate remarks 
and called upon a number of others, 
who spoke briefly. No inclination for 
discussions being manifest, the conven- 
tion adjourned early in the afternoon. 

At 8 o’clock in the evening about a 
hundred men_assembled for the ban- 
quet. E. L, Colburn, the new assistant 
manager of the Fire Association, was 
the toastmaster, and his introductions 
were very happy. The speech making 
was all informal, and about seventeen 
men took a hand in it. Several of the 
field men pledged themselves to assist 
in increasing the membership of the 
association. ; 

Those present at the convention were 
as follows: 

Local Agents Present 

Boone—J. R. Grant. 

Cedar Rapids—W. S. MacLafferty, Lew W. 
Anderson, Joseph Doctor. 

Central City—A. R. Hoffman. 

Council Bluffs—H. W. Binder, John _ I. Lutz, 
Robert B. Walace, F. F. Everestt, T. G. Green. 
Davenport—Frank Balluff, W. J. Feering. 

Delaware—J. D. and W. C. Kirchheck. 

Des Moines—B. F. Kauffman, A. J. Vernon, 
C. F. Ford, H. H. Lantz, H. S. Taylor, Geo. M. 
Weaver, J. T. Christie, W. C. Ballard, J. F. 
Wieble. 

Donnellson—Chris Haffner. 

Dubuque—Chas. M. Reynolds, F. W. Coates, 
M. J. McCullough, E. A. Fitz. 

Fort Dodge—Miss Harriet A. Payne. 

Gladbrook—W. E. Benson. 

Grundy Center—Chas T. Rogers. 

Iowa City—S. A. Swisher, H. L. Bailey. 

Iowa Falls—Richard A. Feist. 

Keokuk—Louis W. Klein. 

Manchester—A. D. Long. 

Marshalltown—George R. Norris. 

Red’ Oak—J. T. Rogers, Jr. 

Ricevill >. G. Potter. 

Rockford—R. F. Bruce. 

Rockwell—George H. Felthous. 

Sioux City—W. F. Grandy, J. M. Lynch, J. 
R. Harris, H. P. Guiney, A. W. Giehm, J. D. 
Gilmore, Chas. S. Hills. 

Vinton—Milo R. Whipple. 

Waterloo—George H. Henderson, A. H. Holt, 
H. Miller, F. J. Koepke, H. E. Weatherman, 
a }: Kieffer, B. J. Howrey, W. R. Jameson, 
F. J. Fortunski, O. D. Young, L. H. Bronson, 
Walter I. M. Schwedler, J. H. Kuhns, Burton 
E. Wilson, W. H. Brunn, N. B. Neff, F. H. Me- 
Cartney, C. E. Bronson, C. W. Stilson, L. E. 
Park, H. A. Ogline, C. F. London, John 
Weishaar. 

Webster City—C. S. Boynton. 

West Liberty—C. E. Mosher. 


Officers, Managers and Field Men 

Officials and Managers—L. E. Ellis, secretary 
Anchor; N. J. Schrup, secretary Dubuque; Chas. 

Hirst, secretary Commonwealth, Ia.; John 
Marshall, Jr., manager Firemans Fund; Her- 
man Miller, secretary Iowa Manufacturers; E. 
L. Colburn, assistant manager Fire Association. 

Field Men—W. F. Abbey, Buffalo German; 
J. D. Carpenter, Queen; W. J. Ciscel, American 
Central; f R. ge Security, Ct.; George R. 
Crosley and W. H. Scherfe, Western and British 
America; Lee E. Eidretes, Germania; M. En- 
gelbretson, Atlas, Ia.; A. W. Freeman, Milwaukee 
Fire; E. S. Freeman, Agricultural; Geo. W. 
Holton, Phoenix, Ct.; W. H. Harrison, National, 

t.; Frank Hathorn, Hanover; Ralph 
Hirsch, Prussian National; H. A. Houghton, 
German, Pa.; B. T. Hough, Hartford; Chas. W. 
Krueger, New Hampshire; R. E. Mackintosh, 
Pennsylvania; D. L. McCarthy, Anchor; Dr. 
J. F. McSween, Franklin; James Marshall, Fire- 
mans Fund; Chas. H. Martin, Norwich Union; 
W. N. Merritt, Spring Garden; H. F. Meyers, 
Iowa Manufacturers; Paden and J. 
Peterson, Standard; H. D. Paine, Continental; 
W. M. Palmer, New York Underwriters; E. S. 
Phelps and S. J. Henderson, North America; 
E. M. Schoen, Atlas, Eap-s Jone F. Stafford, 
London & Lancashire; J. Sterling, lowa 
State; H. A. Sundberg, State of Illinois; Roger 
Swire, German American; C. R. Tyrell, Royal; 
A. M. Upham, L. & L. & G.; W. W. Waddell, 
O. C. Kemp General Agency; J. W. Warnshuis, 
Home; W. K. Wisner, Aachen & Munich; H. 
N. Wood, North British; C. D. Wadsworth, 
Iowa Inspection Bureau. 

Insurance Newspaper Men—L. T. Craver, 
Underwriters Review; O. M. Abbott, Insurance 
Field; Wm. S. Crawford, THe Western Unper- 
WRITER, 
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NEEDS ACTIVE SUPPORT 

Vice-Presipent Carr of the Citizens 
of Missouri, in speaking before the recent 
meeting of the Missourt Fire PreveNnTION 
AssociaTIon, deplored the fact that the 
companies themselves were indifferent in 
many cases to the welfare and progress of 
these organizations. Field men not be- 
ing urged or instructed to give a moderate 
amount of time to this general work are 
lukewarm. 

With the new publicity movement in 
vogue it would seem that just such or- 
ganizations as the Missouri association 
can accomplish valuable results. The field 
forces come in contact with local agents 
and municipal authorities. In their work 
they also meet officers of business or- 
ganizations and large assured. If effort 
were intelligently directed by a central 
body like the Missouri association, more 
could be done in the way of practical edu- 
cation than through any other medium. 
The special agents all united and labor- 
ing toward a single end would become a 
power for education. 

The publicity committee of the West- 
ERN Union could perform no_ better 
service than using its influence to secure 
the co-operation of companies to forward 
these organizations. If all field men or 
a majority of them would fulfill their 
duties in state associations the demand on 
the time of any one would not be burden- 
some. 

In the business of fire insurance -there 
must be a contribution of service to the 
general good. It is not just to allow a 
small percentage to make the entire sacri- 
fice to bring about benefits in which all 
participate. 

This subject of proper support of state 
organizations is one that should receive 
more consideration. Vice-President Carr 
has sounded a note that should be heeded. 











INSURANCE INVESTMENTS 

Tus paper has been criticized by 
some of its friends for publishing ad- 
vertisements of companies that are be- 
ing promoted concerning which there is 
doubt in some minds as to the value of 
their stock as an investment. 

We do not pretend to pass on invest- 
ments. That is something the indi- 
vidual must decide for himself. If we 
had the absolute gift of prescience, we 
would be only too glad to give the read- 
ers the benefit of it. A certain combi- 
nation of factors may be presumed to 
predicate failure if we judge from ex- 
perience. And yet the promoters of 
companies or their backers may see the 
fallacy of following untrodden or for- 
bidden paths and change their ways. 

This paper is not endorsing any bo- 
gus schemes. If a company is being 
promoted that leads us to believe it 
will be licensed by insurance depart- 
ments and it intends to comply with 
the laws, we consider it a legitimate 
advertising patron. This paper pos- 





sesses no staff of expert accountants to 
probe into the financial details or pass 
on its methods. The state insurance de- 
partments are established for this pur- 
pose. We rely on them, as do other 
citizens. 

We are not called upon to endorse the 
stock of any corporation. There may 
be differences of opinion among the 
members of our own staff as to the de- 
sirability of a company‘s stock. 

A western manager of a fire company 
the other day remarked that he would 
not invest in the stock of any new 
company, however officered or backed, 
because he does not believe a new com- 
pany relying entirely on its underwrit- 
ing profits until its banking earnings 
will assume proportions, has any show. 
That may be an extreme view, as others 
see a place for new companies of am- 
ple funds and following conservative 
lines. 

When it comes to investments, the 
subject is beyond the scope of this pa- 
per. The character of indemnity after 
a company is organized becomes a more 
definite subject for comment. The states 
set a standard and have laws to regu- 
late companies. We do not presume to 
go beyond them unless a company’s 
methods are such as to make it almost 
sure of failure, and there are no indica- 
tions of improvement. The proper test 
of indemnity is solvency and following 
safe methods of underwriting. On this 


the state departments with their experts 
pass. 





BIG RISKS IN SMALL TOWNS 

THE recent heavy loss at Cuyahoga 
Falls, Ohio, again calls attention to the 
problem of the big risk in the small 
town. There are hundreds of ambi- 
tious villages and little cities in the 
Mississippi Valley straining every nerve 
to get manufacturing concerns. There 
are hundreds of them that have from 
one to a dozen large special hazards. 
These places cannot afford paid fire 
departments. In many cases they can- 
not even afford reasonable equipment 
for volunteers. Yet, because land is 
cheap, railroads are convenient, water- 
power can be had, or for some other 
reason, manufacturers build in them 
big unequipped plants, which should 
have good city fire departments to pro- 
tect them. The question may reasona- 
bly be asked whether these plants are 
rated high enough to pay the com- 
panies for the hazard they assume. 
While one of these risks might stand 
to a brick mercantile building of small 
size in the ratio of 3 to 1 as regards 
hazard in Cleveland or Cincinnati, is 
not the ratio much higher when the 
manufacturing plant by reason of its 
size and nature is entirely beyond the 
inadequate village fire protection fa- 
cilities? Would it not be better for the 
companies and the owners of such 
properties themselves if their risks 
were penalized to a point where they 
would find it cheaper to provide fire 
protection of their own than to pay 
the rates? Would not such rates make 
projectors of large factories consider 
seriously the question of locating them 
where they wquld be under good fire 
protection, even though the initial cost 
were greater? 





Your word won't stretch far without 
breaking. Be honest. 





Surety Companies As 
Public Benefactors 





Wm. B. Joyce, president of the Na- 
tional surety, in an address recently 
delivered before the Minnesota Bank- 
ers Association, pointed out in a strik- 
ing manner the moral effect of a cor- 
porate bond. He said in part: 


The surety company is a great moral factor. 
During my experience I have known of several 
instances where a surety company having learned 
that a bank employe had started on a downward 
path, arrested his descent by quick action, 
warning the employe to start otvesh, and I am 
pot = say that in two or three cases I now 

ave in mind, which came under my personal 
observation, young men who were warned by 
the surety company before they had gone too 
far are now occupying very res nsible posi- 
tions with large banking houses of this country 
with great credit to themselves and their em- 
ployers. This is work done by surety companies 
which costs considerable money, and of which 
the large banker or other employer frequently 
has no knowledge, and for which the surety 
company gets no credit. I have known of in- 
stances where there have been heavy defalca- 
tions (and too frequently the bond covered only 
a fraction of the loss), and the president or some 
other officer of the bank wrote a confidential 
letter to the officials of the surety company out- 
lining the situation, with the result that the 
surety company forthwith placed funds copering 
its liability in the possession of the bank. I 
such action had not been taken by the suret 
company serious results might have followed, 
and in some cases, in all probability, the doors 
would have been closed. In one recent case a 
defalcation was discovered in a bank whose 
employes we were bonding. The president of the 
bank telegraphed me personally from another 
city, explaining the situation, regarding the de- 
faulter’s conduct, asking that he be authorized 
to draw upon us for the amount of his claim 
in order that he might have funds and publicl 
state that the loss had already been made good, 
otherwise he feared a “run,” and the conse- 
quent closing of his bank. I immediately wired 
the desired authority and thus saved the bank, 
which is being profitably operated today, but 
very few knew the important part played by 
the surety company. 

* oa - 

After a company executes a bond and a loss 
is discovered the surety company must be in- 
stantly advised. When this is done, usually 
the entire matter is turned over to the surety 
company to pay the loss, locate the defaulter, 
and have him arrested for the crime with which 
he is charged. In many instances the expense 
of apprehending defaulters greatly exceeds the 
amount of the loss. know of many cases 
where it has been found necessary for us to 
locate defaulters in foreign countries, where 
the expense of apprehension was eg in 
excess of the amount of the defalcation. None 
of these elements are taken into consideration 
by the —- employer who desires security 
covering the fidelity of his employes—he can see 
only the premium paid and the losses sustained; 
therefore, in many instances, companies appear 
to be making money on a given line of business 
when the premiums received and the losses paid 
are put side by side, but when the expenses 
are included the account shows up very un- 
favorably for the surety company. 

* * * 


It is my honest conviction that no banking 
institution should fail to bond its employes 
in a reliable surety company, because of the 
restraining influence a corporate bond has upon 
the average employe. I regard it a duty the 
employer owes to the employes as well as to 
the stockholders. I remember very well about 
twenty-three years ago when I made my first 
application to a surety oe age for a bond in 
the sum of $500, protecting the Northwestern 
Telephone Exchange Company of Minneapolis 
against any loss by reason of dishonesty on my 
part. Many mornings before I had definite 
assurance from my employer that my bond 
would be issued, I tremblingly opened my letters, 
daily expecting to be advised that for some 
reason or another my bond had been declined, 
although as a matter of fact no young man I 
know of had more reason than I to expect his 
bond would be issued, and if later I had ever 
been inclined to do anything whatever that 
would have justified the cancellation of my bond, 
the restraining influence put upon me by making 
that application absolutely annihilated the in- 
clination, and therefore my personal experience, 
together with that of hundreds and hundreds of 
employes in this country, warrants the state- 
ment that every banker and other employer 
should demand that every employe make appli- 
cation for a bond to a responsible surety com- 
any, even though the amount be only $500. 
The benefits derived from the “moral effect” 
and the restraining influence alone are more 
than enough to justify the expenditure of the 
small premium now charg by surety com- 
panies. And let me say here that because one 
company offers a cheaper rate than another, a 
banker is not always justified in placing the 
business in the cheapest company, for when a 
loss is sustained it is necessary to call upon 
the surety company to respond —. and 
the cheapest is frequently not the best. In the 
case of default, you occupy very much the same 
relation to the surety company that a depositor 
occupies to a closed bank—the money is wanted 
—then the best is none too good. 

* * * 

I trust that it is entirely proper for me to 
make a few recommendations at this time: 

First.—Bankers should systematically arrange 
that employes be required to take vacations. 

Second.—Employes should frequently be trans- 
ferred, temporarily at least, from one position 
to another. Shortages are most frequently dis- 
ecvered when defaulters are absent from their 





Personal Side of the 
Insurance Business 


Dr. Sidney L. Fuller of Chicago, for 
many years manager of the Washington 
Life for Wisconsin and Michigan, and 
prominent in the life underwriters as- 
sociation movement, died last week. 
Dr. Fuller first became medical exam- 
iner of the Washington over forty years 
ago and then general agent. He was a 
surgeon in the Civil War with the rank 
of major, and was greatly interested in 
the Loyal Legion. 

Dr. Fuller was a man of superior 
sweetness of temperament, gentle in 
manner and greatly beloved. He re- 
tired from agency work a few years 
ago after a career of useful service. 
His son, Col. H. S. Fuller, is general 
agent of the Northwestern Mutual at 
Milwaukee. 





Joseph E. Bales, Mooresville, Ind. 
has taken a place in the Indiana insur- 
ance department, succeeding Miss Cliffy 
Manlove, who held a responsible posi- 
tion there for many years and left it 
to be married to J. W. Simmons of 
Cincinnati last week. Miss Manlove 
was known to most insurance men of 
the state, who had business with the 
department. 


Charles E. Schick, secretary of the 
Federal Union Surety, is about to as- 
sume new responsibilities. On July 7 
Mr. Schick and Miss Ida W. Meyer of 
Belleville, N. J., will be united in mar- 
riage. They will spend the honeymoon 
in Canada, after which they will reside 
on North Meridian street, Indianapolis. 

Mr. Schick is one of the youngest 
men in the surety business holding so 
important a position, as he is only 26 
years old. In addition to being a bright 
surety man, he is a popular one. 


Mr. William Lohmeyer, the veteran 
general agent of the firm of Lohmeyer 
& Graham of Charleston, W. Va., has 
returned from an eight months’ so- 
journ abroad, very much improved in 
health. 


— 


Secretary A. H. Eckert of the Ger- 
man Fire of Pittsburg was one of the 
recent delegates at the meeting of the 
Shrine at Louisville. Mr. Eckert is 
very prominent in Masonry, being sec- 
retary of the Patrol of Syria Temple, 
Pittsburg. 


Geo. A. Andrews, of Grand Haven, 
Mich., son of State Agent D. W. An- 
drews of the Firemans Fund, has suc- 
cessfully passed all the entrance exam- 
inations to the United States Naval 
Academy at Annapolis. Only 101 out 
of 312 passed the examinations. Out 
of these there were only three suc- 
cessful men from Michigan of which 
Mr. Andrews was one and he deserves 
credit for thus distinguishing himself, 
his family and friends and his state. 


The office force under State Auditor 
Bleakley of Iowa and particularly, the 
clerks in the insurance department, 
were thrown into a state of consterna- 
tion when a woman entered the office 
and insisted in kissiny each of the men 
on the back of each hand. Beginning 
with the state auditor himself, the 
woman, whose identity has not been 
learned, imprinted a chaste caress on 
the back of each hand then disappeared 

(CONTINUED ON PAGE 24) 








desks by vacations, sickness, or when transferred. 

Third.—Personally verify balances with your 
correspondents as far as possible. 

Fourth.—Avoid having receiving tellers balance 
pass Ss. , 
Fifth.—Require collection clerks to time a 
letters accompanying remittances, and saveries y 
supersede them for at least two weeks annually, 
Sixth.—If any customer has the privilege © 
depositing late, for instance railroads, etc., ae 
quire that your system shall prevent an emp oy' 
taking credit for such deposit without charging 
his cash therewith. lary 

Seventh.—Pay your employes a fair sala’ vd 
for their services. Many defaulters are ma 
by insufficient compensation. 
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AMONG CASUALTY AGENTS 


TO AMEND THE SURETY RATES 








State Officials of Nebraska Agree to 
Advances on Their Recently 
Promulgated Schedule 





Omaha, Neb., June 23.—(Special.)— 
A committee of surety company of- 
ficials and general agents in this state, 
representing the Nebraska Surety Un- 
derwriters Association, consisting of J. 
R. Wells, H. O. Beatty, H. L. Mallo, 
E. L. Culver and Harry S. Byrne, all 
of this city, have been industriously 
endeavoring to secure a modification of 
the new surety bond rates promulgated 
the past week by the new Nebraska 
surety bond board; and on Monday 
Messrs. Wells and Byrne spent the day 
in conference with State Auditor Bar- 
ton of the board, with the result that 
a new schedule of rates will be promul- 
gated today, making some important 
changes in the rates as announced last 
week. 

In building contract bonds, for in- 
stance, where it was proposed to cut 
from $5 per $1,000 to $2.50, the $5 rate 
will be again permitted; and on liquor 
dealers’ bonds, where it was proposed 
to reduce the rate from $100 for a 
$5,000 bond to from $19 to $25, owing 
to saloon location, assurance is given 
that a new rate of at least $50 will be 
allowed. On nearly all items in the 
1907 rates, to which the state board had 
reduced the existing rates, new rates a 
shade better than those promulgated 
last week, will be announced, save in 
the one important item of bank depos- 
itory bonds. These were originally 
fixed at $2.50 at a time when the bank 
was compelled to give bond in double 
the amount of deposits qualified to re- 
ceive. Then the law was changed re- 
quiring a bond of equal the amount 
only of the funds the bank was per- 
mitted to receive, and the rate was 
doubled to $5. But the state auditor 
temains firm in his determination to 
hold the rate at $2.50, which he gave 
notice last week would be the rate. 

The state auditor has announced that 
John M. Gilchrist will soon go east to 
thoroughly examine the surety bond 
Situation with a view of determining 
tates to be properly charged in this 
state, and that possibly he may go, too. 

herefore the rates now being pro- 
mulgated, to be effective July 1, are 
but tentative, and it is believed here 
that the more thorough investigation 
to be made will convince the state 


board that higher rates are justified in 
this state. 





Pitcher Buys Sexton’s Interest 
_ J.C. Pitcher has purchased the stock 
interests of A. R. Sexton in the A. R. 
exton Company, general agent of the 
Aetna Indemnity at Chicago, and Mr. 
exton retires from the surety busi- 
ness, to take up the active duties of 
President of the Stockdale-Canterbury 
ompany of Chicago, which deals in 
Tallway and contractors’ supplies. 

Mr. Sexton and Mr. Pitcher have 
been equal partners in the Sexton com- 
pany, the former being president and 
the latter secretary. Mr. Pitcher now 
becomes president and Miss M. M. 








Murray, the treasurer, becomes secre- 
tary, at least for the present. Alex 
Tever, who formerly was with the 
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Chicago office of the Aetna Indemnity, 
but now is at the home office, will 
shortly be sent out to Chicago to assist 
Mr. Pitcher, and he probably will be- 
come secretary then. 

In the retirement of Mr. Sexton, 
surety circles of Chicago lose one of 
their best men. Mr. Sexton has a 
thorough knowledge of the business 
and has always followed good prac- 
tices. For some time he has been in- 
terested in the Stockdale-Canterbury 
Company and has been its nominal 
president. Its business has grown so 
that it required an active president, and 
Mr. Sexton saw greater opportunities 
there than in the surety business. He 
will give the Aetna Indemnity part of 
his time for a couple of months yet. 

Mr. Pitcher has been with the Sexton 
agency for over two years, and pre- 
vious to that was a broker for about 
six years. He has learned the business 
so well that the company interposed 
not the slightest objection to the 
change in its representation. Treas- 
urer S. B. Brewster was in Chicago 
last week making the transfer. The 
agency will continue under the old 
name of A. R. Sexton Company for the 
present, though a change may be made 
later. 


MAY CONTEST NEW RULING 





Fidelity & Casualty, It Is Said, Will 
Attempt to Use Riders in 
Minnesota Policies 





It is stated the Fidelity & Casualty 
may decide to contest the Minnesota 
department’s ruling as to the new ac- 
cident law. Commissioner Hartigan 
has ruled that riders embracing the new 
standard provisions and prohibitions 
cannot be used, but an entirely new 
policy must be gotten out. It is said 
that the Fidelity & Casualty may decide 
to institute a friendly suit to test this 
ruling and in consequence some other 
companies are inclined to hold back 
until definite information is gotten. 

The department has ruled that if a 
policyholder has a contract which has 
some accumulations, he cannot take a 
new contract and have these accumu- 
lations transferred. 

One ruling will hit the railroad in- 
stallment policies. The department 
holds that only the current quarterly 
premium can be deducted from the 
claim. The companies have treated the 
premium as annual and deducted the 
yearly premium from the claim. The 
department contends that as payments 
are only made quarterly, only the cur- 
rent quarter can be deducted. 

Under the new law making the ap- 
plication part of the contract. it is 
likely that most companies will pub- 
lish the schedule in the policy. 





Citizens Trust Examined 

The Citizens Trust & Guaranty Com- 
pany of Parkersburg, W. Va., which, 
by an act of the legislature in 1908, was 
placed under the supervision of the in- 
surance commissioner, has_ recently 
been examined by the West Virginia 
department. The company transacts a 
fidelity and surety business exclusively. 





BURGLARY, THEFT AND LARCENY Policy 


$500 INSURANCE FOR $12.50 PER ANNUM 


THE EMPIRE STATE SURETY COMPANY 


is now prepared to issue a $500 Burglary, Theft 
and Larceny Policy on Private Dwellings, 
Apartment House and Flat buildings. 


189 La Salle Street, 


° CHICACO 








AMERICAN FIDELITY CO 


MONTPELIER,’ VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Boads 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 





Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, °*sriunss* 159 La Salle St., Chicago 
CHRIS, SCHROEDER & SON, wiscossin 83-85 Michigan St., Milwaukee 
E. J. SCOONOVER, “‘crinast" 509 Law Building, Indlanapelis 
MICHIGAN INS. AGENCY, Inc., Sr’micvser Ford Building, Detrelt 
TRAFFORD N. JAYNE, ‘cr’ mimessts 709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr.,‘outdsta No-'ky.” 312 Johnston Bidg., Cinelanati 
THEPHYPERS BROS. CO. ,wertcastorn onio 812 Park Bldg., Cleveland 
RUSS L. WHITNEY,  Wesretf'ons ©6739 Reibold Bidg., Dayton 


Westera Ohio 
“PERFECTION” POLICIES 


AGENTS WANTED FECTION” PO! 


THE FARMERS & CITIZENS . 
LIVE STOCK INSURANCE aaa 0% Casualty 
ompany 


COMPANY 
CHICAGO, Illinois 


OF LIMA, OHIO 
When better Accident and Health polici 
Capital Stock $100,000 OO | be'witien we wil write hem.) "ln me 


ueers address 


H. G. B. ALEXANDER 




















Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write them. 


Security Casualty Company 


of INDIANAPOLIS 
A new company, new methods, new ideas and new policies. Protects 
the producer. Wants agents and special representatives on salary or 
commission basis. Writes Commercial or Industrial Health and Acci- 
dent, Funeral Benefit, Physicians’ and Dentists’ Defence and Auto- 
mobile Insurance. Correspondence confidential. Address the Company. 


WANTED 


Hustlers desiring top notch contracts in growing, progressive Company, 
Popular Up-to-Date Health, Accident and Death Policies. 30,000 risks 
in force in thirty States. Liberal compensation guaranteed. 
Monthly and Annual Premiums. 


Cash Capital and Surplus, $200,000. FEDERAL CASUALTY COMPANY, Detroit, Mich. 


The Union Health and Accident Company 
DENVER, COLORADO 
SURPLUS, $38,000.00 CASH CAPITAL, $100,000.00 


Issues all the latest forms of Health and Accident policies on both commercial and industrial plan. 


State Agents wanted in Peansylvania, West Virginia, Kansas, South Dakota, Washington and California. 
Dstrict Managers desired in Colorado, Wyoming, Utah, Alabama, Arkansas and Arizona. 


L. A. WATRES, President 








CAPITAL 
$100,000.00 

















JOSEPH A. SINN, Manager Surety Dept. 


WE ISSUE SURETY BONDS 


The Title Guaranty & Surety Company 
Home Office: SCRANTON, PENN. 
CAPITAL AND SURPLUS OVER $3,000,000 


Issues Fidelity, Contract, Official and Judicial Bonds 
For Ag Contracts and Territory, Address Superintendent of Agencies, Scranton. Pa 


Assurance Corporation, Ltd, 
EMPLOYERS’ LIABILITY “"rtsncce,enrtend 
SAMUEL APPLETON, Manager and Attornev U. S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company 
All fozms of Liability Insurance. The most advanced and practical Personal, Accident and Sickness Policies. 
UnitedStates Assets, $4,684,068.61. Snrplus $1,938,111.03 
GENERAL AGENTS 


J. H. LAW, Secretary 








THOS. E. HANLON, Gen. 
R. H. K, No. Ohio, 208 Gonee t., Cleve 
THE FRANK TALLMADGE COMPANY, Cent. Ohio, New Hayden Bidg., Columbus 
Nay and pacts, Talbott Block, Indianapolis 
ION, Mich., Majestic Bldg 














. .» Detroit 
LOYAL DURAND, Wisconsin, Mitchell Bidg., Milwaukee 
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The ‘examination as of Dec. 31, 1908, 
shows that the company commenced 
business July 31, 1899, has a paid-up 
capital of $350,000, and a net surplus 
of $80,489.56. The net cash premiums 
during 1908 amounted to $65,349.78, and 
the net losses paid amounted to 
$22,678.90. 


WILL INCREASE ITS CAPITAL 


Directors of American Bonding Decide 
to Add $650,000 to Funds, Subject 
to Stockholders’ Approval 


The directors of the American Bond- 
ing Company have decided, subject to 
the approval of the stockholders, to in- 
crease the capital of the company $250,- 
000 and the net surplus $400,000, thus 
making the capital $750,000 and net 
surplus about $850,000. This will be 
accomplished by the sale of 10,000 
shares of additional stock at a par value 
of $25 each, to be sold at $65 each. 
Present stockholders will be given an 
opportunity to subscribe to the extent 
of 50 percent of their present holdings. 
It is probable that most of the stock 
will be taken up in this way, as the 
company’s stock was quoted in Balti- 
more last week at $87.50 per share. 

The company has practically secured 
the consent of a number of prominent 
New York financiers, said to be close 
to J. P. Morgan & Co. and the United 
States Steel Corporation, to serve on 
its board of directors and to act as an 
advisory board for New York. 

The directors decided upon the in- 
crease in capital for the purpose of en- 
abling the company to write largen 
bonds under the 10 percent government 
limit. The American Bonding has en- 
joyed very marked prosperity of late, 
its business for this year being large 
and very profitable. The company is in 
most excellent condition financially and 
has a very strong agency plant. After 
the new capital and surplus shall have 
been paid in it will be able to write 
about $160,000 net on one bond. 


$500 Burglary Policy for Chicago 

At a meeting last Friday the Bur- 
glary Underwriters’ Association in New 
York reduced the rate on dwelling 
house burglary, theft and larceny poli- 
cies for $500 in Cook county, IIl., to 
$12.50. The policy requires the fol- 
lowing warranty: 

In consideration of the reduced premium at 
which this policy is issued, it is hereby made a 
wacrenty on the part of the assured that the 
total value of jewelry, precious stones, gold and 
sterling silverware insured under this policy 
does not exceed the total sum of the insurance 
granted by this policy and it is understood that 
the company’s liability is reduced to $25 on 
money and to $25 on the contents of a locked 
storeroom in lieu of the specific amounts cover- 
ing such items specified in said policy. 

It was pointed out that a local or- 
ganization is being formed in Chicago 
and it was decided to leave the handling 
of the local situation to this association, 
subject to supervision by the national 
association. 

Immediately following the action of 
the association the Empire State Surety 
sent the special representative of its 
burglary insurance department, Law- 
rence F. Smith, to Chicago, where he 
will remain for probably a year work- 
ing up the company’s burglary busi- 
ness. Mr. Smith is one of the veteran 





burglary underwriters of this country, 
having been engaged in the business 
for fifteen years with different com- 
panies. In New York he has been suc- 
cessful in getting about 200 real estate 
men interested as brokers of residence 
burglary insurance. He will work 
largely with this class in Chicago, and 
believes that the residence burglary 
business can be developed to a far 
greater extent than at the present time. 


Clark Resigns Employers 

R. H. Clark has resigned as general 
agent of the Employers Liability As- 
surance Corporation at Cleveland, 
after a connection of twelve years, and 
hereafter will devote his attention to 
fire and casualty business in a general 
way. He will maintain offices in the 
Clark building on Superior avenue. The 
resignation will take effect at the con- 
venience of the company. It is under- 
stood that another man has been de- 
cided upon to succeed Mr. Clark, but 
the name has not yet been announced. 


SURETY NEWS FROM DETROIT 


Tendency to Accept Personal Bonds 
Increases Since New Rate Sched- 
ules Went Into Effect 


Detroit, Mich., June 21.—(Special 
Correspondence.)—Surety companies 
seem to be up against it in Detroit 
since the new schedules have taken ef- 
fect. Both Detroit city and the county 
are now accepting personal bonds as 
securities in lieu of corporate bonds 
from banks which are depositories, 
Even national banks may put up bank’s 
collateral, which is not indicated as be- 
ing used for that purpose in the bank’s 
published statement, it not being re- 
quired by the comptroller of currency. 
So that if a bank puts up $500,000 of 
municipal bonds as collateral, which. 
of course, is in jeopardy, nevertheless 
it is still carried as a regular asset— 
without any strings tied to it—in the 
regular officially published statements. 

A few weeks ago the Detroit council 
asked for bids for writing the city of- 
ficials’ bonds for the coming year. The 
Federal Union won out by being $10 
low. However, as the bids all seemed 
high the council readvertised and the 
Bankers Surety and the American 
Surety were a tie as low bidders. The 
Federal Union did not offer a_ bid, 
claiming that the other companies re- 
fused it reinsurance. 

Usually in case of a tie the award 
is split; not so this time. The Bank- 
ers was recommended by the commit- 
tee for the whole thing. Corporation 
Counsel Hally, however, stepped in 
and advised against giving it to the 
Bankers, inasmuch as that the city has 
not yet collected on a loss where the 
Bankers is surety. The company states 
that as soon as the amount and claim 
ow settled it will pay up forth- 
with. 

A great many of the aldermen favor 
permitting personal bonds. The po- 
lice commissioner has filed his per- 
sonal bond, thereby saving the city 
nearly $500 premium, which is partic- 
ularly permitted by the law. Outside 
of this personal bonds have been given 
for which surety companies would have 








One of the large Casualty Companies wants a 
Manager for its Personal, Accident and Liability 
Departments in Cleveland. Only producers need 


apply. Address, 


10-J, WESTERN UNDERWRITER 





The Metropolitan Casualty Ins. Co. 


(Formerly: The Metropolitan Plate Glass & Casualty Ins.Co,) 
of New York 


HOME OFFICE - 47 CEDAR STREET 
CHARTERED 1874 
PERSONAL ACCIDENT p | 
AND HEALTH 0 icles 


of the Most Approved Forms 


EUGENE H. WINSLOW, President 
Danie D. Wuirtney, Vice-President 
S. Wa. Burton, Sec’y 
Atonzo G. Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 


LONDON GUARANTEE AND ACCIDENT CO., Ltd., Encino.” 


sy ENCLAND. 
HEAD OFFICE 


CHICAGO 


A. W. MASTERS 


General Manager 


CONKLING, PRICE & WEBB, 
RAYMOND & RAYMOND, 
FRED L. GRAY COMPANY, 


charged premiums amounting to $1,836. 
The matter will not be finally decided 
for another week. 


While the surety companies were 
fussing around during the last session 
of the Michigan legislature putting 
through a few little pet measures, the 
friends of the Michigan Bonding Com- 
pany put one over on them that is really 
good. It was fully intended and thor- 
oughly believed in framing the new 
Warner-Crampton liquor bill that it 
specifically set forth that any com- 
pany permitted to write surety bonds 
in Michigan could become surety on a 
liquor bond. This privilege was en- 
joyed in the past only by the Michigan 


Pirate Gass 








LIABILITY 
ACCIDENT 
HEALTH 


BURGLARY 
STEAM BOILER 
e CREDIT 
ESTABLISHED 186 


Conus‘ agrass. 171 La Salle Street, Chicago 


310 Ford Building, Detroit 
Security Bank Bldg., Minneapolis 


General nts 
Michigan 


Northwestern 
Managers 





ASSETS $258,000.00 


Earn More! Write 
Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 
surance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1908, $87,522.00 SURPLUS AS TO POLICYHOLDERS, $131,897.94 


Indiana & Ohio Live Stock Insurance Co. 
(Estab. 1886) CRAWFORDSVILLE, IND. 





Agente 
Wanted 














The Aetna Indemnity Company 


of Hartford, Connecticut 


EXxECUTES— 
Surety bonds for Contractors, 
Surety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 
IssuEsS— 
Burglary insurance policies. 


Plate glass insurance policies. 
Health insurance policies. 


Personal accident policies. 


We have desirable territory for agents and would be glad to correspond with 
business producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 


Massachusetts Bonding § Tnsurance 
Company 


HOME OFFICE, BOSTON, MASS. 


T. J. FALVEY, Presipent; J. T. BURNETT, SEc’y-TREAS 
Capital, $500,000.00 Surplus, $250,000.00 


SURETY BONDS AND BURGLARY INSURANCE 
MOORE, CASE, LYMAN & HUBBARD, Managers for Illinois, 


159 La Salle St., Cuicaco, ILL 
FRED L. GRAY CO., Northwestern Managers, 
328 Security Bank Bldg., MinnEAPoLis, MINN. 
JOHN S. SPANN & CO, Inc., General Agents for Indiana. 
46 N. Pennsylvania St., INDIANAPOLIS, 
CHRIS. SCHROEDER & SON, General Agents Southeastern Wisconsin, , 
83 Michigan St., MILWAUKEE, Wis. 





— 








InD. 
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EAS: 


ILL 
INN. 
IND. 
Wis. 
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Bonding on account of a special law 
passed in 1907. No one seems to know, 
however, just how the following clause 
got into the bill, which leaves the mat- 
ter just as it was before and does not 
give the other surety companies a 
look-in: “Except when such bond is 
furnished and executed by a surety 
company as is provided by act No. 266 
of 1895, as amended, and subject to all 
the conditions therein specified.” 


ITS CONTRACTS ARE CHANGED 





Pacific Mutual Amends Some Features 
of Its Disability Policies, but 
Nothing Radical Vone 





The Pacific Mutual gives the changes 
in its new disability policies as follows: 
dent Indemnities—Total Disability 


Article 5. Accident indemnity, at the rate 
per week stated in said schedule, will be paid 
to the insured so long as he lives and suffers 
such total disability. 


Article 7. The whole principal sum stated 
in said schedule will be paid the beneficiary 
named in said schedule (herein called the bene- 
ficiary), if at any time during the period of 
such total disability the insured suffers death 
as the direct result of the bodily injury causing 
such total disability or if within ninety days 
from date of the accident, irrespective of total 
disability, the insured suffers death, as the direct 
result of ily injury; and in either event, 
weekly indemnity in addition, at the rate 
week stated in said schedule, for the period od 
tween the date of the accident and date of 


death. 
Tilness—Ex Fifty-two Weeks 
Article 2. (B) Illness indemnity at one- 
fourth the rate per week stated in said schedule, 
will be paid to the insured, so long as he lives 
and continuously suffers, beyond the said fifty- 
two weeks, such total disability defined in this 


article. 
Double Indemnities 

Article 9. The amounts specified in Arti- 
cles 5 to 8 inclusive, shall be doubled, if the 
bodily injury is sustained by the insured (1) 
while in a pasenger elevator (excluding elevators 
in mines); (2) while in or on a public convey- 
ance (including the platform, steps or running 
board thereof) provided by a common carrier 
for passenger service; (3) in consequence of 
and while the insured is in or on a burnin 
building; (4) in consequence of a stroke 0’ 
lightning; (5) in consequence of the collapse 
of the outer walls of a building while the in- 
sured is therein. 


Sunstroke, Freezing, Hydrophobia, As- 
P tion . 


: hyxia’ 

Article 10. Sunstroke, freezing, hydrophobia 
or asphyxiation, suffered through accidental 
means (excluding suicide, sane or insane, or any 
attempt thereat, sane or insane shall be deemed 
a bodily injury within the meaning of this 


policy. 
Blood Poisoning 

Article 11. Blood poisoning resulting directly 
from a bodily injury shall be deemed to be in- 
cluded in said term, bodily injury. 

he policies also provide several other new 
features, such as insurance on children; the 
payment of one-half of the principal sum for 
the loss of one eye; accumulations of the prin- 
cipal sum, or the indemnity, or both, in consider- 
ation of a small extra premium charge. 





“Star” Bank Burglary Policy 


The following are some of the prin- 
cipal features of the new “Star” bank 
burglary policy of the United Surety 
Company: 

The policy is issued to date from noon stand- 
ard time where the risk is located instead of 
where the policy is countersigned. 

‘olicy extended to cover utensils in addition 
to safes, vaults, premises, office furniture and 
fixtures, thus covering all articles which might 

the property of the bank. 

Policy extended to cover in the amount of 10 
Percent of the insurance on_ subsidiary coin 
and negotiable securities contained in safe but 
outside of chest without specific mention. 

Jf the equipment of the bank is inadvertently 

misdescribed the insurance is not vitiated but re- 
duced to the amount which the premium at the 
Proper rate would have purchased, 
f ¢ arbitration of loss clause is an exclusive 
€ature not contained in the burglary policies 
of any other company and one of great impor- 
tance to the banker. 

This policy covers loss by daylight robbery 
at all hours during the day or night when one 
or more officers or office employes of the bank 
18 regularly at work within the premises. 

..This policy provides that the company is en- 
titled to only the proportion of the amount of 
Salvage recovered by the bank that the com- 
Pany’s liability bears to the total loss, whereas 

er policies state the bank has no claim on 
Such salvage until the full liability under the 
Policy is satisfied. 

The policy is extended to cover if burglary 
or robbers should force an officer or employe 
of the bank at any hour of the day or night 
to open the safe or vault insured. The policy 
18 so worded as to cover all safes and vaults, 
Providing time-locks are used, but if the bank 
esirés insurance against this hazard on the safe 
or vault without time-locks, it can be grant 
without endorsement under this licy. The 
company proposes to charge a email ditional 
fren for this hazard where time-locks are 





The policy is extended to cover all classes 
of negotiable securities, including certificates of 
deposit and bills of exchange. The policy is 
also so worded as to cover all other such evi- 
dences of debt as are negotiable by any holder 
thereof. 

The policy provides, in the body of the con- 
tract, for the furnishing of competent detective 
service. ‘ 

Privilege to cancel is granted the assured in 
case he so desires or necessity should arise. 
This is a very important feature in case of con- 
solidation or liquidation. . 

The policy is extended to cover daylight 
robbery outside of guard rails in banking room 
while the banker may be transporting his funds 
to a safe contained in a window and outside 
of the guard rails and partitions. ‘ 

A standing reward of $200 is offered in the 
policy for the apprehension and conviction of 
each person burglarizing, robbing or holding-up 
or ——- to burglarize, rob or hold-up the 

insur 

The policy is extended to cover damage to 

roperty or premises when not owned by the 
i ¥ where the bank is liable for such damage 
as tenant. 


(a 


COMPANY WON ACCIDENT CASE 





Jury Decides for the Casualty Company 
of America in Suit Brought to 
Recover $10,000 





The suit of John J. Everson against 
the Casualty Company of America to 
recover $10,000 for the loss of a hand in 
a burning building was tried in the su- 
perior court at Cambridge, Mass., last 
week, and the jury brought in a verdict 
for the defendant. 

This is one of the most noted cases 
in recent years under an accident policy 
owing to the peculiar circumstances 
surrounding the case. In Oct., 1907, 
John J. Everson secured accident poli- 
cies aggregating nearly $60,000 in the 
General. Accident, Preferred Accident, 
Travelers, Fidelity & Casualty and Cas- 
ualty Company of America. A few days 
later he made a trip to a place located 
about ten miles from St. John, N. B., 
where he had been for several months 
conducting a series of experiments with 
a certain kind of mineral deposit, 
known as infusorial earth. In connec- 
tion with these experiments he built a 
wooden box or flume, and attached the 
same to a stove in a cabin. He claims 
that on the morning of Nov. 18, 1907, 
this box caught fire from the heat of 
the stove, and in attempting to put out 
the fire, his arm caught by the door of 
the box, and was held long enough to 
be so badly burned as to require ampu- 
tation a few days thereafter. He claimed 
to have escaped from the building with- 
out knowing how he did so, and that 
the building took fire and was burned 
to the ground. 

Investigation of the claim at the time 
that the accident was reported devel- 
oped the fact that Everson was prac- 
tically bankrupt, and that he had not 
carried accident insurance for a number 
of years previously. It further devel- 
oped that he was not in receipt of any 
regular income, and that he was heav- 
ily over-insured. All of the companies 
denied liability, and suit was promptly 
brought by him against each company. 
The first case tried was against the 
General Accident, and resulted in a ver- 
dict for. the plaintiff for the full amount 
of the policy and costs; namely, $12,000, 
from which an anneal was taken to the 
Supreme Court of Massachusetts, but 
the judgment was affirmed, and the 
amount paid. 

Thereafter the Travelers and the Fi- 
delity & Casualty both settled for some 
amount less than the amount of their 
policy. The Casualty Company of 
America also offered a compromised 
settlement that was refused, and was, 
therefore, compelled to try the case. 
The result was a very satisfactory one 
to the company, and will have an im- 
portant bearing upon accident insurance 
generally, especially as regards alleged 
fraudulent claims made against the 
companies. 





Colonial Casualty Prosperous 
A recent examination of the Colonial 
Casualty Company of Huntington, W. 
Va., by the West Virginia department, 
as of Dec. 31, 1908, shows the company 
to be in a prosperous condition. The 
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paid-up capital stock is $150,000, and 
the net surplus is $22,227,26. The com- 
pany is now doing business in Ken- 
tucky, North Carolina, Virginia and 
West Virginia, and has just been ad- 
mitted to Ohio. Application has been 
made to Alabama and Tennessee. 


HAS NEW DISABILITY POLICY 


Aetna Indemnity’s “Practical” Contract 
Offers Good Features at a Very 
Moderate Cost 


The Aetna Indemnity has just put 
upon the market its “Practical” disa- 
bility policy. The rate is $10 per $1,000 
principal sum, $5 weekly indemnity. 
The principal sum and weekly accident 
indemnity are doubled for death or dis- 
ablement by travel and burning build- 
ing accidents and stroke of lightning. 
Accumulations are at the rate of 10 
percent a year for five years. Total 
disability from accident is paid for not 
over 100 weeks, partial disability for a 
similar period, but not over 100 weeks 
of both partial and total disability will 
be paid for. The health feature is in 
effect from the issue of the policy, but 
does not cover the first week of sick- 
ness. Total disability benefits are paid 
for not over twenty-six weeks and par- 
tial disability benefits for not over ten 
weeks, but the total period of sickness 
indemnity covered is twenty-six weeks. 
Indemnity for not over six weeks’ quar- 
antine is provided. Indemnity for death 
or dismemberment of the beneficiary 
through travel or burning building ac- 
cidents or lightning is provided to the 
extent of one-half what would be paid 
in case of similar accident to the as- 
sured. Where the premium is not less 
than $20, the company also provides for 
identification and placing the assured 
in the hands of his friends at an ex- 
pense of not over $100. 


Nebraska Ten-Year Record 


State Auditor Barton of Nebraska 
and representatives of the surety com- 
panies have been exchanging compli- 
ments over the new Nebraska surety 
rates, made by the state board. As the 
surety men held that figures for four 
years were not enough on which to 
claim the companies made money in 
the state, the auditor has published the 
premiums and losses in Nebraska for 
ten years, as follows: 


American Surety 
American Bonding 
Aetna Indemnity 
Bankers Surety 
City Trust 
Employers Liability 
Empire State Surety 
Federal Union 
Fidelity & Deposit 
Fidelity & Casualty 
Guarantee Co. of N. A.... 
ilinois Surety 
Lawyers Surety 
Metropolitan Mutual 
Metropolitan Surety 
National Surety 
Title Guar, & Sur 
U. S. Guarantee 
Union Surety 
United Surety 

U. S. Fidel. & Guar. ...... 
Lion Bonding 
Mass. Bonding 

Nat. Fidel. & 
American Fidelity 


7,366 
1,052 





$1,036,220 $202,525 


Take the General Accident 

Neale Bros. & Schryver of Cleveland 
have resigned the Standard Accident, 
of which they have been district man- 
agers in northeastern Ohio for a num- 
ber of years, and become general 
agents of the liability department of 
the General Accident for the state of 
Ohio. They will begin the organiza- 
tion of the field at once. 


Milwaukee Surety Men Organize 

The Surety Underwriters’ Associa- 
tion of Milwaukee has been organized 
and the constitution has been signed 
by representatives of practically all the 
companies doing business in that city. 
John W. Hiller, superintendent of the 
surety department in the office of Hack- 





ett & Hoff, general agents of the 
United States Fidelity & Guaranty, has 
been elected president. In signing the 
constitution the members agree not to 
rebate directly or indirectly, nor to pay 
more than 20 percent brokerage to 
members of the association nor 15 per- 
cent to solicitors and brokers, to ac- 
cept business only from the licensed 
insurance agents, not to appoint in fu- 
ture any public official or clerk in a 
public office as a broker or solicitor, 
and to follow the instructions to agents 
and the rates promulgated by the com- 
panies. 


Empire State Wins Suit 

The Empire State Surety has won a 
remarkable victory in the municipal 
court in Chicago in the suit brought 
against it by the Milk Wagon Drivers’ 
Union on the bond for $25,000 which 
the company executed on Chas. J. 
Camp, the secretary and treasurer of 
the union. A shortage of $22,000 was 
alleged in Camp’s accounts, and when 
the surety company denied liability the 
union brought suit. The only witness 
was James W. Redmond, local manager 
of the company. He showed that the 
union had been guilty of breach of the 
warranties it made in its employer’s 
statement. The surety company did 
not set up the technical defense that 
the union was an unincorporated body. 
Although all members of the jury were 
working men and two of them were 
members of unions, the verdict was 
brought in in favor of the surety com- 
pany. 


Attorneys’ Lien Law 


The bill in Illinois became a law 
which will force companies settling 
with claimants without consulting the 
latter’s attorneys to pay the lawyers’ 
fee. Heretofore companies, in making 
settlements with the claimant have 
been able to reduce the claim on the 
ground that no fee will be paid to the 
attorneys. Now this will be impos- 
sible where the case has been taken 
on a percentage basis, as the fee be- 
comes a lien on the claim. 


Stock Dividend Is Likely 

The first five months of the Mary- 
land Casualty’s business this year have 
been the most prosperous in its history. 
The premiums written amounted to 
$1,659,576, which, if continued in the 
same proportion throughout the bal- 
ance of the year, will approximate a 
total premium income of about $4,000,- 
000, which the company has every rea- 
son to expect will be the case. 

At the reguar meeting of the direc- 
tors, held on June 14, a resolution was 
adopted which provided that at the 
close of business at the end of the year, 
a stock dividend of 33% percent should 
be declared, provided this could be 
done without reducing the company’s 
surplus below $1,000,000, after providing 
abundantly for all legal and contingent 
reserve requirements. 

There is every probability that this 
can be done, for the following reasons: 

The surplus on Jan. 1 was $1,157,- 
546.50; to this amount will likely be 
added, if the earnings continue as they 
have begun, not less than $150,000, 
making a total of $1,307,000. On the 
above basis there will remain in the 
surplus fund, after the proposed trans- 
fer of $250,000, a net surplus of 
$1,050,000. 

The only contingencies which would 
be likely to prevent the declaration of 
the proposed stock dividend, would be 
a succession of unusually large losses, 
or that the additional reserve funds, 
which are required to be set aside at 
the end of the year, would be large 
enough to transfer so much of the earn- 
ings of the year from the surplus fund 
as to keep it below the mark above 
shown to be necessary. In the opinion 
of President John T. Stone, these are 
possibilities, but not probabilities. 

If the net earnings which can be 
added to the surplus fund this year 
reach $150,000, as anticipated, it will 


mean that since the company began 
business it will have accumulated, in 
addition to the paid-in surplus of $550,- 
000, an earned surplus of $750,000. 


Does Not Apply to Outsiders 


The new Illinois law, Senate Bill 
332, which permits assessment accident 
companies to write health insurance, 
applies only to Illinois companies, ac- 
cording to the ruling of the depart- 
ment. Companies of other states will 
not be permitted to issue certificates 
covering health insurance. 


Involves Saloonkeeper’s Sureties 


A case of interest to saloonkeepers’ 
sureties in Indiana has just been passed 
on by the Indiana supreme court. Will- 
iam Berkemier, Freelandville, sold 
liquor to Joseph Noelting, who had 
been drinking and firing a revolver in 
the air and suggesting to different per- 
sons that he had “a notion to shoot 
you.” After buying at Berkemier’s he 
went to another saloon, drank some 
beer with Herman Pepmeier and after 
saying, “Herman, once was your 
slave; I’ve a notion to take a shot at 
you,” shot and killed him. It was con- 
tended that the sale of whisky by 
Berkemeier was not the proximate 
cause of the killing and that the evi- 
dence showed without contradiction 
that he killed Pepmeier for another 
reason and that it was necessary to 
prove that Berkemeier and his barten- 
der knew that Noelting was intoxicated 
at the time of the sale. 

The court held against both these 
propositions. Defendants, it is held, are 
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not excused from liability because some 
of the liquor on which Noelting became 
intoxicated was obtained at another sa- 
loon, if what was sold at Berkemeier’s 
saloon caused additional intoxication 
and proximately resulted in an injury 
to the means of support of the widow 
and children. The saloonkeeper’s bond 
men were held as liable as he. The 
damages awarded by the lower court 
were $500. Noelting was sent to state’s 
prison for life. 


CASUALTY NOTES 
The 


‘The Pittsburg Casualty has entered West 
Virginia. " 

Montana has ruled out slot machines for the 
sales of accident policies as has Washington. 

The Great Eastern will increase its capital 
te $250,000 and will write burglary and plate 
glass. 

Frank M. Guion & Co. of Seattle have been 
appointed general agents for the Indiana & Ohio 
Live Stock for Washington. 

The Security Casualty of Indianapolis takes 
advantage of the new Indiana laws and will 
write automobile business. 

Chas. F. Neal, as general agent for the Massa- 
chusetts Bonding, has been succeeded by Harder 
& _— northwestern managers at Seattle, 

ash. 


Charles B. Squire, formerly of Cleveland, 
but now of New York, has been appointed execu- 
tive representative of the Casualty Company of 
America. 

E. P. Hackett, of Hackett & Hoff, well known 
casualty agents of Milwaukee, has been elected 
president of the public debt commission ‘of 
Milwaukee. 

Under the $10,000 deposit law in New Mexico 
for surety companies the following have been 
admitted: United States Fidelity & Guaranty, 
American Surety and National Surety. 

The postoffice department has announced that 
it will hereafter accept the nds of surety 
companies from postmasters. Until a recent act 
by Congress the postoffice would not accept from 
a postmaster the bond of a surety company for 
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more than one-half the full amount of the 
pond. The other half of the bond had to be 
given by individuals. 

Nearly all the departments complain that the 
Atlantic Horse, Insurance Company of Rhode 
Island is seeking to write business by mail 
without complying with the state laws. 

John R. Scott, of Seattle, Wash., manager for 
the Title Guaranty in that state, reports a re- 
cent day’s business in which one contract car- 
ried a $7,000 premium and another $1,045. 

A special meeting of the stockholders of the 
Aetna Indemnity will be held on July 16 to act 
on the recommendation of the directors that 
the capital stock be increased from $250,000 
to $350,000. 

The American Live Stock Insurance company 
of Indianapolis, with a capital stock of $100,000 
and a surplus of $25,000, has been licensed to do 
business in Wisconsin. Another live stock com- 
pany is petitioning for admission to the state. 

The Texas law which requires that insurance 
companies shall have a _—*. capital of at 
least $100,000 went into effect this week, and a 
dozen companies obtained charters just before 
the law became operative in order to dodge the 
new requirement. 

Casualty agents in Iowa are busily engaged in 
writing canning factory incurance these days. 
There are scores of canning factories in lowa 
running from early in the summer when the pea 
season begins until the pumpkin season closes 
the year. 

H. G. B. Alexander, president of the Conti- 
nental Casualty of Chicago, who has been presi- 
dent of the International Association of Acci- 
dent Underwriters for two years, announces 
that he will not be a candidate for re-election. 
He is the first president who ever succeeded him- 
self. 

The committee of the Wisconsin legislature 
which will iavastignte workingmen’s insurance 
between now and the January extra session con- 
sists of Assemblymen Cleary, La Fayette county; 


Ingalls, Racine; Culbertson, Chippewa; Egan 
Douglas; and Senators Sanborn, Fairchild an 
Blaine. 


Creditors of T. C, Fogarty, bankrupt Mil- 
waukee clothier, are hoping that it will be de- 
termined that the recent fall of Mr. Fogarty 
from a third-story window was accidental and 
not made with intent at suicide. He carried 
a $5,000 accident policy in the Pacific Mutual 
Life, and the insurance would then become a 
part of the assets of the estate. 


One of the recent new laws in Illinois of 
interest to surety companies pate that de- 
falcation by the treasurer of a labor union 
or fraternal association constitutes embezzlement 
or larceny. In the past it generally has been 
held that these organizations were in the 
nature of partnerships and when the treasurer 
being one of the partners could not be convicted 
of either of these crimes. 


The second report on industrial accidents just 
issued by the Wisconsin Bureau of Labor, 
shows a marked decrease in the number of acci- 
dents in 1906, as compared with the preceding 
year. This is attributed to the industrial de- 
pression. The report gives additional informa- 
tion regarding foreign experience and _ discusses 
the dificult points that must be considered by 
those attempting to frame workingmen’s insur- 
ance legislation for the state. 

At the meeting of the Burglary Underwriters 
Association in New York last week a vote was 
taken amounting +. e: to declaration of 
nonintercourse with the United Surety unless 
it readjusts its general agency contract covering 
eleven western states so as to bring these states 
under the association’s jurisdiction as to rates. 
The company contended that it should not be 
obliged to do this while the Massachusetts Bond- 
ing remains outside of the association. 

The stockholders of the Kansas Bank Deposit 
uarantee & Surety has elected a board of 
directors, E. E. Aces, of Topeka, was chosen 
chairman and W. F. March, of Lawrence, secre- 
tary. The company is intended to guarantee 
the deposits of national banks and enable them 
to meet the competition of the state banks with 
their state guarantee. While the law does not 
allow the national banks to hold stock in the 

oposed insurance company, their officers can 
fs eholders and thus secure the desired bene- 


Commissioner Martin, of Pennsylvania, has 
¢ a ruling which will prevent the twisting 
of policyholders from one accident company to 
another by the offer to duplicate the accumula- 
tion benefits they have earned under a policy 
ty have held with another company. The 
Commissioner holds that such an offer is in 
Violation of the recently enacted antirebate law 
of the state, because it is the offer of a valu- 
able inducement or consideration not made to 
‘very policyholder. Cases in which an extra 
Tominal charge is made for the accumulation 
benefits are also held by the commissioner to 
equally in violation of the law. 


CASUALTY APPOINTMENTS 
Ohio 


Aetna Indem.—B, J. Burkett, Lindsa ; Henry 
Quast, Port Clintons A. Row Usher San- 


American Cas.—J. A. Banta, Urbana; J. H. 
Maple, Coshocton; H. F. Gerke, Defiance; C. J 
3 errs" Napoleon; Alonzo Armstrong, Howard 
uti and C. R. Chadwick & Co., Cincin- 

z . Gibbons, Dayton; W. G. Shannon, 
Colon 23 Donk, Montpelier. 

E onial Cas.—G. W. Nickle Pomeroy. 
esitbloyers Liab—D. H. Mackintosh, Pal- 


iid. & Cas.—C. W. Jennings, Geo 


2ompson, Coshocton; O. C. Norton, Gar- 





wn; W. 


Tettsville; C. S. Bloom, Eaton. 
Genat Eastern ; . R. Scharas, Toledo. 
Bowen, 'N + — red uman, Sandu: ; 


: : , oe a 
Majean, Cleveland; S. RR J vin, 
to Martin and C. H. Mollman, 


Gilfillan, z. 





Frankfort—D. T. Palmer Co., Cleveland. 

Mass. Bonding—Gust. Kolinski, Elyria. 

North Amer.—J. W. Lang, Kenton; C. H. 
ohnson, Midland City; F. J. Akson, Cleve- 
and; Barber, Columbus; Mark Bohm, Cin- 
cinnati; Carl Smith, Fostoria; W. T. ells, 
Warren; C. M. Foreman, Willshire; J. E. De- 
wees, Marietta. 

Penna. Cas.—Joseph_ Kitrzinger and W. S. 
Townsend, Columbus; X. rexelius, Cincin- 
nati; Denny-Hagen Company, Zanesville. _ 

Standard Acci.—H. D. McDonald, Massillon. 

U. S. Cas.—Aaron Rubright, Canton. 

Amer. Fidelity—D. M. McConnell, Osborn. 

Aetna Indem.—C. S. Lippincott, Marion. 

Continental Cas.—John_ P. Gift, Springfield; 
P. S. Davidson, Lawshe; E. S. Smith, Jefferson; 
W. S. Snook, Findlay; A. F. Bosche and A. T. 
Castell, Napoleon; B. B. Beck, Thornville; M. E. 
Hildebrand, Franklin; W. H. Ennis, Alvordton. 

Cas. Co. of Amer.—Edwin Hogart, Tiffin. 

Fid. & Cas.—C, J. Ford, neva; C. B. 
Kenty, Lisbon; R. C. Lloyd, Canton. 

Frankfort—R. B Oatman, Medina. 
nee Com’l Acci.—A. L, Hamilton, Colum- 


s. 

General fresi-—Jeoen Brown, Elyria. 

Ind. & Ohio Live Stock—J. H. Wilson, Ash- 

; J. H. Shaw, Ashtabula; Wm. McRoberts, 
Delaware; Dr. C. W. Borland, Huron; J. H. 
efferson, Chicago; Jas. Millison, Bealsville; 

errick West, Urichsville. 

Maryland Cas.—E. W. Muntz, Athens; H. J. 

ilbur, Youngstown. 

North Amer. Acci.—H. H. Loth, Wapakoneta; 
N. P. Atkinson, Pataskala; T. E. Greist, Frank- 
lin; M. J. McGraw, Cleveland. 

National Cas.—C, P. Monroe, Columbus. 

(Ocean Acci. & Guar.—E. Goldman and A. R. 
Sisson & Co., Toledo; N. F. Kelling, Elyria; B. 
B. Putnam, Marietta. 

Phila. Cas.—R. D. Smith, Cleveland. 

Standard Acci.—L. L. Connett, Columbus; G. 
W. Brown, Clarington. 

United Surety. . S. Martin, Malta. 

- S. Cas.—W. . Griffin, Lima; C. G, 
Ballmer, Fostoria; C. Knobloch, Cleveland; J. 
F._Cantwell & Son, Youngstown. 

U. S. Health & Acci.—E. A. Baird, Toledo. 

American Cas.—C. H. Spriggs and Wm. H. 
Baird, Columbus. 

Employers Liab.—Thos. A. Dowd, Nelsonville. 

Frankfort—Chas. F. Mertz, Alliance. 

German Coml.—R. D. Smith, Cleveland. 

North Amer. Acci.—Jacob Firth, Cleveland; 
A. J. Adams, Long Bolton. 

National Cas.—W. W. Griffin, Lima. 

New Amsterdam Cas.—J. R. Deegan, Bellaire. 

Phoenix Preferred—Clinton Paine, Bryan. 

. S. Cas.—E. L. McDole, Fostoria. 

U.S. Fid. & Guar.—M. W. Schryver, Mt. 
Sterling; Jas. B. Newcomb, Ripley. 


West Virginia 

American Live Stock—J. W. Irwin, Fairmont. 

Cas. Co. of Amer.—S. W. Lawrence, Sisters- 
ville; Blair P. Wilson, Huntington; 4 . 
Worcester, Clarksburg; Chas. G. Hood, Fairmont. 
eitioons Trust & Guar.—N. L. Boyles, Sisters- 
ville. 

Colonial Cas.—S, C. Chapman, Holden, 
Consolidated—E. M. Lorraine and F. C. 
Prichard, Charleston; W. Deegans, Glen 
Jean; C. E. Goettman, Charleston. 

Continental Cas.—Herbert Skeen, Cicerone. 

_ Empire State Surety—Brook O. Beall, Mar- 
tinsburg. 

Federal Cas.—H. G. Ruth, Huntington. 

Fid. & Cas.—S. W. Lawrence, Sistersville. 


Fidelity & Deposit—H. W. Dent, Grafton; 
R. E. McCabe, harleston. 
General Acci—John R. Miller, Wellsburg; 


- B. Kimberly, Clarksburg; S. W. Lawrence, 
Sistersville. 
Great Eastern Cas.—G. A. Lynch, Buckhannon. 
Ind. & Ohio Live Stock—J. M. Schivender, 
Spencer. 
Maryland Cas.—Wesley Wilkes, Mullins; 
Mark Kablegard, Clarksburg; M. B. MaSibaney, 
ood- 


and J. ontgomery, Princeton; S. H. 
loe, Williamson. 

National Cas.—Chas. Watts, Glady; C. S. 
Smith, Friendly. 

N. J. Plate Glass—Alex Bishop and H. G. 


Williams, Williamson. 

North Amer. Acci.—B. F. Hill, Cairo; J. G. 
G. Heavner, Weston; W. C. Cairns, Parkersburg; 
W. O. Williams, Falling Springs; H. O. Hoy, 
Winterburn; Rev. H. Scott, Huntington. 

Ocean Acci.—W. H. Darnell, Glen Jean. 

Phila. Cas.—C. O. Miller, Fairmont; Howard 
Post, James Regar and H. L. 
Clarksburg. 

Lge | . oe K. Smith, Wheeling; G, J. 


Bair and . Reynolds, Clarksburg. 
Provident Life & Cas., W. Va.—J. J. Hogue, 

Ser ae L. Hogan, Hallsville; ohn Latska, 
olden. 


Standard Acci—W. W. Brown, Parsons; J. 
M. Small, Martinsburg; J. L. Pannil, Pt. Pleas- 
ant; E. C. Jones and B. R. Winkler, Charles- 
ton; Michael E. Pue, Marlinton. 

Travelers—J. H. Davis soutien, B. E. 
Baswell, Huntington; J. E. Dungan, Wheeling; 
C. Pendleton, Charleston; R. H. Miller, Welch. 

U. S. Cas.—Archibald McDaniel, Elkins. 

U. S. Health & Acci.—L. O. Campbell, Alder- 
son; J. P. Hartley, Muser Bottom; S. N. Wilson, 
Williamson; Roy Hesk, Rutherford; Fred E 
Shetter, Mineral. 

Indiana. 


American Bonding—C. H. Williams, Ft. 
Wayne; D. C. Hughes, Greencastle. 

General Acci.—Brandon & Stafford, Indian- 
apolis; C. A. Day, Seymour. 

Hartford S. B.—W. H. Conger, Plymouth. 

U. S. Fid, & Guar.—D. E. Draper, Williams- 

rt. 


port. 
Employers Liab—H. F. Fromme, Washington. 
Fid. & Cas.—D. F. Van Liceo, Gary; A. L. 
enkins, Richmond; F. A. Fuller, Leccenee 
urg; R. M. Armstrong, Indianapolis. 
ee & Deposit—Edward Stenger, Brook- 
ville. 


Hartford S. B—P. R. Morrison & Co., 
Muncie. 

Illinois Surety—J. S. Kelly, Crawfordsville. 

Travelers Indem.—F. I. Braffett, Richmond. 


Cunningham, | 





OLDEST IN AMERICA 


THE MUTUAL LIFE 


Insurance Company of New York 


STRONGEST IN THE WORLD 





The only company which 


Largest Margin of Assets in Excess of Legal Liabilities. 
No Company More Economically Managed to-day. 


scale four years in succession—1906, 1907, 1908, 1909. 


has increased its dividend 





34 Nassau Street, 





For terms to producing agents address: 


GEORGE T. DEXTER, 2nd Vice President 


New York, N. Y. 











The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





THE DAILY AVERAGE 


Placed and Paid for. 


in Increase of Assets. 


$1,202,352.87 per day in New Insurance Placed and Paid for. 
per day in ——— to Policyholders and addition to Reserve. 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for {each of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 


BUSINESS DURING 1908 


441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 


$166,633.89 
$126,996.37 per day 








companies with a 
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When you are investigating 


ing with the one which will help 


you most in a practical way, write 
to SECURITY MUTUAL LIFE, 
Binghamton, N. Y. 


C. H. Jackson, 


view to connect- 


Sup’t of Agencies. 











Che Fobn Hancock Mutual 


Life Tusurance Zo. 
of BOSTON, MASS. 


8. H. Ruopzs, Pres. Roianp O. Lams, Vice-Pres 
Watton L. Crocker, Sec'y 


Issues the most desirable forms of Life, En- 
dowment, Term and Installment Policies, Annua) 
Dividends. Cash and Paid Up Values. 


The most liberal conditions of any policy in 
the market. 


See our policies and terms before engaging 
elsewhere. 


Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL 


Stare Agen} for Ohio and West Virginia, Board of 
rade Building, Columbus, Ohie 


THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


OF BOSTON, MASS. 


The only Massachusetts Non- 
participating Company 


The Most Modern Forms of 


Life, Accident and Health Insurance 


Correspondence desired with good pro- 
ducers. References required. 


ARTHUR E. CHILDS, President 





Wm. H. BROWN, Secretary and Treasurer 








ist Floor Wieting Block 


“THE SOURCES OF WEALTH ARE BOUNDLESS” 


We control an ENTIRELY NEW source 
of wealth for insurance agents. 


Write for particulars 


THE CENTRAL AGENCY, 


Syracuse, NN. Y. 





20 





THE WESTERN UNDERWRITER. 
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CHICAGO LIFE AGENTS MEET 


— 


A. F, SHELDON ON SALESMEN 





Association Wants the National Body 
to Cease Supporting Financially 
Life Insurance News 





The Chicago Life Underwriters As- 
sociation, at its meeting last Thursday 
evening, voted to instruct its delegates 
to the National association convention 
to voice its protest against any fur- 
ther financial support of Life Insur- 
ance News from the National body. 
The Chicago association will pay its $2 
per capita assessment to the National 
association this year, but objects to $1 
per head going to Life Insurance News. 
It therefore instructed its delegates to 
use their influence to have the National 
organization return _to the $1 per capita 
assessment basis. 

The Chicago body nominated J. W. 
Janney of the Provident Life & Trust 
to succeed himself as a member of the 
executive committee of the National as- 
sociation. 

Delegates and Alternates Named 

President T. L. Fansler appointed 
the following delegates and alternates 
to the National convention: 

DELEGATES 
. L. Fansler, Northwestern Mutual. 
Palmer, Berkshire. 
. Castor, Connecticut General. 
” Chase, Connecticut Mutual. 
— Carlile, Mutual Life. 
Bokum, Mutual Benefit. 

Herrick, Provident Life & Trust. 
Girardin, Phoenix Mutual. 

A. Greenwood, Travelers. 

ALTERNATES 
A. Ferguson, Union Central. 
B. Mason, Aetna Life. 
S. Dale, Union Mutual. 
B. Bishop, Massachusetts Mutual. 
Drake, National, Vt. 
——. New England Mutual. 
erguson, Illinois Life. 
I. Carmack, State Mutual. 
ss Nichols, New York Life. 
. Bullen, Canada Life. 
. Oates, Northwestern Mutual. 
R, * Hoffman, Security Mutual, 
> + Schmitt, Prudential. 


New Members Elected 

New members elected were, J. H. 
Meyer, New England Mutual; R. M. 
Hamburger and C, F. Junod, North- 
western Mutual; Geo. W. Speck and 
J. G. Roesing, Phoenix Mutual. 

R. Bokum, Mutual Benefit; E. 
A. Ferguson, Union Central; G. M. 
Herrick, Provident Life & Trust; R. 
F. Palmer, Berkshire; T. F. Fansler, 
Northwestern Mutual, were chosen as 
a committee to revise the constitution 
and by-laws, to accord with the new 
rules in the national body. 

F. B. Mason, Aetna; L. B. Bishop, 
Massachusetts Mutual; H. S. Dale, 
Union Mutual, presented resolutions 
on the death of Dr. S. L. Fuller, for 
many years general agent of the Wash- 
on and prominent in association 
work. 


A pit ll PoonsyomnH 
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Two Excellent Addresses 

The association was treated with two 
exceptionally fine addresses. One was 
by Dr. O. S. Davis, the new president 
of the Chicago Theological Seminary 
on “Ideals in American Citizenship,” 
and the other by President Arthur F. 
Sheldon of the Sheldon School of Sales- 
manship. 

Mr. Sheldon said a life man is a 
genuine salesman because he has to 
create the demand. People for the 
most part do not regard life insurance 
as a necessity. Hence life agents are 
not mere order takers. 

He led his hearers through the evo- 
lution in the growth of intelligence. At 
the bottom is ignorance where phys- 
ical might makes right. Next comes 
knowledge where mental might pre- 
vails although ethics do not enter to 





any great degree. Learning is the third 
step where ethics is the dominant feat- 
ure. Then follows the final degree, 
wisdom, where there is a spiritual per- 
ception of truth. 

Salesmanship and Service 

Mr. Sheldon believes there is more 
in business building than in business 
getting. Each customer should be a 
business breeder. He should be one in 
an endless chain for producing busi- 
ness. Each customer should be a re- 
peater. 

The science of salesmanship is the 
science of service. The largest profits 
come to him who serves best. Reduce 
service to zero and the profits decrease 
accordingly. Profits are the pay for 
service. Let practical wisdom prevail 
and the returns will be sufficient. 

There are four elements in every 
transaction, the salesman, customer, 
thing sold and the sale. A rebater is 
not a salesman. He is only an order 
taker at a cut price. He has bled the 
profits of their vitality. Salesmanship 
is the science and art of selling to the 
profit of the buyer and seller. 

How to Measure a Salesman 

The power of a salesman as a busi- 
ness creator and builder can be meas- 
ured by his ability to produce certain 
states of mind in the buyer. First he 
must secure attention and it must be 
favorable attention. It requires a real 
salesman to secure attention. Next 
comes interest, which is a state of feel- 
ing. Intensify interest, and desire is 
created. Then comes resolve, decision 
or action, an exercise of the will power. 
Thus a salesman first brings about 
knowing (attention), feeling (interest 
and desire), and then decision (willing). 
Finally confidence, the basis of trade, 
should follow. It is this which makes 
the customer a repeater. The sixth 
stage is satisfaction, the acme of sales- 
manship. 

Salesmanship is not purely an intel- 
lectual process. The man who pulls 
the heart strings is not only a business 
producer, but a business builder. 
Wagging Tongue of Satisfied Customer 

The best advertisement is the wag- 
ging tongue of a satisfied policyholder. 

The world is better because it is 
wiser. Salesmen fail because they lack 
in positive qualities. They swing 
toward the negative pole and create re- 
pulsion instead of interest; doubt, rather 
than confidence; fear, instead of cour- 
age. All salesmen are somewhere be- 
tween the positive and negative poles. 
To be a success as a salesman, one 
needs to develop toward the positive, 
to learn to command himself, to study 
what attributes create favorable atten- 
tion. The man, the salesman, must 
begin on himself. He cannot move 
others until he himself is a positive 
force for right and the highest service. 

Mr. Sheldon gave the four grades of 
consciousness as first, plant life where 
there is no consciousness, brute life 
where there is simple consciousness, 
man who is a free agent in thought and 
will, and finally the brotherhood of 
man which represents spiritual con- 
sciousness. 





Scranton Life Report 

The examination of the Scranton 
Life as of April 15 by the Indiana de- 
partment shows new premiums since 
Jan. 1, $48,305; renewals, $72,175; total 
income, $138, 692; first year commis- 
sions, $36,003; renewals, $6,422; total 
disbursements, $74,326; assets, $429,206; 
reserve, $104,140; capital, $300,000; net 
surplus, $11,891; insurance in force over 
$8,000,000. The company has its 
agency business handled by the Tippe- 
canoe Securities Company on a con- 
tract for twenty years. 





STATE AGENTS WANTED 
For Iowa and South Dakota by a Life Company doing a clean 
business. Low expense; low mortality. No board or other 
questionable contracts. Will consider only high grade men with 


good records. 


Address 2-B, care Western Underwriter. 











Mutual receives greatest num 
ber of credit points, 19,485 out of a possible 
— based eel saan eighty policy tions 


total 
exclust sive of dividends) at the end of 
the ist, 24, 84, 4th, “. 1@th, 15 and 26th 


ears, 20- 
sae Badowment, as ts, 


saetey Ss = 


earest company ia, i ats wih x 
a > lowest by ae. v3 = 
you ee a live wire, investigate 
President. 


B 
B. &. wricnr 


EDGAR ©. FOWLER, ; of Agencies 





Satisfactory Contracts 


made with genuine underwriters. We have 
the — (Monthly Income, etc.), the 
dividend record, the literature, the financial 
condition—the great aidsin soliciting. Our 
agencies are writing the largest amount of 
business inthe Company’s history. Apply to 


Chi ney: L. Bracxetr Brssor, Manage 
“Ee atte Building 


Columbus Agency: 1003 Outlook Building. 


MASSACHUSSETTS MUTUAL 
LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. Inc. 1851 





THE 


Provident Life and Trust Company 


OF PHILADELPHIA. 


Insurance in Force, $201,185,435 


The NEW POLICIES of the Provident are 
adaptability and liberality in all essentials. The 
are still further reduced by so annual dividends. 


Assets, $67,324,334.35 
for conciseness and simplicity of form and for 
um rates of the Provident are exceedingly low and 


ESPONDENCE WITH 7. SOLICITED. 


COR 
= & ELLIS, General ay Western Ohio 
+s - SAFFOLD ———e Agent, Eastern Ohio - 


Janney A PICRERING' General Agents, - ~ - 
ASSETT & REESE, General Agents -  - 


- 12 Union Trust Euifies, Cincinnati, Ohio 
oe 06-710 Gectets Be ui , Cleveland, Ohio 


B » Toledo, . 
325 Marquette Buildi 


hicago, Ili. 
1218-20 Ford Building, 5 Mich. 





Hartford Life Insurance Company 


Chartered Forty-Three Years 


GEO. E. KEENEY, President 


THOMAS F. LAWRENCE, Secretary 





1909 Policies Revised— Rates made ae Sane 
Dividends, annual or deferred. Values based upon 


or non- ea 
ULL RESERVE. 


Nearest to self-sellers ever put upon the market. 


For best contracts address Second Vice-President. 


HOME OFFICE, HARTFORD, CONN. 











EARN WHILE YOU LEARN 


Life Insurance is one occupation which 


allows you to do this. The Prudential 


issues policies which ar 
popular, well-known and, 
consequently, easy to sell. 
Write today for particu- 
lars of Agency. 


We want Agents. 
We want Managers. 
We want YOU! 


THE PRUDENTIAL INSURANCE COMPANY 
OF SRERICA 
Incorporated as a Steck Company by the State 
of Mew Jersey 
JOHN FP. DRYDEN, Meme Office, 
President. NEWARK, N. J. 
Write for Agency 

















CLINT INSURANCE COMPANY 
of New Yorx 
SUPERIOR POLICIES 
‘KIMBALL C. ATWOOD, President 
290-292 Groadway, Nw “ork 











A PENN MUTUAL PREMIUM, less a PENN MU- 
TUAL DIVIDEND, purchasing a PENN MUTUAL 
POLICY, containing PENN MUTUAL VALUES 
makes an INSURANCE PROPOSITION which in the 
sum of ALL ITS BENEFITS is unsurpassed for net 
low cost and care of interests of all members. 








THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 








On January 1, 1909, rates were reduced 
and values increased to full 3 per cent 
reserve. 


Pittsburgh Life 


And Trust Company 


W.C. Batpwrn, President 
Agency Contracts Made Direct with Solicitors 





ASSETS - + $23,549,229.15 


Reserve on Outstanding Policies, - $21,401,598.00 
All other Liabilities - "417,649.50 


Assets in E: 
Require —-—+ re ie 729,981.65 


Insurance inForce - - -  $80,000,000.00 





Home Office, Pittsburgh, Pa. 





HOW TO SELL ONE POLICY EACH DAY 


This is for Life Insurance Agents 


you will send us 10 cents in stamps 


, we will apprise you of # 


plan that will lead to your being able to write 365 policies each year. 
t is a sure way to close every prospect you have immediately. 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHICACO, ILL. 


In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 
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IN LIFE INSURANCE CIRCLES 


DECISION AGAINST COMPANY 








Nebraska Supreme Court Comments on 
Extended Insurance Feature in 
Mutual Life Contract 





The Nebraska supreme court has held 
that the Mutual Life of New York must 
pay to Mrs. Ida L. Haas the sums due 
upon two policies for $5,500 each which 
that company issued upon the life of 
her husband, Andrew Haas, at one 
time South Omaha agent for Nelson 
Morris & Co., and later in business for 
himself in Omaha. 

When Mr. Haas died in May, 1902, 
the two policies were found among his 
effects, with other policies. When pre- 
sented for collection the company re- 
fused to pay, asserting that they had 
lapsed by the nonpayment of premiums 
several years before. The one had been 
continued in force by the payment of 
premiums until July 9, 1900, and other 
until November 28, 1899. An examina- 
tion of the policies by attorneys for 
Mrs. Haas disclosed the fact that in 
neither of them was there any provi- 
sion that the policy would be forfeited 
if the premium was not paid when due. 
Suit was brought, and by reason of the 
omission of that clause from the con- 
tract the court holds that Mrs. Haas, 
by subsequently tendering all of the 
premiums due up till the time of her 
husband’s death is entitled to recover 
upon the policies. 

The form of policy sued upon differs 
from most that are issued. It ineludes 
a proviso that within six months after 
such failure to pay the insured had sev- 
eral options that he might exercise, one 
of which was extended insurance. This 
extended insurance would have kept the 
policies in force up to the time of his 
death and beyond. The court holds: 

Forfeitures are looked upon by the courts 
with ill-favor, and will be enforced only when 
the strict letter of the contract requires it; and 
this rule applies with full force to policies of 


insurance. Connecticut i ° 
og Fire v. eary, 60 
A clause stipulating for a forfeiture of a 
contract should not be aided or given effect 
by construction in a case where the plain mean- 
ing of the language used does not require it. 
Jensen v. Palatine, 116 N. W. 286. 
_It has become a settled rule in the construc- 
tion of contracts of insurance, that policies of 
insurance will be liberally construed to uphold 
the contract, and conditions contained in them 
which create forfeitures will be construed most 
Strongly against the insurer and will never be 
extended beyond the strict words of the policy. 
A policy of life insurance is not a con- 
tract of assurance for a single year, with a 
privilege of renewal from year to year by 
paying the annual premiums. It is an entire 
contract of insurance for life, subject, when 
So stipulated, to discontinuance and forfeiture 
a nonpayment of any installments of premium. 
uch installments of premium are not intended 
as the consideration for the respective years 
in which they are paid, but each installment is 
in fact part consideration of the entire insur- 
ance for life, 
P life insurance policy, when once it takes 
effect by payment of the first year’s premium 
~y siclivery of the policy, does not terminate 
i the end of the year, but it is a contract 
or the life of the assured. If the policy con- 
tains no provision for a forfeiture thereof by 
Teason of a failure of the assured to pay sub 
Sequent premiums annually, a failure to pay 
such premiums on the ae named will not 
constitute a forfeiture of such policy. All that 
righ ene can demand in such case is the 
teh to set off against the amount of indemnity 
as bound itself to pay, the amount of the 


Premiums remaining unpaid, with 


thereon, interest 





Says Contract Was Violated 

Justice Greenbaum of the supreme 
court of New York has overruled the 
demurrer of the Washington Life and 
held that the plaintiff, S. H. Wolfe, had 
a cause of action, after the merger of 
the Washington Life with the Pitts- 
burgh Life & Trust, when he sued for 
the full reserve on two policies, one for 
62.000 and another for $10,000, each 
calling for twenty annual premiums, 
aceing breach of contract by the 

ashington Life in not carrying the 
Policies to maturity. The Pittsburgh 
“wy & Trust avers that the assets of 
the Washington Life have been kept 
intact and that it stands ready to fulfill 
its contract with the plaintiff despite 





the reinsurance. The complaint al- 
leges that the merger was fraudulent 
and in violation of contractual relations 
with policyholders. 

The court says that these allegations 
may be disregarded or treated as mere 
conclusions of law, “but we neverthe- 
less have allegations of the making of 
the agreement and of a transfer there- 
under of the assets of the defendant. 
The defendant argues that the com- 
plaint fails to allege that the agree- 
ment therein referred to was, in fact, 
consummated by the actual receipt of 
the assets of defendant by the Pitts- 
burgh Life & Trust, and bv the latter’s 
performance of the provisions of re- 
insurance. But taking into considera- 
tion the allegation that the defendant 
has ceased transacting its business of 
insurance, and inferring, as we should, 
every intendment of fact fairly deduci- 
ble from the pleading in favor of plain- 
tiff, it may be assumed that the de- 
fendant in fact did reinsure in the Pitts- 
burgh Life & Trust all outstanding 
policies, and did transfer to said com- 
pany the legal reserve upon all out- 
standing policies, including the policy 
of the plaintiff, together with all other 
assets.” 





Lamb Becomes President 


At a meeting of the board of directors 
of the John Hancock Mutual Life, held 
Monday, Roland O. Lamb, formerly 
vice-president of the company, was 
elected to the office of president in the 
place of the late Stephen H. Rhodes. 
Colonel Arnold Arand, previously sec- 
ond vice-president, was elected vice- 
president; Edwin B. Holmes, formerly 
third vice-president, was elected second 
vice-president, and William O. Blaney, 
formerly fourth vice-president, was 
elected to the office of third vice-presi- 
dent. 





Will Meet Aug. 20-21 


General Agents Bishop of Chicago, 
Herrick of St. Louis, Habbie of Indi- 
anapolis and Snyder of Cleveland, com- 
mittte of Agents Association of the 
Massachusetts Mutual Life, met at 
Cleveland recently with Superintendent 
of Agencies George Lang and arranged 
a program for the annual meeting and 
convention, which will be held at the 
home office on Aug. 20 and 21. Plans 
have been arranged for one of the best 
meetings ever held and it is believed 
and desired that the attendance will be 
larger than ever before. 





Gains in Business 

Agency Superintendent Musselman 
of the Western Life Indemnity says as 
the business of the year: “It may 
interest you to know that both the ap- 
plied for business and the paid for 
business for this year to date, exceeds 
the applied for and paid for business 
for the first six months of last year. 
From all indications, we can safely say 
that the business this year will exceed 
the splendid results secured in 1908. 
Our agents are alive and are securing 
spendid results, especially with the 
‘Combined Annuity Pension Policy.’” 





Arrangements for the Meeting 


The Equitable Life of Iowa Agency 
Association will open its annual meet- 
ing in Chicago at 10:30 a. m. August 
2 and will then adjourn until 2:30 p. m., 
when the welcome address and presi- 
dent’s address will be given. On 
August 3 at 9 a. m. and 2 p. m. there 
will be educational sessions. On 
August 4 there will be the executive 
business session for members only, fol- 
lowed by the election of officers. On 
the last evening the banquet will take 
place. 





Midland Mutual’s Anniversary 
The celebration of the anniversary of 
the Midland Mutual Life of Columbus 
is scheduled to take place at the Hotel 
Euclid, Cleveland, on June 26, when all 
the officers and directors, together with 
as many agents as can attend, will be 


Now is The Time for You to Apply 
An Aggressive Company with Pro- 
gressive Ideas for an Agency. 


ADDRESS: 


The South Bend Life Insurance Company 


HOME OFFICE - SOUTH BEND, INDIANA 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inoiana 
Reliable Agents Wanted. Address 


Commercial Life Insurance Company ¢#!cAco 


LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 
ES FA 0 ERE tere Re REE 


A FOURTEEN MILLION DOLLAR COMPANY 


A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY 
ife Insurance for protection on a Modern Reserve Fund System. Attractive plain 
policies with Disability Benefits that appeal to bankers and business men. 

Write both men and women on ages 18 to 55, on amounts from one to five thous- 
and dollars. Cost at age thirty, $10.00 per thousand annually, proportionate amount 
on other ages. 

If you want to be relieved from selling high priced or lodge insurance, this is your 
chance. Persons of standing, experience and ability write at once for attractive 
contract and state territory desired. 


State managers wanted in Pa., Va., Ga., Tenn., Ky., S. Dak., Neb., Ark.. Utah and Wash. Leading 
district managers wanted in Mich., Ind., Wis., IlL., lowa, Mo., Kan., Tex., Colo., Wyo. and N. Mex. 


Address HENRY PYLE, Secy. and Mer., NATIONAL LIFE. ASSOCIATION 
ATS PETE RARE ROTI EAE TEES 


Name Your Own! PROOF 


Terms 

















of the popularity and salability 
of “Unity protection” is found 
in the fact that we have several 
one hundred thousand dollar a 
month men. A few others 
wanted. Address, 


ORDER OF UNITY, 
Lewis Building, Pittsburgh, Pa. 


THE COMMERCIAL LIFE INSURANCE COMPANY 


3rd Floor Board of Trade Bldg., Indianapolis, Indiana 





If you can sell life insurance 
stock for Company organized 
and doing business in Ohio 
only. Need not reply unless 
you are an experienced man in 
this line. Address Ohio, care 
Western Underwriter. 








WANTED-Seventy-five good, reliable and successful life insurance men in 
Indiana to sell our new Monthly Income Policy; new and attractive features. No 


rebaters and no advances. Apply to 
ALBERT J. HELIKER. 


IF—you could find an old line life company t “two old, WHICH— is maturing its policies above the estimate 
4 veal ici Reems Be per dhoumad lon than Ranere i pm i i 
larger di AN D—s offering pages Sake of annual dividends, deferred dividends, or on 


Its 
dividend (stock) policies, with the rates on deferred di tracts zh less t than equal the 
Fred, declare! by cnsual dividead companies WITH a astement that inclodes jai pothing but money and ay 
or 








Address, OLD LINE BANKERS LIFE INSURANCE COMPANY 
LINCOLN, NEBRASKA 


HAMILTON NATIONAL LIFE INSURANCE COMPANY 
SOUTH BEND, INDIANA 


We have the best proposition ever offered to the insuring and investing public. 
Good Live Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER, President. 


Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 











MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Building, “< ‘e INDIANAPOLIS, IND. 
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present. The forenoon will be taken 
up with talks and informal discussions, 
while Dr. W. O. Thompson, president 
of the company, will make a short ad- 
dress in the afternoon. Other talks 
are expected. Dinner will be served 
at 12 o'clock and the American League 
baseball game will be enjoyed at three 
o'clock. 





ADDRESS BY LEE K. FRANKEL 





Talks Before National Conference of 
Charities in Buffalo on Subject 
of “Industrial Insurance” 





Lee K. Frankel, manager of the in- 
dustrial department of the Metropolitan 
Life, in a paper read before the meet- 
ing of the National Conference of 
Charities at Buffalo on “Industrial In- 
surance,” summarized his treatise as 
follows: 


The lowering of a mortality rate means much 
to the insurance company, in that it would have 
fewer death claims to pay. Eighteen reent 
of the death claims at present paid “ the 
Metropolitan Life are due to tuberculosis. Out 
of 88,542 deaths in this particular company in 
1906, 18.3 percent were due to tuberculosis; 
15.82 percent to other respiratory diseases. 
Mortality at certain ages is remarkable. I cite 
one instance only. Of all deaths between the 
ages of twenty and twenty-four (5,677), 45.74 
percent were due to tuberculosis and 8.66 per- 
cent to other respiratory diseases. While, as I 
say, a lowering of the death rate means much 
to the company, it means much more to the 
policyholder. n the first place, it means an 
extension of life, for the loss of which his 
family is by no means compensated by the policy 
which he . carry. In the second place, it 
means that the company, while it pays fewer 
claims, will be able to allow larger Constie, in 
other words, cheapen the cost of the insurance 
to the working classes. 

To this end it would appear that an insurance 
company may go to even further limits. For 
example, the Metropolitan Life has under con- 
sideration the organization of a nursing service, 
and if it is found feasible, a medical service, 
not only for its tubercular but for all its 
bedridden policyholders. If it is permitted to do 
so by law, it contemplates the establishment of 
a sanatorium for the treatment of tuberculous 
diseases. Along purely educational lines, it pur- 

ses to distribute literature so that its policy- 

olders may receive instruction in the care of 

the body and in the preservation of the health. 
It will institute a concerted campaign to lower 
infant mortality by giving its policyholders ac- 
curate information and the personal assistance 
of its agency staff in securing efficient medical 
treatment for infants during the summer months. 
All this is in line with the social program 
which the company has laid down for itself. 

Summarized, it may be confidently said that 
all the criticisms which have been leveled against 
industrial insurance, aside from a few sporadic 
instances of inefficiency, may be crystallized into 
the one general criticism of excessive cost to 
the policyholder. 

The old contention that child insurance led 
to infanticide has been definitely laid. The legis- 
latures of practically all states and in all counl- 
tries that ine considered the subject by their 
action have definitely proven that there was no 
foundation to the claim. Probably no better 
refutation can be cited than the action taken 
at the meeting of the National Fraternal Con- 
gress last year, when a report of a committee 
advocating the introduction of child insurance 
into the fraternal orders was unanimously ac- 
ogye by the congress. . 

f, therefore, today the sole criticism which 
can be brought against industrial insurance is 
that of cost, may it not argued that even 
this criticism will be overcome when the public 
at large realizes the service which the industrial 
insurance company renders to its policyholders? 
After all, service is not always calculable in 
dollars and cents. If in addition to the protec- 
tion which the industrial insurance company 
throws around its policyholders, a protection 
which under the law is guarded and which is 
based on scientific principles, it renders the addi- 
tional service of making its agents friends and 
counselors and guides and teachers to its 

licyholders, can it not be said that industrial 
insurance, thus developed, is successfully ful- 





filling its mission and that the workman is re- 
ceiving benefits, either financial, educational or 
moral, which fully compensate him for the 
outlay which he may make? 

ven as it is, wellknown actuaries and stu- 
dents of the subject have always contended that 
if the service which is given by the industrial 
insurance company is actually required, the cost 
is not too high. If this is true today, how 
much more aptly may it be said when industrial 
insurance reaches the high plane of making its 
advocates and its representatives definite agencies 
for social service and for social helpfulness! 





Wilson’s Men in a Contest 


A novel contest has been in progress 
in the agency of J. W. Wilson, man- 
ager of the Prudential at Cleveland, 
during the past two months. Twoclubs 
of nine men each were organized to 
compete for the greatest amount of 
business for the period. One of them, 
called the Never-Lose, was led by M. 
H. Eckert of Youngstown, and the 
other, known as the Always-Win, by 
R. M. Wheeler of Cleveland. As a re- 
sult of this the agents will be enter- 
tained at Wilsonia, the country home 
of Mr. Wilson, on June 23. Talks on 
various subjects, including the monthly 
income policy, will be made and lunch 
will be served at noon and in the even- 
ing. 





Prize Essay Instructions 


The National Association of Life Un- 
derwriters has sent out instructions as 
to prize essays for 1909, the subject be- 
ing “The Life Insurance Agent as a 
Public Benefactor.” The instructions 
are: 

1. The essays are limited to one thousand 
words each. 

2. As many members of local associations may 
join in the competition as such organizations 
may select. 

8. Each essayist will place his name in a 
sealed envelope bearing a number corresponding 
to the number on the envelope containing his 
essay, and forward both envelopes in one en- 
closure to Will A. Waite, secretary, 414-416 
Hammond building, Detroit, Mich., on or be- 
fore Aug. 10, 1909. 

4. The writer of the essay adjudged to be of 
highest excellence will receive the Calef Loving 
Cup as custodian of the same for his associa- 
tion, and it will bear his name and that of his 
association, together with the date of its presenta- 
tion. 

5. The cup will be held by him for his asso- 
ciation until the succeeding annual meeting of 
the National Association, 

6. The writer of the essay adjudged to be 
second in merit will receive the Ben Williams 
Vase under the same conditions of holding as 
obtained in connection with the first prize. 

7. Should the association for which either 
trize is held dissolve or withdraw from the 

ational Association, the prize shall thereupon 
be returned to the executive committee of the 
National Association. a 

8. All essays submitted in competition shall 
become the property of the National Associa- 
tion, with the right of publication. 





Baker Made Assistant Manager 


R. M. Baker has been appointed as- 
sistant manager of the Toledo office of 
the Travelers, effective Julv 1. Mr. 
Baker has been with the company in 
Toledo over a year, and previous to 
that served as general agent of the 
Provident Savings Life for several 
years. His experience has equipped 
him well for the new duties he will 
undertake. Three rooms have been 
added to the office in the Ohio building. 
Although it has been in operation only 
a little over a year, this office has done 
an excellent business, and the prospects 
for the future are bright. The Toledo 
life and accident office is under the 
supervision of A. J. Frith, manager at 





United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 
Home Office: Heyworth Buliding, Chicago 


Issuus Poriciss THat SBLt Because oF} 


Annual Dividends. 


Management expenses limited by policy contract. 

Reserve deposited with State of Illinois. 

Annual additions on Twenty Payment Life and Endowment, 
Maturity when reserve and accumulations are sufficient. 


Fer attractive contract and territory, address 
ZENO M. HOST, Director of Agencies 





OU can handle three lines of insurance as well 

as one. Here is a chance to get district 

agencies in Ohio and Kentucky for the latest and 
best insurance propositions on the market. 


Life, Health and Accident, and $250 Policies 
on the monthly premium plan. 


Address, 
W. C..CULKINS, 


Vice-President and General Manager, 
The Columbia Life Insurance Co., of Cincinnati. 








@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 

FRANK CALDWELL, President. 














Life Insurance Agents will find the new Guaranteed 
Monthly Income and the Optional Conversion 
Policies the most attractive contracts to sell 
now on the market. Good territory to 
the right men. The Cleveland 
Life led all other companies 
in increase in Ohio 
for year 1908. 









The 
Cleveland Life 
Insurance Company 


HOME OFFICE: 
ROCKEFELLER BLDG., CLEVELAND, OHIO 


“ATTENTION” 


Special Contract man and Stock Salesman. A liberal contract 
will be made to men who can place insurance stock of an Ohio 
Old Line Legal Reserve Life Insurance Company. Plenty of 
territory for the right men. Kindly send references with 
application to 





The Cincinnati Life Insurance Company 
Cincinnati, Ohio 


Say, Mr. Agent! You’ve looked for the square deal 


company for many moons—it’s here— 


Ghe 


MODERN LIFE INSURANCE COMPANY 


of INDIANA 














Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting. 
Modern in every respect. Ask to be shown. 


Home Office: SOUTH BEND, INDIANA 
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Cleveland, who is giving it particular 
attention. 





New England Meeting 


The New England Mutual Life’s 
General Agency Association will meet 
in Detroit, June 29-30. A. R. Thomp- 
son, one of the general agency firm at 
Detroit, will deliver the address of wel- 
come. Vice-president D. F. Appel will 
give a talk on “Looking Forward.” 
Other addresses during the two days 
will be: 

“Present Conditions, General Outlook, Etc.,” 
Aaron Weil. 

“Methods for the Development of an Agency 
Force,” W. A. Smalley. 

“Country Organization,” G. W. Noble. 

“The Value of Partnership and Business In- 
surance,” F. A. Savage. 

“Life Annuity Contracts and How Best to 
Present Them,” Curtis. 

“The Company’s New Contracts,” C. E. 
Thompson. 

“Term Insurance: Its Uses and Abuses,” A. 
L. Saltzstein. f : 

The general discussion is to be on “New 
Ideas in Soliciting.” 

‘Dividends and Net Cost,’ H. B. Dow. 

“Life Insurance as a Profession,’’ Glover S. 
Hastings. . 

“The Possibilities of Our Modified Plans,” 
E. W. Dwight. 

“Our Opportunities,” Frank T. Partridge. 
Addresses at the banquet: 

“The New England Brochure,” J. H. Meyer. 

“A Quiver of Arrows: Our Competitors,” C. 
H. Flood. 

“The Agent of the Hour,” Robert J. Guinn. 
“Retrospect,” F. T. Partridge. 
“Goodnight,” D. F. Appel. 





France Has Fine Year 


E. M. France, general agent of the 
State Mutual Life of Worcester at 
Cleveland, had made a gain in business 
as compared with last year to June 1 
of 65 percent, and there is no reason 
to believe that the June business will 
be any less favorable. This is a gain 
of at last 50 percent over the best year 
previous to 1908. Mr. France has not 
only greatly increased the productive- 
ness of the immediate Cleveland staff, 
but has added to and strengthened his 
outside agencies. He has visited and 
worked personally among them, and 
this has proved to be of great help and 
encouragement in every way. 





To Issue Policies July 1 

The Central States Life of Craw- 
fordsville, Ind., expects to begin issuing 
policies July 1. Edwin M. Brown, vice- 
president and general manager, states 
that the company will be conducted on 
sound business principles to sell life 
insurance without recourse to special 
contracts or other schemes. 


Changes in Liberal Life 

Following the death of President 
Terhune of the Liberal Life of Ander- 
son, Ind., and the promotion of Secre- 
tary C. K. McCullouch to the presi- 
dency, R. P. Grimes, who has been con- 
nected with the company since its or- 
ganization, has been elected secretary 
and will take up his duties July 1. The 
company is gradually extending its 
field, the latest addition being Arkan- 
sas. President McCullough is a mem- 
ber of the Indiana legislature and was 


Unsurpassed Record for 1908 


New and Up-to-date Policies 
for 1909 


MICHIGAN STATE LIFE 
INSURANCE COMPANY 


Attractive contracts for ex- 
Clusive territory to reliable 
Producers. 

















ADDRESS THE HOME OFFICE 
Detroit, Michigan 





active in putting through the antire- 
bate law. 





Will Not Change Certificate 


Superintendent Kennish of Missouri 
does not deem it advisable to change 
the form of certificate placed upon life 
policies by the Missouri department. 
He states his reasons as follows: 

This bill changes the certificate of the super- 
intendent of insurance upon policies or annuity 
bonds registered by the department. The form 
of certificate that has been in use for thirty-five 
years is to the effect that the policy or annuity 

nd “is registered and secured by a pledge of 
bonds or deeds of trust on real estate deposited 
with this department.” The effect of this act 
is to make the deposit apply only to the legal 
reserve. While the certificate that has been in 
use for the last thirty-five years may be some- 
what inaccurate from a legal. standpoint, and 
might be made the basis of misrepresentation, 
yet the new form proposed is also inaccurate, 
from a legal standpoint, and it is an injustice 
to the companies organized and doing business 
under the laws of this state in that the amount 
of their deposit covers the capital stock, as well 
as the legal reserve. 





Iowa Life’s Fine Progress 

The Iowa Life of Waterloo has 
recently been examined by the depart- 
ment of South Dakota, which state the 
company will enter at once. It entered 
Kansas about two months ago and is 
already getting a fine business from 
there. It expects soon to _ enter 
Nebraska, giving it a bunch of four 
states, which will be sufficient for its 
field for some time. The company was 
organized in February last year by E. 
A. Ferguson, former manager of the 
Provident Savings Life at Des Moines. 
It now has about $1,000,000 in force, 
all nonparticipating business, and that 
written last year is renewing with a 
remarkably low lapse ratio. 

The company is rapidly outgrowing 
its present offices and has contracted for 
the entire second floor of the Black- 
hawk National Bank building, which 
will be erected next year and will be 
the finest building in the city. 





Certificates of Deposit Taxable 

State Auditor John C. Billheimer of 
Indiana has informed the Marion 
county board of tax commissioners that 
the certificates of bank deposits held 
by insurance companies are taxable, 
when left with the department. Com- 
panies do not care to leave such cer- 
tificates as security, but when tax-pay- 
ing time comes they do not always 
have all their money invested in secur- 
ities and March this year caught them, 
at least ten of them, with $207,000 in 
such certificates. Under the state law 
no liabilities can be set off against them 
and the companies were claiming ex- 
emption for them from taxation before 
the board. The fact that banks pay 
only 3 or 4 percent interest on these 


The German Mutual Life 
Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 
Contracts direct with company. 
good territory open. 
direct. 

1019 Ashland Block., Chicago, Ill. 


COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Associatios 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 
Endowment Life, Accident 
And Health Insurance 


Ona Plan Everyone can Affurd. Contracts Up-To 


Date. One Agent can represent both Companies 


him a complete equipment. 
Address the Home Office 





Some 
Address company 








Openings for General Agents 








western States. 


large personal business. 


ductive agencies. 


Life Insurance men of experience and good 
standing who desire to enter upon agency work 
can make profitable connections with The Equi- 
table Life Assurance Society of the U. S. in various 
Several opportunities of exceptional 
value are open to men of ability who can build up 
an agency and who can at the same time produce a 
The West is the most pros- 
perous section of the country to-day; never before 
were conditions more auspicious for establishing pro- 
Correspondence invited. 











Address 


Department of Western Agencies 


The Equitable Life Assurance 


Society of the U. S. 


120 Broadway 


NEW YORK 














The State 





8 190 


94 9 
Life Insurance Company 
INDIANAPOLIS, INDIANA 


Unequalled in Splendid Achievement—Management Economical—Growth 
Unparalleled—Security of Every Policy Guaranteed by Deposit With 
the State of Indiana. 


Assets, December 31, 1908, $7,378,853 


Admitted Assets 1907— 1,001,409 


RECENT GAINS. 
1906—$1,226,696 
1908— 1,023,700 


Surplus 


Surplus, $860,562 


$74,309 
27,775 
153,161 


Unusually Attractive Agency Contracts—-Liberal Commissions—Renewals on New 


Plan—Contracts Direct With Company. 





Address all Communications on Agency Matters to CHARLES F. COFFIN, Second 
Vice-President, 1231 State Life Building. 








AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 





ADDRESS— 





THE FRANKLIN LIFE INSURANCE COMPANY 


ILLINOIS 





WANTED— 


District AGENTS AND AGENTS IN OHIO 








TO SELL 
Tue Best Lire INsurANCE Po .icies OFFERED 


J. W. A. Staudt, Agency Supervisor, 
209-212 City National Bank Bldg., Canton, Ohio 


Royal Union Mutual Life Insurance Co. 


Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


ee 
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certificates also sets companies against 
them as security deposits with the de- 
partment, for they can invest their 
money much more profitably. 


Roche Has Resigned 


John F. Roche has resigned as sec- 
ond vice-president and actuary of the 
Pacific Mutual Life in order to gratify 
a long cherished desire to become a 
consulting actuarv. In accepting his 
resignation the directors passed very 
complimentary resolutions acknowledg- 
ing the indebtedness of the company 
to him for his services. Mr. Roche will 
remain with the companv until the end 
of the present year and until a com- 
petent actuary can be secured to suc- 
ceed him. His work with the Pacific 
Mutual has been unusually heavy, espe- 
cially since that company absorbed the 
Conservative Life, and for some time 
Mr. Roche has desired relief from these 
burdens. 








Manhattan Life in Ohio 


The business of the Manhattan Life 
in Ohio is showing a fine increase this 
year. H. A. Van Heyde of Cleveland, 
manager for northern Ohio, is getting 
his part of the state better organized. 
He has recently taken larger quarters 
in the Colonial Arcade to accommo- 
date the increasing business. The city 
office still remains in the Superior build- 
ing, under supervision of D. Bender. 

Following the removal of W. A. 
Courtright, manager for southern Ohio 
from Cincinnati to Columbus, a tier of 
counties along the Ohio river has been 
placed under the supervision of A. C. 
Renner, who for many years was 
cashier at Cincinnati. He will handle 
them from that point. 





LIFE NOTES 

The Des Moines Life is entering Montana. 

The International Life of St. Louis has been 
admitted to Kansas and Arkansas. 

The Southern National Life of Louisville 
has been admitted to West Virginia. 

The Colorado National Life will organize a 
$100,000 club, the year beginning May 1. 
_ The Scandia Life is arranging for a large 
increase in its agency force at Rockford, Ill. 

Jay Hinman, of Fenton, Mich., has been made 
manager of the Owosso agency of the Mutual 
Beneft Life. 


The La Fayette Life has just taken possession 
of its new building, of which it occupies the 
second floor. 

The annual meeting of the Northwestern 
Mutual Life will be held at the home office in 
Milwaukee on Wednesday, July 21. 


J. A. MecVoy, secretary of the International 
Life of St. Louis, is in a hospital in that city 
having undergone a surgical operation. 

S. R. McBurney, superintendent of agencies 
of the Travelers, was a visitor of A. J. Frith, 
manager of the Cleveland district, the early 
part of the present week. 

John S. Ellis, district agent for the Mutual 
Benefit Life, has just moved to Mitchell, S. D., 
from Groton, and will establish his headquarters 
for that section of the state. 

The Intermediate Life of Evansville, Ind., 
has increased its capital stock from $125,000 to 
$325,000, to raise funds for the erection of its 
new building, to cost $250,000. 

The Western Reserve Life of Muncie, Ind., 
had one claim of $5,000 this month, the largest 
in the company’s history. It was paid eleven 
days after proof was received. 

George T. Flanagan, who has charge of 
southern Ohio for the Lincoln National Life of 
*t. Wayne, has been sent to the home office, 
where he will do some special work . 

The Lincoln National Life has contracted for 
the entire seventh floor of the Shoaf building 
at Ft. Wayne, Ind., which is being erected on 
the site of the burned Aveline hotel. 

C. H. Hare has been appointed general agent 
of the Connecticut Mutual Life at Grand Rapids, 
Mich., to succeed M. H. Zacharias, who was 
transferred to the Detroit general agency. 

The Continental Life & Investment, at its 
request, is being examined by the departments of 
Utah, Oregon, Idaho and Montana. Paul L 
Woolston, the Denver actuary is in charge of 
the work. 

Additional securities filed with the Indiana 
State auditor by the Majestic Life make the 
total from this company held by the state over 
$100,000, The company is therefore now per- 
mitted to seek business in other states. 

The Lincoln National Life wrote three times 
as much business the first five months this year 
as in the same period last year. By June 380 it 
expects to have a net increase of $1,000,000 in- 
surance in force for the first half of the year. 

The Montana department says as to stock sell- 
ing with insurance: “This department has no 
right, nor desire, to interfere with the sale of 
stock in any legitimate concern, insurance or 
otherwise, but the laws absolutely prohibit the 
sale of stock in insurance companies organized, 
or in the course of organization, where an ap- 





plication for insurance, or an agreement to take 
insurance, is made a part of the sale or deal.” 


The New Mexico law requires assessment life 
companies to have not less than $100,000 cash 
ee fund. The certificate of the National 

ife of Iowa, and Masonic Life of New York 
0 anes until they complete raising this 
und. 


J. F.. Wellington, superintendent of agencies 
of the La Fayette Life, is back at work after a 
siege of pneumonia, followed by appendicitis. 
Mr. Wellington is an old New York Life man 
and has done fine work in developing the La 
Fayette’s agency plant. 

At a recent meeting of the Imperial council 
of the Modern Samaritans at Duluth, Minn., 
it was decided that an Aug. 1 the society will 
cease issuing its present form of certificate and 
will issue a form based on National Fraternal 
Congress rates, with various options at age 65. 

The Phoenix Mutual’s new business for the 
first five months was $8,000,000, a gain of 
$1,500,000. The company’s record in the north- 
west field under Superintendent Ellis 
for the first five months was over $700,000, 
one and a half times as much as was written 
during the same period last year. 

Archibald C. Haynes, who left the service of 
the Equitable Life of New York after leading 
an unsuccessful revolt during the Hyde troubles, 
and then became president of the Mutual Re- 
serve, has again taken a general agency con- 
tract with the Equitable in New Yorg. 

E. W. Snyder, general — of the Massa- 
chusetts Mutual Life at Cleveland, Ohio, is 
perfecting plans for the more thorough develop- 
ment of his outside territory. He expects to 
pant a number of producing agents in _ the 
o_o places and secure a good business from 
them, 

Fred A. Schlick, of Rockford, Ill., has re- 
signed his — of agency director of the 
Franklin Life to engage in the irrigated land 
business. Mr. Schlick has accepted the gen- 
eral agency for Illinois of the Bitter Root 
Valley Irrigation Company, whose lands are in 
the famous Bitter Root valley of Montana. 

A hearing will be held at Pierre, S. D., 
July 14, before the governor, attorney-general 
cod insurance commissioner to allow Iowa fra- 
ternal orders to show cause why their South 
Dakota licenses should not be revoked under 
the retaliatory law, inasmuch as the Order of 
Home Guardians of Mitchell, S. D., was pre- 
vented from operating in Iowa. 


The Phoenix Mutual Life will give its man- 
agers the five additional renewals provided for 
under the amended Armstrong laws. They will 
receive these in full provided they meet reason- 
able requirements as to efficiency, otherwise 
only in part. A committee from the Managers’ 
association will confer with the company on a 
standard of efficiency, which is to cover reason- 
able requirements on volume, renewals, char- 
acter of business, etc. 


The contingency reserve of the Mutual Life 
has just been marked up from about $16,500,000 
to $21,656,886, by an order of the New York 
state department. This increase has been 
ordered on the ground that the Mutual Life’s 
real estate is not entered in its accounts at a 
sufficiently high figure, as it stood at its book 
instead of at its last appraised value. The re- 
sult of marking up the reserve has been to bring 
it $424,894 above the maximum permitted by 
the new insurance law. 

Ohio 

Aetna—E. R. Barry, Norwood. 

Equitable, N. Y.—W. S. Kinney, Wooster. 

Lincoln Natl.—Harry E. Fling. Payne. 

Manhattan—John Scott, Middletown. | 

Mutual, Y.—O. L. Siebold, Massillon; 
E. J. Niehter, Canal Fulton; Geo. A. Hutchins, 
Urichsville; Thos. Ranes, Jr., Cincinnati; F. M. 
Reynolds, Cedarville. 

National, Vt.—Albertine C. Freer, Cortland. 

New York—John R. Gow, Bellaire. 

North American, N. J.—C. C. Cloud, Circle- 
ville; L. A. Clark, Columbus. - 
Provident L. & T.—M. K. Harkness, Cincin- 
nati. 

State Mut., Mass.—F. W. Wood, Lorain. 

Travelers—F. J. Truesdale, Conneaut; F. H. 
Magrew, Urbana; Thos. Dunn, Celina. 


Michigan 

Bankers, Ia.—P. H. Pope, Wayne. 

Aetna—J. P. Donnelly, Bay City. 

Berkshire—G. D. Jones, Trenton. 

Conn. Mut.—M. P. Rummey, Detroit; C. H. 
Hare, Grand Rapids. 

Des Moines—C. C. Otis, Detroit. , 

Germania—M. Beckman, Lewiston; J. Wein- 
berg, Prescott; J. A. Madigan, Sault Ste. Marie; 
Simon Koepke, Saginaw. 

Mass. Mut.—L. C. Hull, Orchard Lake; J. 
A. Cain, Saginaw. 

Mich. State—S. B. Hill, H. C. Ingersoll and 
Chas. McLouth, St. Johns, 

New York—F. L. Campbell, Omaha, Neb. 

Peoples, Ill—F. D. Anthony, Detroit. 

Phoenix Mut.—J. J. Flood, Detroit; R. C. 
Lyle, Grand Rapids, 

Security, Chicago—S. B. Hosmer, Ionia; W. 
A. Sanford, Petoskey. 

Travelers—Chas. Leonard, Detroit; H. W. 
Brigham, Grand Rapids; Bessie W. Brown, Hud- 
son; Chas. Huminger, Menominee. 

State Mutual—C. G. Simmons, Deckerville. 

Surety Fund, Minn.—S. N. Watson and John 
McGregor, Detroit; A. G. Babbitt, Grand Rapids. 

Indiana. 

Aetna—J. C. Dolan, Bloomington. 

Bankers, Ia.—M. M. Terry, Marengo. 

Commercial—M. J. Marshall, Peru. 

Germania—M. A. Donahue, Indianapolis. 

N. W. Mutual—Joseph Solomon, Indianapolis. 

1. S. Ann. & Life—J. E. Bells, Lewisville; 
A. J. Carey, Warsaw. 

Conn. Mut.—J. V. King, Martinsville. 

Equitable, Ia.—Ralph Boggess, Marion; Tony 
Payne, Fairmount; E. H. R. Roy, Jeffersonville. 
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Federal—I. A. Melendy, Angola. 

Hartford—Tom Jenkins, Muncie. 

Mich. State—R. P. Stultz, Rising Sun; H. C. 
Wade, Indianapolis. 

Wisconsin 

Central, Ia—C. A, Sakrison, Deer Park; I. 
R. Kittlesen, Albion. 

New England Mut.—J. M. Niedercorn, Port 
Washington. v 

New York—LaFrance W. Wood, Neillsville. 

N. - Mutual—D. R. Campbell and J. R. 
Williams, Sussex; J. W. Purves, Friendship; 
. E. O’Brien, Fond du Lac; P. A. Orton, Dar- 
ington; A. J. Latimer, Genoa; A. H. Partridge, 
gg C. F. Farrand, Galesville; R. D. Hart- 
ley, Evansville. 

Travelers—H. M. Heberlein and F. C. Mc- 
Leod, Milwaukee; Henry Otto, Prairie du Chien; 
Frank A. Urwan, Oconto. i 
Wisconsin Natl.—C. V. Hemingway, Chicago, 
Ill.; E. W. Simon, Horicon; Oscar Rhyner, 
Oshkosh; N. H. Mertes, Hartford; Aug. Zohlen, 
Sheboygan. 

West 


Virginia 

Rgeitie, N. Y.—T. E. Gaskill, Parkersburg; 
F. K. Lord, Charleston; W. E, Tomblyn, Flem- 
ington; L. T. Sansbury, iaetias. 

Greensboro—E. L. Baker, amlin; G. D. 
Bryan, St. Albans; H. H. Fredeking, Hinton; 
Moody Lilly, Princeton. 

Hancock—A. L. Cook, Beckley. 

anhattan—E. L. Bowman, W. E. Pearson 
and C. A. Bradshaw, Bluefield. 

Meridian L. & T.—Jos. Balentine i 

Michigan Mut.—W. C. Barger, i . Lloyd 
and J. H. Faudree, Charleston; . B. John- 
son, Logan. 

Mutual Benefit—H. L. Robey, Pt. Pleasant; 
Geo. Braunbeck, Sistersville; C._N. Coyle, Sum- 
mit Point; K. Bridges, Smithers; Bertis 
Shafer, Ayers; -. O. McDowell, Beckley. 

Mutual, N. Y.—O. E. Carr, Morgantown; 
S. V. Mathews, Charleston; J. F. Nydegger, 
Elkins; J. E. McKeny, Culloden. 

ork—H. H. Andrews, Morgantown; T. 
B. Gough, Newburg; . Smith, Friendly; 
A. H. Fischer, Sistersville; A. R. Ridenour, 
Albright. ? 

N. W. Mutual—H. B. Martin, Elkins; D. C. 
Goodnight, Amos; J. M. Ward, — Bridge; 
W. B. Powell, Parkersburg; W. H. Davisson 
and J. M. Pattison, Clarksburg; N. W. Nickell, 
Marlinton; Jno. A. Parks, Petersburg; E. E. 
Stitziner, Woodline; -_T. Nadenbousch, Martins- 
burg; F. L. Scott, Richwood; T. B. Cunning- 
ham, Moorefield; Fisher Scapp, Wayne; S. J. 
Dickinson, Chattaray; E. E. hite and Seigel 
Workman, Madison. 

Pacific Mut.—S. W. Dean, Alderson; C. E. 
Goetteman, Charleston. : 

Penn Mut.—W. V. Kline, Siebert; D. T. Carr, 
Princeton. oe 

Philadelphia—R. W. Craton, Williamson; F. 
F. Haymond, Fairmont. é 

Phoenix Mut.—E. E. Shaffer, Wheeling; G. 
H. Alexander, Mannington. 

Security, Chicago—John W. Kehoe, Paul E. 
Wakefield and Brooke H. Rollins, Huntington. 

Southern Natl.—H. L. C. Thiel, E. H. Fitch, 
U. W. Donney, L. U. Donney, J. S. Schuessler, 
and J. G. Burdetto, Huntington. — 

Southern State Mut.—J. M. Simmons, Gassa- 


way. 
State, Ind.—A. D. Morrison, Bristol. 





Personal Side of the Business 
(CONTINUED FROM PAGE 14) 
leaving a bunch of badly embarrassed 
young men to conjecture whom she 
might be. Harry Winston, state actu- 
ary, sought to question the woman, but 
in response to his query as to her 
identity, she replied: “I am the United 
States of America.” The woman is 

believed insane. 


Mrs. J. W. Going, wife of the vice- 
president and manager of the Shawnee 
Fire, has made the record catch of the 
season at Avalon, Cal., near Los An- 
geles, when she landed a forty-pound 
yellowtail after more than a half hour’s 
struggle. It is the first fish Mrs. Going 
ever caught. 


oe 


Geo. T. Wilson, Ohio and Indiana 
state agent of the German of Pitts- 
burg, has been given a leave of absence 
for a month and has gone to the Hot 
Springs. Some time ago Mr. Wilson, 
in passing through a sleeping car, suf- 
fered an abrasion of the skin on one of 
his ankles. The wound did not heal 
properly and recently he was laid up 
for some time. He hopes by the treat- 
ment at the Springs to fully recover 
from the trouble. 

Thos. E. Gallagher, western general 
agent of the Aetna last week attended 
the thirty-fifth anniversary of a hose 
company at his old home, Dansville, 
N. Y. Mr. Gallagher is a charter mem- 
ber of this volunteer fire fighting com- 
pany, which has become quite famous. 


Flamen Ball, agency director at the 
Cleveland branch office of the New 
York Life, with Mrs. Ball, will start 
within a few days on a trip through 





the western country and a visit to the 
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exposition at Seattle. After this they 
will go by steamer to Nome, Alaska, 
stopping at several points on the long 
trip around the long Alaska penisula, 
Mr. Ball expects to humor his desire 
for fishing to the fullest degree on this 
trip, besides seeing a good portion of 
this interesting northern country. 


The two Mack boys are making good 
in the insurance newspaper business, 
Both are connected with strong pub- 
lications. L. Alexander Mack is secre- 
tary of the Weekly Underwriter of 
New York and had much to do with 
getting the advertising on the very ad- 
mirable fiftieth anniversary edition of 
that esteemed publication.” 

W. W. Mack, the other member of 
the fraternity, is connected with the 
Insurance Field. He went from the 
New York newspaper stamping ground 
to represent the Field at Atlanta, as 
associate editor, where he won his 
spurs as a southern news gatherer. 
Colonel Hitchcock advanced him re- 
cently to the more important post at 
Chicago, where he will carry the Field’s 
banner into the innermost recesses. 
Mr. Mack*is a young man of splendid 
attainments and an accurate observer 
of insurance movements. 


Nathan Kendall of F. A. Kendall & 
Co., general agents of the Penn Mut- 
ual Life at Cleveland, Ohio. is regain- 
ing his health rapidly at Silver City, 
N. M. A photograph received by Cleve- 
land friends recently indicates that he 
is heavier than when at his best at 
home and in condition to enjoy every- 
thing. He will probably remain at Sil- 
ver City for some months yet. 


John C. Harding. superintendent of 
the agents of the Springfield F. & M. 
in the western department, is one of 
the party of the Chicago Association 
of Commerce that is touring the Pa- 
cific Northwest on a special train. 

Kalamazoo, Mich., claims the oldest 
insurance agent in point of service in 
Michigan, in E. W. DeYoe, who has 
offices in the First National bank build- 
ing. Mr. DeYoe was the last village 
president, when Kalamazoo was the 
largest village in America. He is an 
ex-mayor of the city, the oldest living 
member. of the local Masonic lodge, 
and he came to Kalamazoo 56 years 
ago. His first insurance policy was 
written in 1859. 


At a certain town in Ohio a farmers 
mutual has recently been organized. 
After twenty-six barn losses an agent 
of the Home of New York wrote State 
Agent Deatrick that this “fool mutual 
only had one loss out of the twenty- 
six. Deatrick is reported to have writ- 
ten back: “That new institution will 
probably get some of your business. 
But don’t worry, if they don’t use any 
better judgment than you do, they will 
soon burn out.” 


— 


Here is another curiosity shop let- 
ter received by a company from its 
agent: vane 

I here wiht send Application, of 
Adam Punt, insured party of ’ 
Ia. son of Cornelius Punt, sr Father of 
Adam Punt, and ower of the land, on 
which the insured Building are located, 
the same Cornelius Punt sr will hold 
the same land in his own Name as long 
as he live, after his live the same lan 
and Buildings on the land will be m 
the Name of Adam _ punt insure 
party, . 
there fore the same Cornelius Punt st, 
have sign his Name on this applica- 
tion, 

if’ this is satisfactory to the Co. 
Please let me Know as soon as post 
ble. 








Your AGT& 





The Kentucky general agency of the Ben 
Franklin has been transferred from a = 
Sage, of Detroit, to H. G. Hoffman, of Mou 
Sterling, Ky., effective July 1. 
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NEWS OF FIRE PROTECTION 


REPORT MADE ON BOONE, IA. 








Iowa Fire Prevention Association 
Makes Many Recommendations for 
Improvement of Fire Hazard 





A committee of the Iowa Fire Pre- 
yention Association consisting of J. D. 
Carpenter, B. T. Hough, W. A. Hand, 
W. M. Palmer and F. C. Overton has 
reported on Boone, Iowa, as follows: 


FIRE HAZARD AND GENERAL LIABIL- 
ITY TO CONFLAGRATION—The fire record 
averages below normal. The construction in 
mercantile section is mainly of joisted brick, 
from two to three stories high (one office build- 
ing six stories), with hard roofs, numerous 
parapetted division walls. Very few protected 
exterior openings. Alleys good width of twenty 
feet. Rear and alley exposures reasonably free, 
although proper care and watchfulness is not 
exercised in caring for litter and rubbish found 
in quantities in rear of several mercantile houses. 


FIRE RECORD—A part paid department was 
established in August, 1903. Department records 
are now well kept but indicate laxity in the 
past. The record shows only 191 alarms Janu- 
ary, 1904, to date, and with two exceptions the 
property loss was a inconsiderable. The 
noted exceptions are the Cereal mill fire of 
May 17, 1906, en | a loss of $46,000, and 
the Butler hotel, which burned Jan. 28, 1907, 
with a property loss of $20,000. 


WATERWORKS—The source of supply is 
three deep wells and the supply is not ample; 
the system is gravity from standpipe of 20,000 
gallons capacity and direct. The water comes 
by air lift from deep wells and thence by gravity 
flow to reservoir, of 600,000 gallons capacity, 
whence it is pumped to standpipe and direct into 
mains by two old type Deane Duplex pumps 
of a combined capacity of 1,000,000 gallons per 
24 hours. The steam battery consists of two 
150-horsepower boilers. The force main is a 
single 8-inch cast iron main. There is 15% 
miles of mains of 8, 6 and 4-inch diameter. 
There are 194 double and three-way hydrants, 
spaced from 150 to 300 feet apart. The do- 
mestic pressure is 40 pounds; fire pressure, up 
to 80 pounds. 


RECOMMENDATIONS—(1) The city mar- 
shal or some other person should be clothed 
with authority to enforce corrections of the 
defects found to exist in rear of buildings 
where rubbish is allowed to accumulate. “Dirt 
breeds and feeds fire.” It is a menace to the 
health of a beautiful city. 

(2) So far as pee exterior openings, 
where exposed, should be provided with standard 
fire shutters and attention given to chimneys 
and parapets, that all be brought up to best 
possible standard of efficiency. 

(3) A competent and reliable (disinterested) 
electrician should be employed to pass upon all 
electric wiring and electric devices and where 
found deficient defects should be corrected 
within earliest possible time or service discon- 
tinued. There is considerable old wiring that 
should be renewed. Boone has been reasonably 
free from electric ‘ires. Nevertheless this 
recommendation is regarded as being of gravest 
importance. 

(4) The supply of water is deficient and 
should be increased through additional wells 
or storage reservoirs of at least 2,000,000 gal- 
lons capacity. 

(5) The Deane pumps now employed have 
both outlived their usefulness. They are not 
reliable, are not dependable. At least one new 
standard pump of 1,500,000 gallons capacity per 
24 hours should be installed. 

(6) An additional force main of at least 
12-inch diamater should be put in. 

(7) Additional mains in business section 
should not be less diameter than 10-inch; in 
residence section none less than 6-inch. 

. (8) What few, if any, of the old wrought 
iron mains are still in existence should be re- 
Placed with cast iron mains, not less than 6-inch 
ameter in the residence section. 

. (9) A station No. 2 should be established 
in the Fifth ward and a standard one-apparatus 





and hitch house built for the accommodation 
of at least three full paid men. 

(10) A light combination hose and chemical 
wagon, carrying four house ladders should be 
housed at station No. 2. A team of horses for 
department use only should be stationed here. 

(11) A lighter hose and chemical wagon 
should be provided for Central station. Present 
wagon is too heavy and is of little value for 
distant runs or off paved streets in bad weather. 

(12) Central station should be a two-apparatus 


ouse. 

(13) A modern hook and ladder truck—horse- 
hitch—is needed at Central station. A two-horse 
hitch preferred. 

(14.) An additional team for hook and ladder 
truck and three additional paid men is recom- 
mended at Central station. 

(15) A standard fire alarm system of twenty 
street boxes connecting with fire stations, water- 
works, and residences of fire chief and water- 
works engineer, with automatic alarm gong and 
indicator would add much to the efficiency of the 
service. 

In the judgment of the committee every 
recommendation herein suggested is important 
and must be fully carried out before Boone is 
in a position to class with her sister cities in 
the state. 





To Regulate Picture Shows 


The new city council of Charleston, 
W. Va., at an adjourned meeting held 
on June 21 passed a very stringent or- 
dinance for the regulation of moving 
picture shows. The managers of all 
the theaters of the city were notified im- 
mediately to install such improve- 
ments as may be required by the law 
looking to the safety of the public. It 
is stated that the present condition of 
these buildings and the methods of 
operation of the machines are ex- 
tremely dangerous to both life and 
property. The rules of the National 
Board of Fire Underwriters will be fol- 
lowed and the chief of the fire depart- 
ment is given power to enforce the or- 
dinance. 





Obsolete Rule a Menace 

. L. Hugan, construction superin- 
tendent of the General Fire Extin- 
guisher Company of Providence, who 
is installing sprinkler systems in four 
large factories at Sheboygan, Wis., is 
meeting with considerable difficulty be- 
cause of an obsolete rule established by 
the waterworks company years ago that 
no plant may have the privilege of a 
water main from the city system of 
more than four inches in diameter. To 
be effective and complete, Mr. Hugan 
says, the main feeding sprinkler sys- 
tems should be at least six inches in 
diameter. The city of Sheboygan now 
owns the waterworks plant and it is be- 
lieved that the rule will be abolished. 





Report on Middlepoint 

The Ohio inspection bureau has is- 
sued advisory estimates for Middle- 
point, Van Wert county, Ohio, in the 
fifth class. Two small congested haz- 
ard districts are outlined in which the 
buildings are all frame and their ave- 
rage age seventeen years. The village 
has no waterworks and only four pub- 
lic cisterns of an aggregate capacity of 
2,000 barrels. Recommendations in- 
clude the installation of waterworks, to 
drill the volunteer firemen, to provide 
at least one hook and ladder truck and 
a double combination chemical and 
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FIRE & TORNADO INSURANCE 


American of Newark 
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Special Reserve Fund 
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CHAS. E. SHELDON, 
Manager Western Department 
Rockford, Ill. 
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CALUMET INSURANCE COMPANY 


171i La Salic Street, CHICAGO 





JOSEPH L. EBNER, Prest. 


American Central Life Building. 


Indiana State Fire Insurance Zo. 


Tndianapolis, Ind. 
ASSETS, DECEMBER 31st, 1908, $147,901.85 


We desire correspondence with Agents who have excess lines on which the 
capacity of their own offices is exhausted. Pindings by telephone or telegraph. 
Prompt and careful attention to all matters submitted. 


ALVIN T. COATE, Secy. 


ALVIN T COATE, 
Secy. 





B. CREMER, President 


Admitted Assets - $809,095.85 
Policyholders’ Surplus $275,051.71 
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German Fire Insurance Company 


CAPITAL $200,000 





Of PEORIA, ILLINOIS 





Paid in Baltimore - $102,000 
Paid in San Francisco $470,165 





Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 





In pusiness continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 
184 La Salle Street 
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STRICTLY FIREPROOF 


nore. BREVOORT 


HOTEL 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 








THe AMERICAN ApPpRAISAL Co. 


ATLANTA, Fourth National Bank Building. NEW ORLEANS, Hibernian Bank B 
BOSTON, Weld Buildine, . wilding 
CHICAGO, First National Bank Building MILWAUKEE, EW Xone fy Street Exchange Bidg 
CLEVELAND, Cee bene ng. U.S. A. 8ST. LOUIS, Frisco Boing _— 


CISCO. 
TORONTO, Bank of Hamilton Building. ~ 


The Standard Authority on Physical Values. Disinterested Appraisals. 
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Let Us 
Explain 


your order. 


Card Index System 


for Local Agencies to You 








By using one of our Card Index Systems, 
listing each policy on a card and filing to 
the date of expiration, you do not have to waste time writing up 
expiration registers and in searching for renewal dates. It is im- 
possible to miss an expiration by using our system. 


We shall be very glad to give you full information regarding a system 
that will fit your agency if you will 


write us. 


We shall also be pleased to quote prices on special ruled cards made to 


BROOME MANUFACTURING COMPANY 


PERU, INDIANA 





Fire Protection Engineers. Contractors. 


Raters. Builders, 
Special Agents. Students, 
Examiners. Inspectors, 
Company Officers. 

Brokers. Adjusters. 


Insurance Clerks. 
And all others interested in Fire 
Property. 





THE INSURANCE FIELD, - 


Local Board Officials. 
General Agents. 
Hazar 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 


(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 


Agents. 

Solicitors. 
Architects, 
Engineers, 
Technical Schools, 
Property Owners. 
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hose wagon, with at least 1,500 feet 
of standard hose, to provide horses for 
the equipment and to house it in build- 
ings free from serious exposures, to 
provide a telephone fire alarm system, 
to establish a fire limit under building 
restrictions and to enact the ordinary 
ordinances concerning hazardous feat- 
ures. 





Report on Logansport 


The Indiana Fire Prevention Associ- 
ation found average conditions with re- 
gard to wiring and basement care at 
Logansport. Thirty-two members made 
the examination of buildings in the 
downtown district. Their reports have 
not yet been assembled, but their gen- 
eral tenor shows that Logansport is 
not worse than other cities of its size 
in the respects at issue and is better in 
some ways. For instance, the associ- 
ation found that the city has excellent 
ordinances, especially as to wiring, hav- 
ing the National code as the basis. It 
was not found that the ordinances 
were well enforced, however. The 
members of the association had some 
heart-to-heart talks with city officials 
and found them appreciative listeners 
and ready to correct anything that had 
been overlooked. The insurance men 
enjoyed the visit and believe much good 
will result, both for the insured and in- 
surers. 

On the threshold of its work the as- 
sociation has found one handicap—the 
lack of a law of the state regulating 
buildings. If an old building endan- 
gers adjoining buildings, it may be con- 
demned by the local building inspector, 
but influences are brought to bear on 
him often that result in such buildings 
being left in existence much longer than 
they would if the state had supervision 
over them. 





CONTRADICT THE STATEMENTS 
Lightning Rod Manufacturer Calls in 
Question Matter Given Out by 
Ohio Fire Marshal 





The National Cable & Manufacturing 
Company, Niles, Mich., which puts out 
the “National” copper cable lightning 
rod and fixtures, writes to this paper as 
follows: : 


, Our attention has been called to some ideas 
in regard to lightning conductors which appar- 
ently emanated from the office of the Ohio state 
fire marshal. We desire to call your particular 
attention to the fact that this office is, as we 
understand it, purely a political position; thus 
we have never been able to understand why any 
sapaestions which may come from this state 
oficial should be regarded as in any way 
authoritative. 

Years of experience and thorough tests have 
demonstrated that whether or not the point is 
bright has absolutely nothing to do with its 
efficiency. 

There is also no basis for the statement that 
the points must be five feet above the roof. 
As a matter of fact we use the five-foot upright, 
but do so merely because it is the common 
custom, not because there is any scientific ad- 
vantage or reason for so doing. A point six 
inches long would be just as good in every 
respect, and just as scientific, provided only 
that it rose above the highest point of the 
building. As evidence that this statement is 
absolutely correct kindly note that the points 
on the lightning rod system with which the 
Washington monument is protected are placed 
five feet apart and they are only three inches 
in length. Note also that, although it is now 
over twenty years since this system was in- 
stalled, this monument has never been damaged 
in the least degree by lightning. 

In regard to the recommendation that the 
rod must be held away from the building, and 
not be nailed to it, will say that this we con- 
sider absolutely misleading and incorrect. In 
our catalogue you will find quotations from 
overnment bulletins covering this point. We 
ollow strictly government regulations in this 
matter and don’t know of any reason why ex- 
ception can be taken to same. Note also the 





circulars quoting Professor Franklin of Lehigh 
University on this subject, and a report from 
the Buffalo Courier of experiments made at the 
Washington University by Dr. Hopkins. While 
we consider these authorities good, our own 
actual experience in this matter we feel is 
better than any theoretical authority can be. 

As possibly you know, we are supposed to be 
the largest manufacturers of pure copper cable 
and high grade fixtures in this country, and we 
have in our office file records covering over ten 
thousand installations of ‘‘National’’ cable on 
buildings scattered all the way from New Eng- 
land to old Mexico, and under no circum- 
stances would we allow our dealers to use 
insulators in connection without rod, or to 
attach it in any way excepting directly to the 
building. That our method is absolutely cor- 
rect is proved conclusively by the fact that not 
one of these thousands of buildings has ever 
been lost by lightning or even set afire. Thus 
there is certainly no chance for further argu- 
ment along that line. . 

Kindly note that on page 25 of the Ohio fire 
marshal’s report for the year 1905 the follow- 
ing statement appears: “Conductors should never 
be insulated, but fastened securely to the sur- 
face.” Thus his present recommendation is in 
direct contradiction to previous requirements. 
Of course, as each new fire marshal is elected 
he will have his own view of matters and will 
send it out as final authority. b 

Our only reason for calling your attention to 
this matter is that it is exceedingly disturbing 
to property owners and unfair to legitimate 
manufacturers to have such misleading recom- 
mendations sent out. It will certainly do no 
ood to any one, for it is self evident that 
fightning rod companies doing all over 
United States with years of experience 
of them are well qualified to determine as 
to how their conductor should made and in- 
stalled and any honorable responsible company 
is going to seek out and adopt the very best 
methods, for only by so doing can the best re- 
sults be secured and results which are abso- 
lutely essential in order to insure the permanent 
success of any practical manufacturer. 
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Inspects Moving Picture Shows 

The twenty moving picture theaters 
doing business in Omaha, Neb., were 
given a thorough inspection, and call- 
ing down where needed, the latter part 
of last week by City Electrician 
Michaelsen, with a view to strict en- 
forcement of the rules regarding con- 
struction and operation. It is required 
that the booth in which each outfit is 
located shall be built of asbestos lum- 
ber, or sheet iron with asbestos floor, 
and that all apertures, except the door 
and a flue, shall open inward, suspended 
by strings that will burn at the first 
flame, thus releasing the coverings to 
close the apertures. The door must 
open outward with a strong spring to 
cause it to instantly close after being 
opened. A flue of not less than six 
inches in diameter must pass “up 
through the roof. The arc light used 
must be kept hooded. Electric lights 
used at exits must not be fused within 
the booth. Laxity in the management 
of the theaters had crept in, but will be 
permitted no more. But one fire has 
so far resulted in a moving picture the- 
ater, and it was wholly confined to the 
booth, save that the operator had re- 
moved the spring from the door, and 
when he opened it to escape, the flames 
bursting out did some damage before 
the door could be closed. 





FIRE PROTECTION NOTES 


A new waterworks plant will soon go into 
commission at Berrien Springs, Mich. 

The question of a waterworks system for 
Apache, Kan., is being vigorously discussed in 
that city. 

The city of Manistee, Mich., will purchase 
a fire engine, having capacity for throwing 600 
gallons per minute. 

Two new wells will be put down at the water- 
works station at Eaton Rapids, Mich., to in- 
crease the water supply. 

The Mitchell Motor Car Company of Racine, 
Wis., has installed a complete sprinkler system 
in its plant, at Racine Junction. 

The Michigan Desk Company and 
Trowbridge streets, Grand Rapids, Mich., has in- 
stalled a sprinkler equipment at the factory. 

In July Mayor Bond of Columbus, Ohio, 
will appoint twenty men to the fire department 
to provide for the manning of the new whole- 
sale district engine house at Fourth and Chest- 


Canal 





LIGHTNING RODS 


The demand for good rods is growing every day. 


Every farming com- 


munity is aroused over the immense lightning loss, and 
good conductors are 


PROVEN SAFEGUARDS 


Insurance men can make good money selling our goods. Get our literature and prices. 


E. A. FOY & CO., 


4l1l E. Eighth St., Cincinnati 


OBENCHAIN & BOYER 


LOGANSPORT, IND. 
Manufacturers Fire Apparatus 


Insurance Agents, write us and learn how you can protect your 
customer and save money for your companies. 


OF INTEREST TO DEALERS 


The idea of installing a Gas Machine in a Concrete Pit out in the yard 
is so @xtremely popular that an agent can sell two or three times as 
many after their superiority becomes known. As many as three have 
been sold in a day to parties that had machines in their basements, but 
had a furnace also. 


Write at once for particulars. 
C. R. JENNE & CO. . 











FT. WAYNE, IND. 


Agents, Attention! 


_ Interest your clients in Fire Retarding Devices such as Standard 
Fire Doors, Elevator and Stairway Trap Doors, Fire Shutters, etc., etc. 
Rates will be reduced and property improved. 


For full information write 


THE RICHMOND SAFETY GATE COMPANY 


RICHMOND, INDIANA 
Manufacturers of 
ELEVATOR SAFETY GATESand FIRE DOOR EQUIPMENT 


REDUCE YOUR INSURANCE COST 


BY USING 


IMPERIAL 


Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids. 


























Imperial Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters. 





MANUFACTURED BY 


UNIVERSAL SAFETY TANK & CAN COMPANY 
72-78 North May Street, CHICAGO 


S A FH TY 


ONE of the most important features in the storing and 
handling of volatile liquids is the question of safety. 

The Bowser System for handling hazardous fluids is safe 
in every particular. No matter how explosive the liquid 
may be, there can be no explosion when it is stored in a 
Bowser Tank and, even though fire may rage about it, it 
cannot possibly get to the liquid and cause an explosion. 
Bowser Outfits are approved by Fire Underwriters and are 
recommended by Insurance men everywhere, for they 
make dangerous risks safe. 

Write for our Safety Bulletin No. 32. It explains the 
Bowser System thoroughly and will give you lots of 
valuable pointers on the subject. 











Ss. F. BOWSER @ CO., Inc., 


FORT WAYNE, IND. 


209 Fisher Bldg., 612 Howard St., 50 Church St., 255 Atlantic Ave. 
Chicago San Francisco New York Boston 


1341 Arch Street, Philadelphia 66-68 Frazer Ave., Toronto 
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t streets, which will be opened Aug. 1. The 
Board of Public Safety has let contracts for a 


new hook and ladder truck and four hose 


wagons for the use of the department. 

With the aim of increasing the water pressure 
for fire protective purposes, a measure has been 
introduced in the common council at Madison, 
Wis., providing that special intakes be laid at 
the foot of streets running down to the lakes 
of the city. 


Inspectors of. the National Board now at 
Peoria, Ill., have pointed out the great danger 
that lies in the city’s dependence upon one 
principal feed main. It has long been the 
opinion of local agents of the city that a second 
main should be laid. 


The Sheboygan Couch Company, J. M. Kohler 
Sons Company, American Manufacturing Com- 
pany and Jung Shoe Company, all extensive 
manufacturers at Sheboygan, Wis., are having 
sprinkler systems installed by the General Fire 
xtinguisher Company of Providence, R. I. 

The Antigo Water Company at Antigo, Wis., 
made a recent official test of the water pressure 
in the city before members of the state rail- 
road commission in order to prove that Antigo 
is being given service which warrants the grant- 
ing of a franchise to the company. The test 
was very satisfactory. 


Milwaukee is making ample provision to pre- 
vent fires and accidents on July 4th. By the 
recent passage of the Altpeter ordinances the 
sale of explosives is strictly regulated and the 
law will be enforced to the letter. Chief Clanc 
of the fire department will allow no firemen o 
duty on that day, and all apparatus will be 
kept in readiness for duty. 


The Chicago Bridge & Iron Company has 
begun the work of erecting a new water tower 
at Sparta, Wis., which will give the city the 
largest water storage capacity of any city of its 
size in the state. The tower will be 40 feet 
in diameter and 47 feet high, and will have a 
capacity of 425,000 gallons. Water pressure 
will be greatly improved and insurance men are 
plea 


SONNEN MADE PRESIDENT 


(CONTINUED PROM PAGE 1) 


mittee of the Western Union, was then 
introduced to talk on the Dean system. 
Mr. Hess evidently is a master of his 
subject. He is a man of brains and pos- 
sesses that rare ability of being able to 
present a technical subject in a clear 
and convincing way. 
Illinois Was the Testing Field 

He said that Illinois was the testing 
field of the Dean schedule. Mr. Dean 
first got out his exposure tables to use 
with the Illinois brick mercantile sched- 
ule. The Dean system is now used in 
twenty-two states and all western cities 
except Chicago and Louisville. It is ex- 
pected that the Dean rates will prevail 
in these cities soon. 

Mr. Hess referred to the changed rat- 
ing system in the abandonment of old 
schedules and the introduction of a 
more complicated and comprehensive 
system. 

The speaker said there are three ele- 
ments that enter into a rate. First, 
there are the hazards in the risk itself 
such as its protection, occupancy, ex- 
posure and construction. Second comes 
the element of place, as climate, rain- 
fall and the like. The third is the ele- 
ment of time. Experience of com- 
panies as to burning ratio fluctuates 
with varying periods. 

Different Basis Rates. 

_ Different basis rates are used for var- 
lous states if necessary or for different 
sections of the same state. For in- 
stances, there is a higher basis rate in 
southern Illinois than the northern part 
of the state. If the experience shows a 
higher or lower rates is desirable, it is 
not necessary to change the schedule, 
or the uniformity or relations. Simply 
a new basis rate is used. 

tr. Hess then gave a practical ex- 
ample of rating a block containing all 
classes of building, occupancy and ex- 
posure, 

It was voted to refer the formation 
of a new working agreement with the 
Illinois Field Club to the judiciary 
committee. R. S. Odell of the Phenix 
was chosen chairman. 

Testimonial to Miss Tiffany 

To draw up a suitable testimonial in 
ae to the retiring secretary. Miss 

. T. Tiffany, a committee consisting 
of H. H. Rassweiler of the North 
America, Robert Gray of the American 
entral and R. M. Bennett of the New 

ork Underwriters was appointed. 

Ps committe was named to go to 
alestine, Ill., viz.: Jones of the Aetna, 
aspar of the Home, and Morris of the 








Springfield. They will act with a field 
club committee in endeavoring to 
straighten out difficulties there. A com- 
mittee will also visit Hillsboro to inves- 
tigate complaints in that town. 

At the morning session, Wednesday, 
a telegram of greeting and good will 
was received from Marshall & McEIl- 
hone of the Firemans Fund. 

Manager C. A. Sage of the popular 
Highland hotel, ever ready to extend 
all courtesies to the visitors, was given 
a vote of thanks. Mr. Sage has come 
. know most of the members person- 
ally. 
In the ladies’ competitive game of 
“500” on Tuesday, Mrs. Guy A. Rich- 
ards won the trophy, a brass jar, while 
Mrs. R. S. Odell was tendered the con- 
solation prize. All the ladies contrib- 
uted to the social enjoyments of the 
meeting. 

W. WN. Johnson’s Paper 

At Tuesday afternoon’s session, Fred 
L. Stevens of the Sun of England was 
elected to membership. 

Assistant Manager W. N. Johnson of 
the North America read his paper he 
recently prepared for the Fire Insur- 
ance Club of Chicago, it being intended 
as information the publicity committee 
desired to get before local agents and 
through them to the public. He told of 
the distrust of the public toward insur- 
ance which has led to hostile legisla- 
tion, adverse court decisions, attacks 
on companies and so on. There is a 
misconception of relations existing be- 
tween the insured and companies. Rat- 
ing schedules give equitable and uni- 
form results. The policyholder does 
not read his contract: until the loss 
comes and then studies its conditions. 
These conditions cover all kinds of con- 
tingencies but few apply to each indi- 
vidual case. Most of them are based on 
court decisions. 

Defends Principle of Co-insuranoce 

Rates should be adjusted according 
to a company’s liabilitv to total loss. 
Hence in order to get the proper per- 
centage to value, co-insurance clauses 
are used. 

Mr. Johnson feels that policies should 
be specific and accurately describe the 
property and its location. To relieve 
blanket forms of their iniquities, the 
average prorata and _ co-insurance 
clauses are used. 

Mr. Johnston said agents and assured 
are selfish in the desire to get cut rates. 
They are unfair to those who pay full 
rates. Cut-rate companies face disas- 
ter. 

Service of Stock Companies 

Mr. Johnston pointed out the dangers 
of mutuals and showed that the burden 
of expense of rating, decreasing fire 
waste and bettering fire protection is 
borne almost entirely by stock com- 
panies. 

Stock companies have placed in the 
hands of municipal authorities and pre- 
mium-payers the opportunity to im- 
prove fire protection facilities and indi- 
vidual risks. 

J. E. Davies, Wisconsin state agent 
of the Aetna, was nresent Tuesday. 

Tuesday Morning’s Session 

Most of the members left Chicago at 
3 p. m. Monday and spent the first 
evening in a social way. 7 

At the first session Tuesday morning, 
President Fred T. Wise read his ad- 
dress. He recommended some modi- 
fication of the relief rule so as to re- 
move its objectionable features. He 
said that since the change in stamping 
secretary regulations, there has been a 
material decrease in the effectiveness 
of the system. He suggested that 
something be: done to improve the 
bureaus. Owing to the fact that com- 
pany organizations had legislative com- 
mittees, President Wise said the state 
board committee did not feel free to 
take much action. 

On the death of Frank Adkinson of 
the New York Underwriters, President 
Wise appointed Bennett of the New 
York Underwriters, Maxwell of the 
Hanover and Stauffer of the Firemans 
Fund to prepare a memoir. A similar 





committee, consisting of Luce of the 
Phoenix of Hartford, VanDeventer of 
the Aetna and Odell of the Phenix, will 
present resolutions on the death of 
Assistant Secretary John V. Thomas of 
the Liverpool & London and Globe, an 
honorary member. 

President Wise referred in a com- 
plimentary way to the long and faith- 
ful service of Secretary M. T. Tiffany, 
who resigned, and asked that suitable 
expression be made as to her work. 
Formal announcement of Edith E. Ed; 
wards as secretary was made. 

President’s Address Committee 

Vice-president Burke appointed on 
the president’s address the following 
committee: Haselton, Northern; Rass- 
weiler, North America; Zimmer, Home; 

. M. Murray, Aachen & Munich; 
Holdfolt, Phenix. 

Letters were read from P. D. Mc- 
Gregor of the Queen, Geo. C. Gill of 
Quincy, Ill., G. H. Moore of the Liver- 
pool & London & Globe, G. H. Bell of 
the North British, S. D. Andrus of the 
Commonwealth of New York. 

New members elected were F. L. 
Chase of the New Hampshire, Wilson 
Meyers of the Hanover and J. F. Throg- 
morton of the New York Underwrit- 
ers. 

On the secretary’s report, the follow- 
ing committee was named: Richards, 
Commercial Union; Hilton, Sun of 
London; Caspar, Home; Shoemaker, 
North America; Bennett, New York 
Underwriters. 

Pire Prevention Comment 

President R. M. Bennett of the IIli- 
nois Fire Prevention Association re- 
ported a lack of interest in that organ- 
ization. Its proposed work is of great 
importance, but only thirty-three have 
joined out of a possible 200. 

H. N. Kelsey of the Sun was called 
on and said the opportunity for ef- 
fective work is here for fire preven- 
tion work. Something definite and ef- 
fective should be done. There is a 
growing interest in the subject. 

W. N. Johnson of the North Amer- 
ica referred to the danger of conflict- 
ing reports by state prevention associ- 
ations, National Board, state rating bu- 
reaus and so on. He thinks something 
should be done so that all these reports 
will be in harmony and not work at 
cross purposes. Mr. Kelsey referred 
to tangible results gotten in Ohio and 
St. Louis by effective inspections and 
an analysis of existing causes of loss. 

Tells of Ohio Work 

J. P. Singleton of the Niagara told 
of the results in Ohio by the system of 
town reports. H. J. Woessner of the 
California approved of the fire preven- 
tion association movement. 

The Illinois State Board has 132 
members, of which 76 are active. The 
managerial forces are represented by 
Gallagher, Aetna; H. N. Kelsey, Sun; 
Singleton, Niagara; Woessner, Califor- 
nia; Johnson, North America. 

The ladies were tendered a boat ride 
on the lake Tuesday morning. 





Walter P. Porep, special agent for Edward 
Browns & Sons of San Francisco, general 
agents, has just returned from Victoria, B. C., 
where he entered the Globe & Rutgers in Brit- 
ish Columbia. 


The North Coast Fire Company of Seattle 
has been appointed general agent for the Atlas 
of Des Moines for Washington and Idaho. It 
is reported that the Atlas will come out shortly 
with a new statement that will surprise some. 


The Rollins Publishing Company, of Chicago, 
has issued the 1909 editions of the “Argus 
Comparative Chart” for the eastern, south- 
eastern states and Canada and for the western, 
Pacific coast and southern states. These charts 
show 1908 premiums and losses for each fire 
company for each state and totals for groups 
of states. The price of each chart is $1. 
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Members of the Chicago Underwriters Association 
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IR *ED-* Tek salle Streets Chicas 
treet, 

Agents for the Connecticut, Phenia, Mcchanics & ion 
National of Hartford, British 
North British & Mercantile, Calumet, National Surety Co 





The Eocr & Safle erie England, and at London 
Lloyds Special usive Binding Contract with Guaran- 
RITCHELL MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 





Come Teutonia, La.; Pelican; Woestera 
serve; Commercial Unton; Commonwealth. 


CHAS. A. NEWTON & CO 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 


Leading Hgents and Brokers. 
CHURCHILL WHITTEMORB CoO. 


= Successors to Wall & Whittemore 


318-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8&t. Louis properties. 


ETTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadeiphis 

















Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohio and West Va. 


Actuarial. 
Jj. MTcnte. 


ACTUARY, 
153 La Salle Street, 
919 Association Building 


Central 739, Avtomatig 9g? 
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Hartwell Cabell. 
"1 aes & KOHL, 


Attorneys at Lew, 
810 First Nat'l Bank Bidg., Cincinnati, ©. 
Special attention given to insurance cases. 
RoY M. MARSH 
Attorney at Law, 
510 Oxford Building, 84 La Salle Street 


CHICAGO 


Life Insurance matters given , especial 
attention. ’ 


J. Leuis Keb, 
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“POINTERS” 


Read the List of Chapter Heads and 
See the Wide Scope of the Book 








Want Column 








Twe dollars per insertion of five lines: 
Additienal lines, 40 cents 
each per insertion. 
WANTED—Nonunion company in establish 
agency, Kansas City, Mo. Good chance for 


company desiring to make change. Address, 
9-I, care Western Underwriter. 
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ILLINOIS LIFE 


INSURANCE COMPANY 


CHICAGO 
JAMES W. STEVENS, President 


Offers cxosptional inducements to reliable and who 
on I. cqengmne en are experienced in or who would like 








SURPLUS LINES 


Por Sas nate only after the charmels have been exhausted. We can furnish you a policy 
on ai risks covering up to ,000 in a —- of London Lloyds Underwriters that accept 
A fire business only through our office. mmediate binders given. 10% commission paid to 
agente and brokers except in the States of Illinois and New York. We also write AUTOMOBIL insur- 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 
MARSH & McLENNAN 
Chicago Office: New York Office: 


London Office: 
169 LA SALLE STREET 54 WILLIAM STREET 123 BISHOPSGATE STREET 


1908 EDITION JUST ISSUED 


Prominent Patrons of Life Insurance 


The best canvassing work ever issued for life insurance agents. It contains the 
names of about 5,500 prominent bankers, lawyers, clergymen, merchants, manu- 


facturers—in fact, of all classes of men who carry insurance upon their lives from 
$50,000 to $4,000,000. 


Also Over Five Hundred Autograph Letters 


from men approving of life insurance, and giving their reasons for so doing. This is 
the most complete list of large insurers ever compiled. The names and letters are 
arranged in geographical divisions by States, cities and towns, thus giving agents the 
names of large insurers in their immediate localities. 

This work is now ready for delivery. Printed on fine paper and handsomely bound in 
cloth and flexible leather covers; pocket size, for convenient use. 








PRICES: Cloth Covers, $1.00 percopy; Flexible Leather Binding, $1.25 per copy 





Send 10 cents for sample copy of Leaflet written concerning this book entitled The 
Force of a Good Example. 


THE SPECTATOR COMPANY, 135 William St., New York 


PEOPLES NATIONAL 


FIRE INSURANCE COMPANY 
PHILADELPHIA 


LOUIS S. AMONSON, President 





JOHN W. BROOKS, Vice-Pres. & Sec’y 





Surplus to Policyholders Jan. {, 1909 


$1,020,261.30 


@ Assets and Policyholders’ Surplus have largely increased since 
that date and will continue to increase until one million dollars 
capital with corresponding surplus is paid in full, making one 
of the strongest companies ever organized in America 
q Conservative lines written on all desirable classes of risks. 
Address applications to 


MOORE, CASE, 
LYMAN & HUBBARD 


Managers for Chicago 
and Cook County 


TELEPHONE CENTRAL 311! 
No. 159 La Salle Street 





CHICACO 





The Union Life Insurance Co. 


A new company with an old organization. It began at a 
point reached by older companies after generations of 
experience. It is moving ONWARD unhampered by a 
history, or weighted with abandoned plans, policies or 
purposes. It offers the best of everything in Life 
Insurance, profiting by the experience of its elders, and 
making figures to buyers and sellers of Life Insurance 
that are only possible to new, clean and strong com- 
anies. For the best connection open to agents in the 
ife Insurance field, communicate at once with 


UNION LIFE INSURANCE CO. 


501-2-3-4 Chicago Savings Bank Building, CHICACO 




















EVERYTHING THE AGENTS NEED 


BOTH PARTICIPATING AND NON-PARTICIPATING 


Guaranteed Coupon Policies on the 
Whole and Limited Pay Plans 


TOTAL DISABILITY RIDERS FOR ALL FORMS 


Splendid opportunities for men with 
‘ clean records who want all they earn 
INDIANA—OHIO—MICHIGAN—PENNSYLVANIA 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 
W AN TE D 
Salaried Field Men 
THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 


W. O. JOHNSON, President, Rookery Bidg., Chicago, III. 








Would like to hear from men with clean records in Ohio, Tennessee, 
Missouri, Kansas and Illinois. 


Address, PRESIDENT’S OFFICE, 
J. B. Sells, Assistant to President 


W J SCORNSIN NATIONAL L| FE 

pe! 
PROGRESSION SECURITY 
POLICIES CONTAIN ABSOLUTE GUARANTEES 
NO ESTIMATES 


Commenced business with Capital Stock of One Hundred Thousand Dollars 
subscribed. 





















July 12th, 1908. 


October 12th, 1908. Held first meeting of stockholders, having secured charter with $1,506,000 


applications upon which $43,256.88 premiums were all paid in cash. 

Business written $1,763,500, Premiums, $51,346.07. Now with an ood 
Force in Wisconsin of 54 insurance men—with both Policy and Agency _ 
tracts that meet every requirement, the Wisconsin National Life is the 
Company you want. 


For an Agency Appointment address the Home Office 


ATTENTION !! 


The new MONTHLY PENSION POLICY issued by the 
OLD COLONY LIFE is a sure enough winner. 


It is the ideal family man’s policy. When the head of a family dies 
there occurs a triple death, viz: the HUSBAND dies; the FATHER dies, 


a a canes wy tyints = ted 
i tracts t on Se 
. of twenty years, a pension of $25.00 or $50.00. 


month for a period of twenty years, a pension 


November 20th, 1908. 





The premium rate is the lowest ever devised, and the policy provides for 
all of the modern nonforfeiture features. CE 
WRITE FOR COMMISSION RATES AT ON 


This policy is the best seller that has ever been put on the market 
OLD COLONY LIFE INSURANCE COMPANY, Old Colony Building, CHICAGO 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 


—— 











companies endeavoring to develop 

the field by means of general 
agencies covering large territories is 
becoming constantly more apparent. 
The Travelers and Fidelity & Casualty, 
which entered the field early and de- 
veloped strong general agencies in the 
days when commissions paid subagents 
were low, have now replaced nearly all 
their general agencies with branch of- 
fices in charge of salaried managers. The 
older general agents have in many 
cases fine plants, but it is very difficult 
to develop them further in view of 
present conditions. A member of the 
firm of Conkling, Price & Webb of 
Chicago, whose annual premiums for 
the London Guarantee and the Fidel- 
ity & Deposit are over half a million 
dollars in Illinois alone, besides their 
business for the former in Missouri 
and Indiana, stated recently that the 
firm stood very little show to make any 
money on a special agent whom it 
might send out to appoint and develop 
new agents. The overriding commis- 
sion on the business to be gotten from 
these agents would scarcely pay the 
special’s salary and expenses. Yet 
those two companies present about as 
attractive a combination as could be 
offered to agents, so far as their stand- 
ing is concerned. 

George Tramel, manager of the cas- 
ualty department for Marsh & McLen- 
nan of Chicago, says it is very difficult 
to get the Aetna Accident & Liability 
planted in Illinois. This is a subsid- 
lary company of the Aetna Life, for 
whose liability department Marsh & 
McLennan are also general agents. 
With such backing the company has 
the best of standing, but Marsh & Mc- 
Lennan find that a large part of the 
agents they seek to procure, already 
have companies paying more commis- 
sions than they can pay and have any- 
thing left. 

Surety general agents are having a 
similar experience, with occasional ex- 
ceptions. When so many companies 
are appointing general agents for small 
territories, nearly any agent, outside 
of a large city, with a good volume of 
business can get a general agency and 
a general agent’s commissions from 
some company, if he desires to make a 
change. 

_ With only here and there an excep- 
tion, the agent who at the present time 
gets ambitious and wants to become a 
Seneral agent for a large territory is 
merely laying trouble for himself, and 
the company that grants his desire al- 
most invariably will have a large un- 
developed territory, until it takes it up 


and works it by means of its own spe- 
cial agents. 


T futility of casualty and surety 





President John T. Stone of the Mary- 
and Casualty calls attention in an ar- 
ticle in the company’s paper to the 
ae of personal touch between the 

Ome office and general agents. He 
-egea that the company has followed 
the practice of sending the president 
other officers to the general agencies 
— to deepen the friendly ties and 
.0 become better acquainted. Carry- 
ing the work still further, the local 
agents should take this element of per- 
Sonal touch to their feeders or produc- 
+ and from them to the people 

roughout the community. He states 
ot Some general agents have devel- 
= this feature of organization while 
- ers have done very little. He as- 
erts that this work of becoming per- 
Sonally acquainted all along the line re- 
he intelligent selection of time in 

Tder that the work at home is not 





—_— 


neglected and that the circumstances 
of the visit may be most advantageous 
for practical results. 





The casualty or surety agent in the 
small city should not overlook the fact 
that he has one important point of ad- 
vantage over the large city agent, 
namely, a better chance to show an un- 
derwriting profit on his business. While 
he probably cannot as a rule do as 
large an amount of business as he could 
in a city, he gets a higher rate of com- 
mission on some classes than does the 
city broker and it is of such a charac- 
ter as to give him standing with his 
company if he exercises good care in 
its selection. 

A plate glass manager said recently 
that it is almost impossible to make an 
underwriting profit on that line in Chi- 
cago. Competition has forced rates 
down and the losses are heavy because 
of the street congestion. A superin- 
tendent of agencies of a surety com- 
pany says that the best class of surety 
business is going to come out of the 
country, where the moral strain is not 
so severe as in the city. In liability in- 
surance, the cities present the problems 
of the foreigner who cannot under- 
stand English and is controlled by a 
boss, the shyster lawyer and ambulance 
chaser, the estrangement between em- 
ployers and employes and the influ- 
ence of labor unions to a greater ex- 
tent than do the smaller places, and 
these all contribute to the loss ratio. 





This paper often has called atten- 
tion to the dearth of good casualty and 
surety men. For instance, several 
weeks ago there was published in these 
columns in one issue an advertisement 
for a special agent for a fire insurance 
company, one for a special agent for a 
casualty and surety company and two 
for resident managers of surety com- 
panies in two important cities. The ad- 
vertisement for the fire insurance spe- 
cial brought from twenty to thirty re- 
plies. The three casualty and surety 
company advertisements brought only 
five or six answers. 

This is a common occurrence. There 
are scores of men constantly seeking 
field position with fire companies, while 
casualty and surety companies are look- 
ing everywhere for men and are unable 
to find enough. It is true, that these 
casualty and surety positions are not 
as desirable generally as field positions 
with fire companies, especially in the 
matter of salary. Nevertheless, they 
are much more desirable than the posi- 
tions held by many bright, energetic 
young men in small town local agen- 
cies. It is somewhat surprising that 
more of these young men do not learn 
the casualty and surety business and fit 
themselves for positions on the road or 
in large city offices. 





J. B. Thorsen of Chicago has an ef- 
fective method of getting before pros- 


pects. He sends out the following let- 
ter: 
Dear Mr 


LET ME WORK FOR YOU. 
Let me advise you about your 
Accident Insurance. 

I tell the truth. 

I know the business. 

I am absolutely independent. 

LET ME BE YOUR AGENT. 
Let me tell you which are the best 

companies; the companies that give you 
the most for your money. 

I do not urge nor importune. 

I do business with men who are in- 
terested and save them money. When 
you are interested and not before, please 

Remember Thorsen. 





Liability Insurance 


Several times the Peninsular Stove 
Company of Detroit has been solicited 
for liability insurance. A very live 
agent solicited the business only about 
two months ago, but was turned down 
“because the company is always very 
careful.” Two weeks ago the top floor 
fell through the lower three floors, also 
causing a fire, and several employes 
were killed. It is claimed the floor was 
overloaded. Well, whatever the out- 
come, the agent is quite satisfied that 
he did not land the risk, and this acci- 
dent is certainly good “talk stuff” 
wherewith to solicit similar liability in- 
surance, when the owners are “so very 
careful, that liability insurance is not 
needed.” 














One of the companies in comment- 
ing on the plan whereby an initial de- 
posit is made and premiums are paid 
monthly or for a longer period there- 
after covering the pay roll for the ins 
terval says it has many advantages. It 
costs no more than the single payment 
and does not tie up so much money. 
The company then says: 

“Yet the deposit premium plan costs 
the company a very definite expenditure 
of time and money. For instance, last 
year there were 82 policies calling for 
monthly pay rolls; 1, bimonthly pay 
rolls; 40, quarterly pay rolls; 11, semi- 
annual pay rolls; in all 134 policies, call- 
ing for 1,172 separate pay roll reports. 
That is, there were under these poli- 
cies nine times as many pay roll re- 
ports as there would have been had the 
policies been of the usual type; the in- 
creased office force called for by the 
large number of reports is obvious. But 
this expense is not so great as the time 
used in writing the agents for the peri- 
odical pay roll reports, as a great many 
of the assured are lax in furnishing 
them, and not seldom several letters are 
necessary before an assured will com- 
ply with the condition of his contract 
covering this feature. 

“The plan is so evidently advantage- 
ous to our assured that we are quite 
willing to accept the added expense and 
labor of handling the additional pay 
roll reports. But we must insist that 
the agents keep their assured to the 
agreement, and furnish the periodical 
reports promptly. The scheme was de- 
vised in the interest of the assured, and 
so it is to the agents’ interest to see 
that it is not abused.” 





President W. H. Whiteside of the 
Allis-Chalmers Company of Milwaukee, 
which has large machine shops there 
and at other points, with a weekly pay 
roll running up to $400,000 at times, has 
some interesting comment on the value 
of employers’ liability insurance. 

“Yes, I believe in this form of indem- 
nity,” said President Whiteside to THE 
WESTERN UNpeERWRITER. “Even with our 
large earnings, we might incur a severe 
loss in case of catastrophe. We do not 
mind so much the ordinary accidents 
which are reduced to an average. It is 
the unexpected that we fear. In case of 
a bad accident, our stock would be af- 
fected on the market. Although we ob- 
serve every precaution we cannot al- 
ways play safe. 

“Again we are glad to be free from 
the annoyance of investigating claims 
and defending suits where we are not 
considered liable. We might have a 
claim department to do this, but it 
would be an added expense and bur- 
den us with more details which are 
already too numerous. 





“Then we get the advantage of lia- 
bility inspectors, whose service we re- 
gard as valuable and most of whose 
suggestions we have spared no expense 
to follow.” 





The examination of the United States 
Casualty as of Dec. 31, shows the fol- 
lowing figures for 1908: 
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Accident ..$198,533 $21,975 $169,214 $ 651,069 
Health .... 70,868 6,560 57,012 186,104 
Liability ... 174,740 49,535 123,078 471,618 
Steam iler 1,027 359 8,864 33,751 
Burglary and 
theft .... 11,499 772 12,921 44,072 
Sprinkler .. 7,486 1,023 11,166 40,280 
Workmen’s 
collective 1,964 800 2,382 9,467 





Total... .$466,117 $81,024 $384,637 $1,337,260 


The following are the reserves for 
unpaid liability losses calculated upon 
the liability loss reserve laws in the 
various states: 

New Yor 
California ..... 
Massachusetts . os eee e« 
TNlimOis sce seccccesceseesssssecnseess 
Connecticut ....sceeseceerssessesseees 
Michigan .ccccccccccscvccccceccsccces 





The utmost difference of opinion ex- 
ists among liability men as to the 
value of physical inspections of risks. 
The Travelers, for example, lays great 
stress on this feature and the Ocean 
pursues a similar policy. On the other 
hand, a very experienced manager in 
Chicago says he “doesn’t give a whoop” 
for inspections, except with a view to 
learning whether the coverage is com- 
plete. Said he: 

“The very things an inspector does 
not report are the ones I want to 
know. Are the employes Polocks? 
Have the employes been long with the 
concern? Does the employer pay sub- 
sequent aid? Is he a man who has a 
keart and looks after his men or is he 
one that is willing to set them on to 
put in claims, knowing the company, 
not he, will have them to pay? 

“T have in mind a risk, many years 
on my books, that is the worst risk 
physically that I know. Yet I write it 
at a lower rate than most in its class 
and make money on it. The employes, 
including boys, have been in its service 
an average of twelve years each. They 
know the place, so they could go 
through it blindfolded. If one of them 
gets hurt the employer looks after him 
and his family. There is a strong feel- 
ing of friendship between the employer 
and his men. We have paid heavy 
losses there at times, but the risk is 
satisfactory to us, though an inspector 
who examined it from a physical stand- 
point would report it uninsurable.” 





There nearly always is uncertainty in 
the mind of the hearer when a liability 
manager says all claims for the year 
are settled and he has a loss ratio of so 
many percent. The question naturally 
arises, how many minors have been 
hurt who may bring suit one year or 
five years hence? A manager whose 
business has not yet grown so big that 
he can not take care of the claims per- 
sonally guards against this contingency. 
Whenever a minor is injured and there 
is any possibility of liability on the 
part of the assured or company he has 
a guardian appointed for the injured 
person, gets judgment for a nominal 
sum entered against the assured and 
satisfies the judgment. . . = 
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Surety and Fidelity 


While legislatures the past winter and 
spring have not given the surety com- 
panies all the laws they desired, the gen- 
erally sane tendencies shown are a 
source of satisfaction. Several states— 
notably New Jersey, Montana and Ore- 
gon—repealed special deposit laws and 
have made it practicable for additional 
companies to enter those common- 
wealths. A number of laws have been 
enacted to permit surety underwriters 
to organize and make rates, although 
in some states final authority over rates 
was lodged in the insurance depart- 
ments. 

There have been added to the stat- 
utes several enactments governing de- 
positories of public funds that are 
moves in the right direction, as are 
also laws permitting the payment of 
premiums on bonds of public officials 
from the public funds. 

The laws governing depositories of 
public funds are especially acceptable. 
The general tendency in these laws is 
to provide for the designation of cer- 
tain banks as authorized depositories. 
When the treasurer of the city, county 
or other political division deposits pub- 
lic money in the designated banks his 
responsibility for its safekeeping ceases. 
His offical bond becomes practically a 
fidelity bond, whereas under the old 
laws it was also a depository bond, so 
far as the obligations of the sureties 
were concerned. The depository banks 
now are required either to give depos- 
itory bonds or put up collateral as pro- 
tection, not to the treasurer, but to the 
city or county. 

It is only a question of time when 
the most progressive states will cut out 
the alternative of giving collateral and 
demand corporate depository bonds. 
These furnish the only protection fitted 
to the peculiar circumstances. If a 
depository bank is obliged to close its 
doors, a city does not want a bunch of 
farm mortgages or even good state or 
railroad bonds. Neither does it want 
the obligations of good citizens secured 
by real estate. It wants cash. The 
surety companies alone are in a posi- 
tion to furnish the proper kind of in- 
demnity. It may make them strain 
every nerve to meet their obligations 
promptly in panic times, but they gen- 
erally make good. Theirs is the indem- 
nity states, counties and other public 
corporations should require. 


The peril of selecting a surety com- 
pany because it offers a lower rate and 
its permanency is in question is well 
exemplified in the loss to the city of 





Peoria, Ill. The city employed a bridge 
company of Des Moines to build a 
bridge across the Illinois River. The 
Metropolitan Surety went on the con- 
tractor’s bond, it being selected be- 
cause it offered a low rate. 

The bridge company sank piles, but 
did not drive them to rock. On these 
piles concrete piers were placed. The 
piers collapsed, the bridge company 
went into the hands of a receiver, as 
did the Metropolitan surety. The city 
holds the bag to the tune of $150,000. 


The oft-repeated saying that a lawyer 
is smart enough on all questions except 
insurance was illustrated recently in the 
case of an attorney who advised one 
of his clients to sign a fiduciary bond 
for another of his clients and save him 
from being “held up by the surety com- 
panies.” The man went out of town 
without signing, and as it was neces- 
sary to get the bond at once, a surety 
agent was called in. He found the 
fiduciary already had made disburse- 
ments from the estate without warrant 
and he refused to put his company on 
the risk. 


Measured by his ability to pay, many 
a wealthy individual is superior to any 
of the surety companies, but as a bonds- 
man he is not the equal even of some 
of the weaker ones. The duty of a 
personal surety is to indemnify the 
obligee in the event of the default of 
the principal. This also is the duty of 
a corporate surety, but, to protect itself 
from avoidable loss, it performs serv- 
ices of great value to the obligee, which 
a personal surety would not perform 
at all. An individual signs a bond as 
a favor or in repayment of an obliga- 
tion of some kind. If he signs the bond 
at all it generally is without much in- 
vestigation and after it is signed he 
gives the matter little further consid- 
eration. A surety company, on the 
other hand, executes a bond, not as a 
favor, but purely as a matter of busi- 
ness. If it is a fidelity bond, it investi- 
gates the principal carefully before ex- 
ecuting it. The obligee has the advan- 
tage not only of a good bond, which 
will become effective if his employe 
proves dishonest, but he has the assur- 
ance that the employe has been investi- 
gated and that in the opinion of a cor- 
poration which is risking money on 
him he will not become dishonest. 

Iz the bond be issued on a fiduciary, 
the estate has a guarantee that up to 
the amount of the bond it will be in- 
demnified for loss caused by default 
of the fiduciary. It also has the addi- 
tional assurance that a watch will be 
kept on the fiduciary to see that there 
is no default. The surety company will 





FIDELITY“DEPOSIT 
COMPANY of MARYLAND 


Fidelity Judicial Contract! 


BONDS 


Capital $2,000,000 


Conkling, Price & Webb 


GENERAL AGENTS 


N. Y. Life Bldg., Chicago, Itl. 
Frank A. Preston 


GENERAL AGENT 


Lemcke Bidg., Indianapolis, Ind. 
E. Shriver Reese 


GENERAL AGENT 


Soc. for Sav. Bidg., Cleveland, Ohio 


Assets $6,110,216 


Net Surplus $2,536,505 


Roger L. Merrill 


GENERAL AGENT 


Majestic Bildg., Milwaukee, Wis. 
Whitaker Bros. & Penny 


GENERAL AGENTS 


Chamber of Commerce, Detroit, Mich. 
John P. Ryan 


GENERAL AGENT 


Union Trust Bidg., Cincinnati, Ohio 





control the estate with him. It will 
undertake to see that every step he 
takes is according to law. 


In short, the obligee under a per- |. 


s¢nal bond receives merely a promise 
of indemnity for loss under certain 
conditions. The obligee under a cor- 
porate bond gets this and in addition 
the service which is furnished by a 
highly organized business institution, its 
agents and its attorneys. 


The synopsis of the Illinois appellate 
court decision in the case of J. H. 
Lesher vs. United States Fidelity & 
Guaranty, appellee, is as follows: 

“Pleading—Declaration in action at 
law should not anticipate and answer 
defenses. It is not in accordance with 
the rules of pleading in actions at law 
for the plaintiff to anticipate and at- 
tempt to answer or avoid a possible de- 
fense that may be interposed by plea, 
and anything which he alleges beyond 
stating his cause of action is surplus- 
age. Allegations in a declaration on a 
bond which anticipate and attempt to 
avoid the defense of limitation availa- 
ble under a provision of the bond re- 
quiring suit to be brought before a cer- 
tain time are surplusage, and the fact 
that a demurrer to the declaration is 
overruled does not preclude the filing 
of a plea setting up the limitation in the 
bond as a defense, where none of the 
grounds of demurrer related to the al- 
legations of the declaration in avoid- 
ance of such defense. Although it may 
appear on the face of the declara- 
tion that the cause of action is barred 
by limitation if that defense be inter- 
posed, yet at law, if the limitation is 
not relied upon as a defense by plead- 
ing it specially, it cannot be taken ad- 
vantage of by the defendant, and the 
plaintiff is not required to negative the 
defense, as is the rule in chancery. 

“Limitations—Parties to a contract 
may fix limitation for bringing suit. 
Parties to a contract may fix a time for 
bringing suit thereunder which is dif- 
ferent from the time fixed for such ac- 
tions by the general statute of limita- 
tions. A bond given by a surety com- 
pany to secure the performance of a 
contract by the principal is to be con- 
strued strictly against the company in 
case of an ambiguity; but if there is 
no ambiguity there is no room for con- 
struction. A limitation in a bond given 
to secure the performance of a build- 
ing contract, that in no event shall the 
surety be subject to any suit, action 
or proceeding thereon instituted later 
than a specified date, bars a suit, begun 
on a later date, to hold the surety for 
a default of the principal occurring be- 
fore the time fixed for beginning suit. 
The fact that at the time fixed in a 
building contractor’s bond for begin- 
ning suit thereon the extent of the dam- 
ages from the contractor’s failure to 
complete the building on time cannot 
be ascertained because the building is 
not yet finished does not render the 
limitation unreasonable and void, since 
suit may be begun at any time after the 
breach occurs and before the limitation 
expires and damages accruing both be- 
fore and after the suit is brought be as- 
ssessed at the trial. 





Miscellaneous Lines 


—_e 


The Aetna Life and its running mate, 
the Aetna Accident & Liability, cover 
an automobile owner for liability insur- 
ance, collision damage caused to other 
property or sustained by the machine 
itself, and theft. The theft clause cov- 
ers direct loss by burglary, theft or lar- 
ceny, by any person other than an em- 
ploye of the assured, of the assured’s 
automobiles or their equipment. It is 
written for limits from $1,000 up, and 
pays within these limits for loss in ex- 
cess of $25. The premium is based on 
the value of the car and its equipment. 





In a recent address before the Min- 
nesota Bankers Association, President 
William B. Joyce of the National 
Surety said: 

“Bank burglary business is second 
only in importance to a surety bond on 
a bank’s employes. To the country, 
banker- who receives the deposits of his 
neighbors (and is bound to protect 
their property as well as the invest- 
ments of his stockholders), it is more 
important than fire insurance to the 
merchant. When the knowledge of a 
bank burglary spreads in a small com- 
munity, the information that burglary 
insurance is carried by the bank, insur- 
ing protection of the depositors, is cer- 
tain, in 90 percent of the cases, at least, 
to avert what might otherwise prove 
a ‘run’ on the bank, and our prompt ac- 
tion by giving of telegraphic authority 
to draw upon us for the amount of 
the loss, frequently involving thou- 
sands of dollars, has undoubtedly been 
the means of saving more than one 
banking institution from being required 
to close its doors and liquidate its af- 
fairs.” 


Some of the burglary company offi- 
cials want to see the clause providing 
for loss of provisions cut out. The 
limit on this item is $50. Some of the 
companies are confident they are being 
victimized by claims for loss of wine, 
cigars or the contents of the larder, 
which probably is due to thefts by ser- 
vants. It is hard to prove that no 
liability exists and so the companies 
usually get out of it as inexpensively 
as possible. 


Merchants often make it much more 
difficult for themselves to get burglary 
insurance by their practice of tagging 
articles in show windows with price 
marks. Recently a manager in Chicago 
was asked for a rate on a risk in that 
city, where several thousand dollars 
worth of lenses, cameras and costly 
instruments were on display in the 
show window, each _ prominently 
marked with its price. The goods were 
left in the window all night. The man- 
ager figured that anybody could put a 
brick through that window and get 
away with hundreds of dollars’ worth 
of property in a few seconds, he having 
a good guide as to which articles were 
best worth stealing. A rate was quoted, 
but it was prohibitive. 

This manager says that the officers 
are constantly offered such business 
as this. 





_ THE UNITED STATES 
_ FIDELITY é GUARANTY 


Home Office Bldg. 


Capital paid in cash, - 
Premium Reserve, 

Claim Reserve, 

Surplus, - - 


Total Capital, Surplus and Reserves 


JOHN R. BLAND, President GEO. R. CALLIS, Vice-Pres 


COMPANY 


Baltimore, Md. 


Calvert, German é Mercer Streets 
$1,700,000.00 


$1,482,695.84 
704,057. 

287,316.34 

J $4,174,069.47 


2,474,069.47 





. nd Treas. ISIDOR RAYNER, Geol. Counsel 
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HOW UNCERTAINTIES MAY BE 
REDUCED TO FIXED CHARCES 


While in the following article the 
Travelers deals only with the question 
of liability insurance to enable a busi- 
ness man to reduce uncertainties to 
fixed charges, the same argument ap- 
plies equally to fly wheel, steam boiler, 
fidelity and other lines which protect 
the assured from sudden heavy losses. 
The Travelers says: 

“Employers of labor, whether manu- 
facturers or contractors, realize that 
the success of their business depends 
to an immense extent on the definite- 
ness of the elements of cost. If a 
manufacturer he must be able to figure 
in advance the cost of labor in the pro- 
duction of his goods and the cost of 
raw material over a certain period of 
time, and a definite average of depreci- 
ation of plant and machinery, and many 
other factors all of which are woven 
into the business. 

“The house builder, or a contractor 
of structural work must take into ac- 
count the cost of labor and the cost of 
the material which that labor works 
into form. In no other way can he 
with safety to himself figure a profit 
on any contract he undertakes. The sta- 
bility of costs and demand over a cer- 
tain period is the sine qua non of suc- 
cess. 

“Of late years, but ever growing in 
its uncertainty, has been the cost of 
accidents inflicting injury upon those 
in his employ or upon the public. The 
laws are constantly giving wider scope 
to these uncertainties and risks which 
the manufacturer must face. None of 
them to his benefit, all of them tend- 
ing to enlarge his responsibilities and 
the amount of compensation which he 
may be called upon to pay. Uncer- 
tain as regards the number of accidents 
and their severity, uncertain as to the 
awards for damages, the expenses of 
litigation, and uncertain again in the 
ever changing interpretation of old 
laws and the promise of new ones. 
The damages collectible under these 
conditions constitute a charge upon the 
cost of the product. It cannot be fore- 
casted under any arrangement within 
the manufacturer’s own organization. 
There is only one way by which the 
employer of labor can fix definite cost 
to himself of this factor in his busi- 
ness. The liability insurance premium 
definitely establishes the cost at the 
beginning, thereby allowing him to ap- 
portion the charge in the price of his 
goods to the consumer. Liability in- 
surance has grown rapidly in the last 
ew years, and as the employer of 
labor more generally understands its 
value of service, insnection, expenses 
of litigation and payment of awards, 
and as furnishing a definite charge, 
the greater will be the demand for it. 

at demand will continue to grow. 
Every change in the law will of itself 


make the need of liability insurance 
more insistent.” 








P Be sure to leave your wife and chil- 
fen something better than good in- 


tentions; they will not go very fa 
; r at 
the grocery. 7 ‘ 








ADVERTISING SUGGESTIONS 


An agent who represents companies 
writing various lines of casualty and 
surety bonds heads a folder with “Ex- 
pert Service Pays.” Then follow these 
brief suggestions: 

Liability Insurance—We will assume 
all liability whatsoever you may have, 
to your employes at your store or fac- 
tory, servants in your house, or to the 
public at large. We offer a policy that 
no other agency in the city can, on ac- 
count of our complete organization for 
the investigation and settlement of 
claims. We are the only agency that 
employs experts to inspect your plant, 
advising and suggesting safety appli- 
ances to guard against accident, free 
to our patrons. 

Personal Accident Insurance—This 
class of insurance is carried by nearly 
everyone. Our contract is exception- 
ally liberal; annual dividends in form of 
additional insurance. 

Plate Glass Insurance—We insure 
plate or ornamental glass against acci- 
dental breakage; the expense of a pol- 
icy is nominal. Under our organiza- 
tion we replace broken glass in one-half 
the time that the owner could have the 
work done. 

Automobile Insurance—We issue the 
most attractive automobile policy in 
the market. We not only cover the 
burning of your machine by self-igni- 
tion or explosion, wherever it may be, 
but we also cover theft of same and 
your liability for injuries inflicted to 
others. Our contract is in the nature 
of a marine policy—the regular fire 
policy insuring automobiles is of little 
value, as it only covers the car in one 
specified location. 

Burglary Insurance—Every prudent 
banker and the majority of business 
men carry burglary insurance. Policies 
covering against sneak thieves and dis- 
honest servants, for yourself, any mem- 
ber of your family, or any guest. We 
protect you while the house is unoccu- 


pied. 

Fidelity and Surety Bonds—We issue 
fidelity, court, contract and contractors’ 
bonds. Today personal bonds are sel- 
dom given. Our laws provide that the 
bond of a surety company is acceptable 
for all undertakings. Your friend has 
no more right to ask you to go on his 
bond than he has to ask you to go on 
his note. We can give you a bond on 
a moment’s notice, covering any 
amount anywhere. The moral effect on 
your employes that they are bonded 
with a surety company is worth many 
times the cost. 





“It is necessary that you approach 
your man with a quiet, pleasant, self- 
poised demeanor and that what you say 
is plain as the sunlight. You are to 
know what you are talking about 
whether he does or not. This is funda- 
mentally true and always true of the 
producer because, notwithstanding the 
great success of life insurance and the 
great benefit it confers, the insurance 
agent is an unpopular man and the de- 
tail of the business is an unknown quan- 
tity to most people.” 





Most men either lose their hearts in 
adversity or their heads in prosperity. 





Accident and Health 


One of the evils that agents run 
against is the argument a prospect uses 
to the effect that a competing agent 
has offered a rebate. A rebate signifies 
that a policy is not worth the premium 
that is charged for it. In other words, 
in order to induce a man to take a 
policy the agent is compelled to offer 
a discount. This would indicate that 
the policy was a poor proposition or 
there was something wrong with the 
company. 

One agent claims that he is usually 
successful in combatting a rebate by 
shaming the man out of it. He tells 
the prospect that he is in the same posi- 
tion as one who goes to a high grade 
store and attempts to beat down the 
price on an article when he knows that 
there is no discount. Another argu- 
ment that this agent uses is the asser- 
tion that the prospect is attempting to 
extract a part of the legitimate wages 
of an agent and is trying to induce him 
to break the law which prohibits re- 
bating. The prospect expects a com- 
pany to pay him one hundred cents 
on the dollar if he files a claim. If the 
company at that time would attempt 
to scale down the claim according to 
the price paid for the policy the policy- 
holder would have no further use for 
the company, and yet he is placing him- 
self in the same attitude when he at- 
tempts to force the agent to give a re- 
bate. If an agent can afford to rebate 
part of his commission, then his com- 
missions are too high or the company 
is charging too much for its indemnity. 
The Armstrong laws in New York have 
practically cut out rebating in life in- 
surance. It is time now that the same 
evil was taken hold of in accident and 
health insurance. 








Question—One of our policyholders, 
carrying a general disability policy, 
was bitten on Feb. 11 by a dog which 
had hydrophobia. The injury was a 
very slight one, and did not disable the 
assured in any way, but upon the ad- 
vice of his physician, he took the Pas- 
teur treatment, which commenced 
some ten days after the accident had 
happened. The man’s duties are such 
that they require him to go out of 
town a portion of the time, but owing 
to the treatments he was taking, it was 
not possible for him to attend to this 
portion of his work. The effect of the 
treatment confined the man to the 
house for four days. 

The treatment has been completed, 
and the assured claims indemnity for 
the four days’ total and partial disabil- 
ity from the time of the accident until 
he had finished taking the treatments. 
I wish you would advise me what, if 
any, liability exists in this case, and if 
any, under which clause of the policy, 
and why? 

Answer—In our opinion the assured 
is entitled to total disability for one 
week. We reach this conclusion from 
reading clause 10 of your policy, which 
reads, “If injuries are sustained which 
shall not result in death or other dis- 
ability nor necessitates an operation 
named in the schedule of operations, 
but which shall require surgical treat- 





ment, the company will pay the amount 
actually expended for such treatment, 
not exceeding, however, the sum equal 
to the weekly indemnity for one week 
as provided by this policy.” 





The Travelers gives some statistics 
showing its experience on automobile 
accidents for 1908: 


1 Percentage of automobile accident 


claims to total number of claims 


BEM ccccccccsceccccccsccsceescoecs 4.88% 

2 Total number of claims..... eccccccece 470 
8 Causes— 

1 Cranking ..ccccccccccccccccccese + 190 

B CaMMIORS cccccccccccccccegeccccce 43 

8 Thrown from car or ditched....... 95 

G MRGRMOTY cccccccccccccccceccccce 61 

& Miscellaneous .....ccccscccscesess 91 


An average for the year 1908 of 1.2 claims per 
day on account of automobile accidents, is the 
eopgeers record. ; 

The above figures do not include accidents to 
pedestrians or persons riding in other vehicles. 





The Medical World says that $220,- 
000,000 is paid annually to physicians 
and surgeons for consultation and ad- 
vice alone, to say nothing of the vast 
amount paid out for medicines. It is 
well for agents to present these figures 
to show the immense drain on the 
pocket book on account of disability. 


The Pennsylvania Casualty makes 
considerable of a feature of the arbitra- 
tion clause that appears in its accident 
policy. It states that during the last 
six years wherein the clause has ap- 
peared in its accident policies it has 
had but two requests for arbitration. 
The agents of the company use this 
feature as a talking point. In case of a 
contest between the company and the 
claimant provision is made for disinter- 
ested persons to arbitrate the matter. 

Another company states that it al- 
lows the insurance commissioner of the 
state to settle all disputed claims. It 
proposes to follow this policy until it 
finds that it cannot make money on 
the insurance commissioner’s settle- 
ments. This is a talking point used by 
the agents of this particular company. 





“T settled a claim on a man whose 
average daily income amounted to 
$7.75 and his policy allowed him only 
$1 a day for disability. He is a class 
A risk. What policy can I give him 
that will more nearly cover his loss?” 

Many agents make the great mistake 
of underinsuring a man. Many men of 
good incomes take a dollar a month 
policy when if the agent presented a 
different contract to him commanding 
a higher premium, they might just as 
easily have obtained $50 or $60 on an 
annual plan. When an agent starts 
out to insure a man he ought to make 
some kind of an estimate of his income 
and suggest a policy the weekly or 
monthly indemnity of which is about 
three-quarters of the man’s earnings. 
Twenty years ago an insurance agent 
was afraid to ask a man for a larger 
premium than $25 a year, but times 
have changed and many accident and 
health policies commanding premiums 
of $600 and $700 a year are placed upon 
wealthy men. So do not make the mis- 
take of insuring a man for too little, 
and then be chagrined by having some 
other agent come along and writing 
him up for a good sized policy that you 
might have had just as well as not if 
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you had the nerve to ask for it. It 
seems strange to have to speak to in- 
surance agents about lack of nerve, but 
it is a positive fact that many of them 
do lack nerve enough to ask for a good- 
sized premium in order to give a man a 
policy that will cover his loss should he 
be disabled from illness or accident.— 
Agents Record. 





“The mortality from consumption in 
dusty trades,” is the subject of an ar- 
ticle by Frederick L. Hoffman in Bul- 
letin No. 79 of the Bureau of Labor, 
Department of Commerce and Labor. 
The writer discussess the processes and 
working conditions in occupations 
where, because of dust, the employment 
is injurious to health and leads to the 
development of consumption in par- 
ticular. Much valuable material from 
official sources and from insurance 
mortality experience is also presented, 
showing the excessive mortality in 
dusty occupations. Forty-two occupa- 
tions are considered, divided into four 
groups according as they are subject 
to exposure to metallic dust, mineral 
dust, vegetable fiber dust, or animal 
and mixed fiber dust. 

Of the deaths from all causes among 
males 15 years of age and over in the 
registration area of the United States, 
14.8 percent were from consumption. 
According to industrial insurance ex- 
perience the corresponding proportions 
were 36.9 percent for occupations ex- 
posed to metallic dust, 28.6 percent for 
those exposed to mineral dust, 24.8 per 
cent for those exposed to vegetable fiber 
dust, and 32.1 percent for those ex- 
posed to animal and mixed fiber dust. 
The occupation showing the highest 
consumption mortality was grinders, 
among whom 49.2 percent of all deaths 
were from that disease. 

In each occupation group the high- 
est consumption mortality was among 
persons from 25 to 34 years of age, the 
proportion of deaths from consumption 
for that age group being 57.2 per cent 
in occupations exposed to metallic dust, 
47.6 percent in those exposed to min- 
eral dust, 53.9 percent in those exposed 
to vegetable fiber dust, and 53.3 percent 
in those exposed to animal and mixed 
fiber dust, as compared with 31.3 per- 
cent for males in the registration 
area. 

In conjunction with the industrial in- 
surance mortality experience, occupa- 
tional mortality statistics are presented 
from the reports of the United States 
Census, British official reports, and 
the occupation mortality statistics of 
Rhode Island, which furnish additional 
evidence of the health injurious effects 
of exposure in the occupations con- 
sidered. These injurious effects are re- 
flected in the comparatively small pro- 
portion of persons of advanced years, 
a higher general death rate, and very 
high specific death rates from con- 
sumption and other respiratory dis- 
eases. 


WELL DIRECTED ENERGY 

Discipline your mind to a fixed pur- 
pose. If that purpose be to sell insur- 
ance, do not let yourself fall into the 
habit of aimlessly talking insurance. 
Say the right thing at the right time, 
and then stop. The more you know 
about your business the better, but 
don’t waste your knowledge. A dis- 
criminating use of it will bring in- 
creased results, not only in money but 
in the esteem of the men you meet. 
Weigh well your words and they will 
win you the confidence of your patrons. 

Map out a definite course. Get your 
mind back of one ruling purpose, and 
direct all its great power and energy to 
that purpose. This qualification, or its 
lack, marks the difference between 
leadership and mediocrity. Extraor- 
dinary ability is often passed in the 
race by the men who are using or- 
dinary ability to its utmost. Concen- 
trate the powers that you have and use 
them with intelligence and earnestness. 
—Bulletin. 








You may be treated coldly by one who is hot 


against you.” 





Industrial Disability 


The Standard Accident presents the 
following rules for writing lapse-proof 
business: 

1. Canvass thoroughly and _ satisfy 
your clients of the benefits of insur- 
ance. That’s common sense. 

2. Explain the policies exactly as they 
are; they need no adornment to make 
them sell. That’s honesty. 

3. Deliver your policies as soon as 
you receive them, direct to the appli- 
cants. That’s promptitude. 

4. Point out the facts set forth in the 
policy, showing that they agree with 
your canvass. That’s wisdom. 

5. Never pay the premium on a pol- 





icy yourself, on the understanding that | 


your client will repay you later. That’s 
justice. 

6. Never disparage your rivals, but 
sell your contracts on their own un- 
equaled merits. That’s diplomacy. 

7. Collect regularly, promptly, courte- 
ously, on all your business, but especial- 
ly on new cases which have not yet 
learned to know you thoroughly. That’s 
business. 

8. Interest your patrons in your com- 
pany and in yourself; to do so interest 
yourself in them. That’s tact. 

9. Remember always that your pol- 
icyholders are your ultimate employers, 
while you are their trusted servant. 
That’s truth. 





“I suppose,” said a prospect to an 
agent, “that your company is the best 
company, which is what they all say.” 

“They,” replied the agent quickly, “is 
an anonymous word which I do not 
recognize. My company is no better 
than several other companies that I 
could enumerate; but it is just as good, 
and I think that, in some particulars, its 
contracts are superior. I am after you 
for my company and my company is the 
company I am working for. And I 
can guarantee that my company fur- 
nishes an absolute safe investment, per- 
fect and absolutely sure protection, and 
a gilt-edged, liberal contract.” 





The General Accident says: “From 
this time on it will be our aim to allot 
territory only in such amounts as can 
be properly handled by the agent. The 
assigning of a large amount of terri- 
tory is, as a rule, a serious mistake, and 
many a good man is greatly handi- 
capped by being given more than he 
knows what to do with, and the ulti- 
mate result is that he is lost in the 
shuffle.” 


If you have more than one hundred 
policyholders, you can—by keeping 
your list of policyholders on a card 
system (using a file with cards on 
which you record the payments ar- 
ranged under the headings “Due” and 
“Paid”)—readily watch the lapses and 
can tell at once when any policyholder 
has failed to pay for the current month. 

Go over your cards the second day 
of each month and send to all whose 
premiums are overdue for that month 
a postal card—not telling them their 
policy is lapsed and asking them to 
come in and be reinstated—but a postal 
simply calling attention to the fact 
that the premium has not been paid and 
asking them to give the matter immedi- 
ate attention in order not to lose the 
benefit of insurance. 

You will be surprised to see the num- 
ber of premiums this will bring in, and 
we believe that you will always find it 
good business policy to spend one cent 
to save nine. Try the plan one month 
and see how it works.—Pennsylvania 
Casualty. 








Selling disability insurance requires 
just about the same elements of suc- 
cess as any other business. A man 
must possess ordinary intelligence, 
know his tools, and possess earnestness 
and perseverance. These are the sali- 
ent attributes. Some men are more 
brilliant than others, but the average 
man who has these elements in his 
makeup is pretty sure of success. ‘An 





agency man, in commenting on this 
very subject, says: 

“The earnest man, the man who be- 
lieves in his business, always com- 
mands attention, and generally gets re- 
sults. Doubt and hesitation are but 
symbols of weakness, and can evoke 
only sympathy or scorn. The men 
who make history, who attain high 
places in any field of endeavor, are men 
to whom fear is a stranger, and in 
whose minds doubt has no place. Ob- 
stacles and temporary set-backs are to 
them but passing incidents; thrown 
down they rise stronger than before. 
Defeat, after all, comes only to those 
who look for it, and when a man lets 
doubt creep into his mind he is nego- 
tiating a surrender. The ‘doubter’ and 
the ‘quitter’ are closely akin; oblivion 
yawns for both of them. Success grav- 
itates to the man who believes in him- 
self, who has an abiding faith in his 
ability to do the thing! Doubts and 
difficulties will always give way before 
the onsweep of earnestness and deter- 
mination.” 





Following are a few reasons why an 
agent should endeavor to keep down 
lapses by writing business of a perma- 
nent character. If personal solicitation 
cannot save a policy from lapsing it 
would be well to communicate with the 
home office, stating the exact circum- 
stances in the case. A lapsed policy 
is worse than if never placed: 

1. Always remember that it is not 
in the interests of the policyholder to 
lapse his policy. If he does so and 
applies for new insurance, he may not 
get it. If he wishes to renew his old 
policy, his physical condition may have 
become so impaired as to make revival 
impossible. 

2. An insurance policy has a more 
certain value than real estate; by laps- 
ing it a man sacrifices a part of his 
property. 

3. Every policy lapsed detracts from 
your year’s record just as much as a 
new policy adds to it. 

4. Lapses give you a bad reputation 
and cause the company trouble and 
needless expense. 

5. To prevent lapses, make it your 
aim to write only A-No. 1 business. 
A careful selection of prospects makes 
it possible to write not only the busi- 
ness that stays and pays, but brings 
into the company that class of people 
who can always be depended upon to 
assist you by suggesting other pros- 
pects. 

6. Selling the right policies in the 
right place will also prevent lapses. 
Study well the needs of your prospect 
and furnish him with the details of 
the policy which is especially suited 
to his particular case. 

Viewed from a selfish standpoint en- 
tirely every agent should detest lapses. 
What is the use working unless some- 
thing is accomplished? 

Life is too short, even at best, to 
idle away time, or devote attention to 
temporary results. Imagine a builder 
putting material in a structure with the 
full knowledge that being of an in- 
ferior quality, it must be removed and 
replaced. 

Such results are no more disastrous 
to the builder, than are excessive lapses 
to an agent.—American Assurance. 





An agent writing industrial accident 
and health business, who had a month- 
ly debit of $60, recently sold his 
agency for the sum of $800. 

What is your agency worth? 

Of course, $800 would not put in 
much of a stock of clothing or dry 
goods, nor of groceries, nor of drugs. 
Such an investment in any of these 
lines would probably not represent 
more than a “one-man” establishment, 
and the returns therefrom, after deduct- 
ing necessary expenses incident to such 
a business, and which are not incurred 
in an insurance agency, would in all 
likelihood be no more than what is or- 
dinarily termed a “fair living.” From 
this point of view, therefore, possibly 
the price at which this agency was 





transferred was not much out of the 
way. 

What do you think about it? Was 
the price exorbitant, or did the pur- 
chaser get a _ bargain?—Continenta} 
Agents’ Record. 





There is no self-selling policy. There 
must be a man back of it to push it 
along. It is a gocart business. It does 
not work automatically. Insurance 
must be sold by the canvassing plan, 
The personal element is essential. 


FUTURE FOR THE “HUSTLER” 
IN THE DISABILITY FIELD 


BY AN INDUSTRIAL FIELDMAN 

Many of the agents in the industrial 
health and accident business do not ap- 
preciate the great future that is in 
store for them, if they but apply them- 
selves in the right direction and en- 
deavor to make records that will com- 
mand attention of their company. 
Every industrial health and accident 
company in this country is now on 
the lookout for men of experience to 
handle special positions that are con- 
tinually being created and made neces- 
sary by the wonderful progress of this 
great branch of the health and accident 
business. 

There is a great demand especially 
for “specials” who can go out and “dig 
up” agents who can produce in any ter- 
ritory. These men can demand and re- 
ceive excellent contracts. The position 
is one that requires men of ability who 
have plenty of gray matter and who 
“know how” and can show others the 
way. Men who have been in the field 
and who know the conditions in the 
field and who are able to master the 
many field problems without getting the 
“blues” when one or two days of fail- 
ures are encountered are the better men 
for this position. 

Then the companies need claim ad- 
justers very badly. This position re- 
quires men who know absolutely every 
clause and condition of the industrial 
health and accident policies that have 
been and are now being issued. They 
must be well acquainted with methods 
and rates of classification. It is also 
necessary that they be able and willing 
to take into consideration any effect 
prorating of claims may have on other 
existing business and agent’s prospects 
for future in the same territorv. A will- 
ingness to listen to the insured’s state- 
ments with an ability to judge as to 
the merits of the case is also very nec- 
essary. To quickly and satisfactorily 
adjust is the final and all important re- 
quirement. Such men receive excellent 
compensation and are valuable to any 
company. 

' Then the companies need men for 
various other home office and executive 
field positions which may be filled al- 
most any time by hustlers from the 
field. Every agent has an equal chance. 
If they would but study the business 1m 
the proper manner and work honestly 
and faithfully to make a success for 
themselves they would receive recogn!- 
tion from their respective companies. 
The future holds out many excellent 
opportunities for advancement to any 
man in the service of the companies . 
this line and if the rank and file wou 

but realize this in the proper way an 

work accordingly there would be fewer 
changes and more promotions and the 
business would soon be advancing just 
as rapidly as has the industrial life busi- 
ness. To the men of the present day 
I especially make the above suse 
tions. They are well worthy of -— 
consideration, and most especially by 
the so-called “part-time” agent. 








It is a first thing in self-possession 
that you understand thoroughly a 
you are talking about. Master, - - 
alphabet, the different forms 0: po 7 
and hang up these forms on pegs “< 
your mind, ready to take down as. pont 
sion requires. If you can’t do this — 
can’t succeed as a life insurance agen 
or anything else. 








